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ABSTRACT

SUBJECTIVE SOCIAL CLASS IDENTIFICATION

AND OBJECTIVE SOCIO-ECONOMIC STATUS

by John C. Goyder

This study was concerned with investigating the weak

relationship between objective measures of socio-economic

status and self-perceived social class status, measured by

the subjective class identification question.

Empirical tests were attempted of some of the factors

frequently mentioned in the social class literature, but

previously untested. Survey research data trom both Canada

and the United States were used here.

Factors such as methodological considerations, ignor­

ance of class, or egalitarian ideology did not appear to

account for the incongruences between subjective and objective

class. But evidence was found that ego-involvement, or the

difficulty people have in viewing themselves objectively, is

an important factor in explaining this problem.

It was hypothesized that minority status would tend,

among religious, racial and ethnic groups,:to displace the

Bocio-economic correlates ot class identification. This did

not occur uniformly. It was suggested that the use ot objec­

tive socio-economic criteria tor class identification is a
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value shared most strongly by Jews and white Protestants, and

less by Catholics and black Protestants.

In a longitudinal analysis, support was found for the

hypothesis that the relationship between subjective and

objective class becomes stronger during economic depression.
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CHAPTER I

INTRODUCTION

One of the consistent themes in theories of social

class is the expectation of a close relationship between

objective and subjective ~easures of class status. l We ex-

pect that people know where they belong in the class str.uc­

ture, and that they can identify their class according to

the objective realities of this structure. Class "false

consciousness", or self-perceived clasB that disacrees with

objective status, is usually seen as a kine:. of deviant case

that has to be explained by speGial circumstances.2 Yet,

this theory has proved very difficult to demonstrate empir-

ically; in actual research situations, a surprisingly high

proportion of people soem to report a class status that

disagrees ~ith the position they objectively belong in
__________________._$ 0 _

IThe term tlsubjective ff is intended to refer to those
ideas comins from the indiVidual, while "objective" refers
to measures external to the individuRI. This distinction is
considered in greater detail later.

2For instance, Barber refers to the "problem of
t false consc:i.01.,:S:-ll:[iU I \I noting the irlportance of ideoloGY
which he SD.YS is "in fD.ct somewhat r distorted r views of
social reality." See, B~ Barber, Soci§-l St.I.'£ttificatiol1
(Uevr York: :rI~"cou!'t? Bra.ce &: ';lorlet, Inc., 19:Y{~ PI). 197~198.
An interes'l,;:ln,; 8:Aample of false conscious~I(,S3 in Canada is
seen in Porter's d5_scussiol1 of ttrrhe C9.l1adian j'!:iclcUe Class
Image II. See. J. Porter, Th9 Vertical 1':0881.9. (Toronto ~
University of Toronto Press, 1970), p. 3.

1
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according to sociOlogists.3 Thepurpose of this thesis is to

examine some of the reasons for this anomaly.

The expectation of congruence between self-perceived

and objective social class is seen, by Marx and Engels, as a

certainty in the long run. Their theory of historical mater­

ialism held that throughout history material economic con­

ditions had determined all other aspects of life, including

men's ideas. In industrial society it was argued that the

characteristics of capitalism would necessarily cause a sim­

plification of the class structure into two classes; the

bourgeoisie and the proletariat.4 Those owning no capit~,

the proletarian working class, would become increasingly

conscious of their class status as industrial working con­

ditions worsened. At the advanced stage, according to Marx-­

ian theory, this rUdimentary class consciousness would become

translated into unified proletarian political action, 80 that

ft ••• the workers begin to form combinations (trade unions)

against the bourgeois; they club together in order to keep up

the rate of wages; they found permanent associations in order

to make provision beforehand for these occasiq~al revolts.,8

that sociologists do, in fact, accur­
so that the objective categories used
do mark off levels of power, prestige,

s.
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The final stage, for Marx and Engels, is full revolutionary

class warfare with the proletariat overthrowing the bourgeois

ruling class.

}~ Weber distinguished three types of stratifica­

tion; class, status, and party.· Class was the simple aggre-
--~-- .. _-- - . ~ -~-- ~

gation of people sharing similar objective opportunities for

economic success due to their co~~on position in a market

6economy. Unlike Marx, he did not insist on the inevitabil-

ity of class consciousness which was congruent with objective

economic position:"The rise of societal or even of communal

action from a COI'11l10n class sitUc3.tion is by no means a univer~

sal phenomenon."?

Status groups, for Weber, were normally Groups shar­

ing some feelinG of communality, and status in these groups

could be based on any criteria that could be socially eval­

uated. Yet despite the conceptual possibility of non-econ-

ornic criteria for status honour, Weber notes the hi~h proba-

bili ty that these criteris. vlill be based upon economic

differentiation.

This honor JnC3.y be connected \'lith any quality shared
by a plurality, and, of course, it can be ]~nit to a
cle.ss situation: clans distinctions are linl~ed :Ln the
most varied ways with status distinctions. Property
as such is not always recoenized as a status qualifi­
cation, but in the long run it is, and with extraor-

--~._._---_._------------------------

61"1. YJeber, Fro.m }·;ax '.T~E'beJ::, eel. H. Gerth and C. \1.
~alls (rkw York: OXford University Press, 1958), p. 181.

7Ibid ., p. 183.
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dinary regularity •8

Weber also specified the non-political consequences

of class more clearly than Marx. Without necessarily getting

into class warfare on the political front, people

might confine their social interaction to people of the

same class. 9 He noted, for instance, that families might

exhibit their knowledge of their class standing by dancing

only with families of the same class.

The assumption that people can categorize themselves

accurately into different classes according to their objective

economic status is seen in the functional theory of stratifi­

cation. This theory, as proposed by Davis and Moore, holds

that the need to fill different occupational roles is the

basic determinant of stratification.lO They note, fl••• the

main functional necessity explaining the universal presence

of stratification is precisely the requirement faced by any

society of placing and motivating individuals in the social

structure. As a functioning mechanism a society must somehow

distribute its members in social positions and induce them to

perform the duties of these positions."ll ..

8l!?i£e, p. 187.

9Ibid •-
10K• Davis and W. E. Moore, "Some Principles of Strat­

ification", Class. Status. and Power J. ed. R. Bendix and S.
Lipset (New York: The Free Press, 19b6), pp. 47~53.

ll~., p. 47.
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People performing functionally important occupational

roles are rewarded with prestige which contributes to the

"self-respect and eGo-expal1sion It of the incumbent .12 Conse­

quently, a congruence is expected between the objective

standing of 8n occupation, based on its functional importance

and the amount of training it requires, and the social sta~d­

ing the incumbent attributes to it.13

Thus, although such theories as Harxism and function-

alism are directly contradictory in many ways, with one pre-

dieting the eventual end of social class and the other post-

ulatinc; the universal functional necessity for ineqUality,

t~::~>y~:)Qth assume that people have an accurate perception of

their objective clas8 status.

Even when social class is defined in purf.lly subjectivG

terms the expectation remains that objective conditions are

closely linked with subjectively perceived class. This is

seen in Richard Centers' work. He found the class conception

of earlier scholars such as }~rx unsati8factory because of

their failure to distinguish clearly enough between the objec-

tive and subjective compononts of class. He wrote, "Harx and

his followers' usaGe of the word class in a dual sense is

121lli., p. 1+8.

131~. ~his, of course, is because of the social
nature of the self. Barber argues that the sharing of common
criteria for ranl>::ing actually contributes to the integration
of a society because, "Hen have a sense of justice fulfilled
and of virtue rewarded when they feel that they are fairly
ranked as superior end inferior by the valu.e standards of
their own moral communit~1l Barber, p. 7.
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particularly unfortunate, for it appears to have begotten

two opposing schools of thought, with a variety of compromis­

es in between.,,14 Centers called the two schools the "sub­

jectiVists", who placed primacy in shared interests and con­

sciousness of kind as the fundamental determinants of social

class, and the "objectivists", who placed primacy in objective

socio-economic criteria.

He argued that the objective and subjective components

of class must be conceptually distinct. The objective compon­

ent was called "stratum". This referred solely to the objec­

tive position resulting from economic differentiation. Social

class, for Centers, was defined in strictly subjectivist

terms:

Classes are psycho-social groupings, somethin~ that is
essentially subjective in character, dependent upon·
class consciousness (i.e. a feeling of group member­
ship), and class lines of cleavage may or may not con­
form to what seems to social scientists to be logical

- lines of cleavage in the objective or stratificational
sense ••• Class, as distinguished from stratum, can
well be regarded as a psychological phenomenon in the
fullest sense of the term. That is, a man's class is
a part of his ego, a feeling on his part of belonging­
ness to something; an identification with something
larger than himself. 15

Yet Centers recognized that there was a high probabil­

ity of coincidence between class and stratum, in that the

lL~Richard Centers, The PS!ChOlOg~ Of Social Classes
(New York: Russell & Russel!, !~6 >, p. ~.

15 8~., pp. 2 -29.
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subjective feeling of class membership was likely to be based

upon objective factors. He called this his "interest group
"u~" .__ ._.~ _

/

theory of social classes":

This theorx implies that a person's status and role
with respect to the economic processes of societx
imposes ulon him certain attitudes, values, and-!nter­
ests rela ing to his role and status in the political

_,I and economic sphere. n holds, further 1 that the sta­
- tus and role of the individual in relat~on to the

means of production and exchange of goods and services
zives rise in him to a consciousness of membership in
some social class which shares those attitudes, values
and interests.16
The first serious attempt to demonstrate with research

data that people actually do hold an accurate perception of

their objective class status was made by Centers in 1945.17

He tested his interest group theory of class by interviewing

a random national sample of 1097 white American males.

Assuming a high degree of technical competence in the

sampling and completion of the interviews, the results of this

16Ibid •-
17Important work. in the SUbjective aspect of social

class was done, before Centers' study? in the early community
studies. The principal exponents of ~his type of research
were Robert and Helen Lynd, August Hollingshead, and Lloyd
Warner and his associates. However. these studies did not
deal with self-perceived class. Instead they relied on a
reputational approach where key informants would classify
others in the community into classes. For details, see L.
Warner, M. Meeker, and K. Eells, Social Class in America (New
York: Harper and Row, 1960). There was research on class id­
entification before Centers' study in 1945, but this was ser­
iously flawed methodologically, and Centers work was designed
to correct this. see

J
H. Cantril, "Identification with Social

and Economic Class", ournal of Abnormal and Social Psychology,
38, 74-80.

/
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type of survey can be generalized, with considerable confi­

dence, to apply to the entire sampled population. The odds

on the representativeness of the findings for the whole sam­

pled population can be calculated statistically, and other

things being equal, the random error decreases as the number

of cases increases.

Centers measured subjective class (i.e. class as he

had defined it) by means of a "class identification question".

This question asked, ItIf you were asked to use one of these

four names for your social class, which would you say you

belonged in: the middle class, lower class, working class, or

upper class? lt18

Respondents in the stUdy were also asked about their

socio-economic status (such indicators as occupation, edu­

cation, and interviewer's rating of wealth), their criteria

for class identification, political attitudes according to a

conservatism-radicalism battery, and assorted other attitud­

inal and factual items.

The reSUlts, pUblished in The Psychology of Social

plasses, showed that subjective class identification was, as'

expected, largely consistent With objective socia-economic

status. Centers noted:

••• facts are in essential harmony with the trend
to be expected. • • People at opposite poles of the
occupational order have such widely different class
identifications that there can be no mistaking the

18Centers, p. 76.
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fact that the members of the strata at the top of the
occupational order, in overwhelming majority, declare
themselves to be members of classes to which only
small minorities of the lowest occupational strata
will claim membership. The converse is equally true,
or nearly so at least.19
Yet, although the predicted pattern held, there was

also a considerable proportion of people who identified with

classes that were inconsistent with their objective status.

Cuber and Kenkel drew attention to this, noting, "Interest­

ingly enough, almost one fourth of all people who chose the

working class as their own were business, professional, or

white-collar workers. This, of course, is a sizable minor­

ity.1I20 One gets a clearer overall idea of the degree of

coincidence between the objective and the subjective measures

of class by calculating the strength of correlation between

the two.2l In the 1945 stUdy, the Pearsonian correlation

19 8~., pp. 10 -109.
20J. F. Cuber and W. F. Kenkel, Social Stratification

in the United States (New York: Appleton-Century-Crofts, Inc.,
I954), pp. 258-259.

21Throughout this thesis, the Pearsonian product­
moment correlation will be used as the measure of association
between variables. Although most of the data does not fully
satisfy the conditions required for this statistic, the cur­
rent view in sociology seems to be that the vio1at10n of
these conditions does not seriously affect the results.
Parts of the analysis were replicated using Spearman and Ken­
dall tau-beta rank order correlations, with no important
changes in the findings. See, S. Labovitz:l. "The Assignment
of Numbers to Rank Order Categories", Amer can Sociological
Review, 35, 515-524.
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between class identification and respondent's occupational

status was .54.22 Squaring this coefficient tells us that

only 29 percent of the variation in class identifications

can be explained by variation in occupational status.

Kahl agrees that while Centers' data did seem to in­

dicate that both class consciousness and political attitudes

are functions of occupational status, fl ••• there is much

causation left entirely unexplained after occupation has

been accounted for, inasmuch as the correlations between

occupation and the other variables, though significant, are

not high.,,23

Kahl and Davis compared the inter-correlations of

nineteen measures of social class, including self-identified

class.24 Although their sample was quite small (N: 219) and

covered only men living in Cambridge, Massachusetts, the

large number of class measures included in the survey makes

this data useful. Davis and Kah1 found, as Centers had, that

22This was calculated directly from the data set for
the Centers study. Centers used tetrachoric correlations in
his analysis of the data. These use less information than
the Pearsonian correlation, as the variables are all dichot­
omized. They seem to have been frequently used in the pre­
computer age. Tetrachoric correlation coefficients are gen­
erally higher than the corresponding Pearsonian correlations.

23J • A KahIl. The American Class Structure (New York:
Holt, Rinehart and Winston, 1965),p. 166.

24J • A. Kahl and J. A. Davis, "A Comparison of Index­
es of Socio-Economic Status", American Sociological Review,
20 (June, 1955), 317-325.
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respondents' occupation and education were the two most im­

portant correlates of class identification. 25 Income (which

was not asked in the Centers' study) was a surprisingly weak

predictor of class identification in the Kahl-Davis data, the

tetrachoric correlation being only .34.26

Hany of the other objective class measures also had

only weak associations vdth self-identified class. These

included: respondent's mother's education, interviewer's

rating of residential area, census tract (rated by mean

monthly rent), father's occupation, wife's education, and

interviewer's rating of the house. However, the authors dis­

covered that the occupational status of the respondent's

friends 1'las almost as important a predictor of class identifi-

cation as the respondent's OVil occupation.

Lawson and Boek reported on research on mothers in

New York State in which the inter-correlations of nine r.1.Caz-

ures of class status, including subjective class identifica­

tion, were analyzed. 27 The relationships bet~een class

identification and the objective class measures were even

weaker in this data than in Centers' sample. However, Cen-

25Ibid., p. 318.

26Centers had an interviewer's rating of wealth, which
correlated fairly strongly ~~th class identification.

27E • D. Law30n and W. E. Bo~k, "Correlations of Index­
es of Families Socia-Economic Status ll

, Social }"orc0s, 39
(December, 1960), 149-152.
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ter's finding that the male head's occupation was the strongest

single predictor of subjective class was corroborated. In-

come, as in the Kahl-Davis data, was found to be only we~~y

correlated with class identification. Composite status

indices slich as the Warner Index of Status Characteristics

(occupation, house rating, SOlirce of income, dwelling area)

or the Hollinsshead Index of Social Position (occupation, ed­

ucation, rosidential area) added little explanation of the

variation in class identification that was independent of the

respondent's occupation.

Haer was also interested in the relatio~ship between

objective end subjective class measures. He investiGated the

association bet~een class identification and the ~arner Index

of Status Characteristics, using samples from Los Angeles,

Spokane, and Tallahassee.28 The probleQ, Ha9r noted, was

that "Warner obtains a ranking of individuals in terms of a

composite of objective socio-econo:nic symbols, Centers in

terms of verb8l designations of affiliation • • • the social

scientist well might ask vrhether the resulting labels are

cOElparable II .29

-.1"'

C:O tT • L. Haer, itA Comparativo StUdy of the Cle.ssifica­
tion ~Cechniqu9':: of Harner 3.~d Centers", I\.l:l~~CD..,"'1. Soc~010G~.c8.~

Review, 20 (1955), 689-692. The data for 10s AnGeles ~aD
coIIected by Centero, ffi1d his analysis is re~orted in, R. Cen­
ters, ll':2m':ard an Articulo.tion of IJ:\'/O A~proaches to Social
ClUBS PhOnOl:.lena: II 1:2118 Inde:: of Status Character:Lstics and
Class Identification", JnternCltional Jou.rnal of Cuinion and.
Attitude TIcsearch, (Su~mer, 1951), pp. 1?9-l77.

29Haer , American Sociological Review, 20, 690.
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The familiar pattern was found again in Haer's data.

There was an association between objective and sUbjective

class measures, but there remained a large amount of unex­

plained variation in the class identifications. Summarizing

his findings, Haer wrote:

I.S~C. scores and identification responses for indi­
viduals in the three cities vary in such a way that
I.S.C. scores indicative of high position generally
tend to accompany identification responses indicative
of high position. The coefficients of improvement,
which represent the percentage of improvement in the
prediction of identification responses ~ained through
knowledge of I.S.C., were 46, 40, and 20 percent for
the Los Angeles, Spokane, .and Tallahassee samples
respectively • • • the amount of improvement in each
case is not large • • 030

This problem has been a continuing interest for

students of social stratification. One-of the most recent

studies on the relationship between SUbjective class identi-'

fication and objective socio-economic status was carried out

by Hodge and Treiman.3l They analyzed data from a national

U.S. sample of 923 cases, collected by the National Opinion

Research Council in 1964. Hodge and Treiman investigated the

relationship of class identification with occupation, educa­

tion, income, possession of capital, union membership, and

the occupational status of friends of the respondent. The

variables with the highest partial regression coefficients

30 .
~., p. 691.

31R. W. Hodge and D. J.
in the United States", American
535-547.

Treiman, "Class Identification./'
Journal of SocioloSl, 73,
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With class identification were occupation of the main earner,

and status contacts. These findings agreed with Kahlfs con­

clusions regarding the importance of the status of friends

of the respondent, although different measures, sampling pop­

ulation, and statistics were used in the two studies. Owner­

ship of capital and union membership had only a minor relation­

ship with class identification, after holding the other S.E.S.

variables constant.

The multiple correlation of occupation, education,

income, low status contacts, and high status contacts with

class identification was .49 and the authors noted that this

was " • • • a value which indicates that the five variables

under consideration fall far short of a-full explanation of

patterns of class identification.,,32

We can see, from these research reports, that Cen­

ters' findings in 1945 were not flukes. In fact, Centers

himself did further studies which confirmed his earlier

findings on the strength of association between SUbjective

class identification and objective measures of socio-econom-

ic status.33 ) I'

----------\-1'--------
32Ibid., p. 547. \ /

33See R. Centers "Class Consciousness of the Amer­
ican Woman", fnterna.tion;l Journal of Opinion and Attitude
Research, 3, 399-408j"Nominal Variation and Class Identifi­
cation: The Working and the Laboring Classes" Journal of
Abnormal and Social Psychology, 45, 195-215; "'.the Intensity
Dimension of Class Consciousness and Some Social and Psychol­
ogical Correlates", The Journal of Social Psycholo~, 44,
101-114.
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The "error" in class identification has frequently

been attributed to problems in the self-identification ques­

tion. It is generally conceded that Centers made an important

methodological advance in the measurement of self-perceived

class status. The earlier subjective class identification

studies, by Fortune Ymgazine and Hadley Cantril, offered

respondents only three class choices; upper, widdle, and low­

er.34 It was found that some 80 percent of the respondents

chose the middle class, and this was interpreted by popular

writers 0f the time as evidence of the classlessness of Am­

erican society.35 Centers noticed the inadequacy of the

question in this form and changed the wording of the choices

by adding "Vlorlting claasH to the set of possible replies.

With this modification, the majority of respondents

in Centers' samples chose the working class.36 Centers noted,

"The answers will convincingly dispel any doubt that Americans

are class consciOUS, and quite as quickly quell any glib

assertions like For.tune r s "Ar:1erica is Hiddle Class f \1.37

34n• Cant~il, ~u£nal 0 f .Al?ll.2.!1J1a1 and .:?Q...ci~l PSy£,h£,J.­
Qf£l, 38, 74-80. For a Su.r:l::1a.ry of tIle l' or.t..'luo roaul t.s see, .l1.
-S-ffunk, ed. ~ "~'h8 ~,u;arter.'s ~ollsll, l:2~\1s..,.;:niniqll ~lJ.a:.rterl.;L,
(June, 1940), .:;>51-.)52. Tne Forty.~ results showed fO.b yer­
cent of the respOnde!lts chose the Viorlr...ing or labouring cla-ss
in the open-ended part of the question, but this choice ~as

not offered in the closed-response version.
7.r::

J~Cantril ~ournal of Abnormal and Social Psycholo~,
38, 74-80. '

36Centers, The psychology of SOF~al Classes, p. 76.
37Ibid •
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Despite this improvement in the question many reviewers of

Centers' work remained dubious about the validity of a closed­

response question administered in an opinion poll setting.

H. J. Eysenck argued:

• • • Centers takes as a genuine expression of firmly
held opinion what a person says in a forced-choice
type of situation. The error of this belief has been
demonstrated by the present writer in his studies of
social stereotypes, in which it was shovm that a per­
son's reply to a forced-choice question may be quite
contrary to his true opinion.38

Kornhauser expressed similar sentiments: "Grave

doubts must be entertained about the adequacy and meaning of

self-classification, based as it is on responses to a single

simple check-list question the very form of which presupposes

that people do think of themselves as belonging to a class.t~9

Much of the empirical work that has followed The

Psychology of Social Classes has been concerned with these

methodological problems. Centers himself did further work

in this area and reported on the results of two follow-up

studies conducted in 1947 and 1948.40 In this research he

used two forms of the class identification question. In one

version, the usual class choices, upper, midd~e, working, and

lower, were offered, but in the other version the choice

38H• J. Eysenck, "Social Attitude and Social Class",
British Journal of Sociologl, 1 (March, 1950),56-66.

39A• Kornhauser "Public OJ?inion and Social Class",
American Journal of Sociology, 55 (Jan.,1950), 339.

40Centers, "Nominal Variation ••• t" Journal of
Abnormal Social _ Psychology, 45 t 195-215. '
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"labouring" was substituted for working. Fewer people chose

the labouring than the working class, and those who did

choose the labouring class tended to be more exclusively

manual workers than respondents identifying with the working

class.

Neal Gross showed that self-perceived class varies

accordine to whether an opon-ended or closed-response identi-

fication question is used. In his study in llinneapolis in

1950, Gross presented his respondents, at different stages in

the interview schedule, with three forms of class identifica­

tion question. These were, the Cantril form (upper, middle,

and lower), the Centers form (upper, middle, workins, and

lower), and an open-ended form in which the respondents l:!ere

first asked to name the different social classes in I1inneap- ;/

olis and then to indicate which one they belonged in. 41 ~~Ji th -­

the open-ended format, 34 percent of the respondents denied

the existence of classes or else could not say which one they

belonged in, but this total dropped to 7 percent using the

Centers question. Also, only 11 percent chose the working

class in the open-ended question, but 45 percent of the

sample picked this class when it was suggested to them by

the wording of the Centers question. Gross concluded:

These findings may be viewed as a documentation of
the obvious but frequently forgotten proposition

41N• Gross, "Social Class Identification in the
Urban Community", ~lerican Sociological TIevieVl, 18, 398-404.
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that all scientific data and research findings are
artifacts of the techniques employed by the invest­
igator. It has been demonstrated that different
class identification findings pertaining to the same
population emerge from the use of different cues
offered respondents in the interview situation. 42
In their Massachusetts sample, Kahl and Davis asked

both an open-ended class identification question and a vari­

ation of the Centers question. 43 The results of the open­

ended question differed substantially from the modified

Centers question but agreed largely with Gross' results with

the open-ended form. They found that 18 'percent of their

sample denied the existence of social classes or were unable

to categorize themselves using the open-ended question, but

the refusal rate dropped to 2 percent using the modified

Centers form. Also, in the Cambridge data, the percentage

choosing the working class was 14 percent with the open-end­

ed form and 47 percent With the modified Centers form. 44

It has never been conclusively demonstrated, though,

that objective class measures have a stronger association

with the open-ended measure of class identification than with

the closed-response question. Kahl and Davis.seemed to feel

that it made little difference, noting, "The closed answers

provided more information than the open because they forced

42Ibid ., p. 403.

43Kah1 and Davis, American Soc:l0lorlscal ReView, 20,
323-324.

44· ..lli.!!., p. 324.
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the common man group to sub-divide itself and the doubt­

ers to commit themselves. Yet these forced answers appeared

consistent with the earlier free answers if interpreted with

occupational data at hand. 1I45 Clearly, this methodological

issue must be considered in any study of the relationship

between objective and subjective class.

Other explanations frequently suggested for the rel­

atively we~c relationship between subjective class identifi­

cation and objective class measures seem to dwell on three

factors; egalitarian ideology, ego-involvement, and simple

ignorance of class. These three factors recur in almost all

of the commentaries and critiques of Centers' research. For

instance, Gordon writes:

In view of the presence of the factors of ego-in­
volvement and a cultural ideology which predisposes
to avoiding or ~tnimizing verbalizations of class
differences in American so~iety, self-identification
as to class made in a poll-type interview may be
safely calculated to be the least reliable method of
ascertaining class structure, even psychologically
defined •••• On the one hand, some individuals vdll
claim a class position or identification which rep­
resents only wish-fulfilment or fantasy and is soci­
ologically and psychologically without much meaning
••• ° On the other hand, some individuals of higher
objective position, more inclined to be influenced
by equalitarian ideology, and reluctant to divulge
more valid status or class feelings may phrase their
class affiliation in a poll study of this kind below
their more intimately felt class position.

4
6

45Ibido, p. 325.

46M• M. Gordon, Social plass in ~~erican Sociology
(Durham: Duke University Press, 1958), p. 197.
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Similarly, Hodges argues: "Whether blinded by ideol­

ogical biases, delusions, mobility aspirations, or simply

ignorance, a significant minority tend to place themselves in

class positions which are in marked contrast to their objec­

tive positions in the class hierarchy.tt47

L. Reissman also notes t.hese factors: ItSelf-evalua-

tions do not always match the evaluations made by others.

For various reasons, be they ignorance, bias, or delusions,

some place themselves in a higher class than others would,

just as some class themselves lovrer.,,48

The Problem

AlthouGh class identification has been explored in

other industrial countries, no research of this type has

previously been done in Canada. 49 The first priority in this

study was to investigate the subjective class structure in

Canada according to self-identified class choices. Next,

47n• H. Hodges, ?ocial Stratlfj.ca.tton, Class in.. Amer­
~ (Cambridge: Schenkman Publishing Co., 1964), p. 87.

48L• Reissman, Class in American Society (Glencoe:
The Free Press, 1963), ·P. 141. .... -

49For an international comparison of class identifi­
cation data, see, W. Buchanan and J. Cantril, Hory Nations See
Each Other: A Study in Public 01J:l.nton (Urbana: '.elle Universi ty
0'1 rn-:I'n6Ts Press-, 1953). I~or r;:ore~ recent British data, see,
M. Abrams, tfSocial Class and Politics", 91as~, ed. R. H'abey
(Tonbridge: Tonbridge Printers Ltd., 196'('); VI. G. Runcj.man,
B~l.ative D;)J)LlY.,?.tion q~Soc:i:..S?-J, J:~lstic~ (Ber1w ley: Universi ty
of caIifornia i'ress, 19,)b); D. l.Hnss, ,social Eobj.lity in
Britain (London: Routledge and Kegan Paul, 1934).
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Centers' analysis of the relationship between objective and

subjective class was replicated using Canadian data. It was

found that Canada is similar to the United States both in the

basic distribution of class choices, and in the strength of

relationship between class identification and objective

measures of socio-economic status.

However, it was intended to do more than simply rep­

licate these class identification findings from U.S. studies.

We have seen that, in the United States, it has become clear­

ly established that the relationship between subjective class

identification and objective socio-economic status is far

from complete. And, it was shown that various things, such

as poor methodology, egalitarian ideology, ego-involvement,

and ignorance of class, have been suggested as explanations

of this anomaly. Yet these have not been systematically

evaluated with empirical research data. As Barber notes:

The social scientist abdicates his task if he does
not study both class identifications and the class
structure, looking always for the relations between
these two independent variables • • • How many of
these 'wrong' self-placements are the product of ig­
norance, how many of ideological distortion, we do
not know, because survey studies have not tried to
sort out their different sources.5O ,.

This study attempts to fill this gap. It is shown-_.
in Chapter II that few people in Canada are ignorant about

the meaning of class. They are able to name criteria for

class position, usually specifying objective socio-economic

5°Barber , 'PP. 209-210.



22

characteristics such as occupation, education, income, or

wealth. Also, they can accurately assign occupational

positions into social classes. Thus, ignorance of class or

egalitarian ideology do not account for the incongruence be­

tween objective and subjective class. The relative merits of

open-ended and closed-response class identification questions

are considered in Chapter III. It is demonstrated that ob­

jective S.E.S. is more strongly related to responses using

the closed than the open question. Also, improving the de­

tail of the closed question by adding categories causes no

important increase in the strength of association between the

objective and subjective class measures. Thus, it is con­

cluded that the error in class identification cannot be ex­

plained by methodological flaws. Also, non-S.E.S. social

characteristics are found to be only minor correlates of

class identification.

In Chapter IV the hypothesis of ego-involvement is

tested. These tests do lend some support to the hypothesis;

there does seem to be a large amount of distortion and

idiosyncracy involved in self-evaluation.

The hypothesis that minority status displaces objec­

tive socio-economic status as a criterion for class identifi­

cation is eXamined in Chapters V and VI. In Chapter V data

from several U.S. studies are used to test this hypotheis.

It is found that, as anticipated, minority status is a cri­

terion for class identification among Jews and blacks, and to
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a lesser extent, among white Catholics. However, contrary to

the expected pattern, the relationship between objective

S.E.S. and sUbjective class identification is found to be as

strong among Jews as among white Protestants. It is only

among blacks and white Catholics that minority status seems

to cause a reduction in the strength of relationship between

class identification and objective S.E.S.

It is suggested that the belief that self-evaluations

of class status should be made according to universalistical­

ly applied, objective socio-economic criteria may be a middle

class value shared by Jews and white Protestants, but not by

white Catholics or by blacks.

In Chapter VI parts of this analysis are replicated

using Canadian data. Here also, the relationship between

'- class identification and objective S.E.S~ is stronger among

Protestants than among Catholics. This holds for both Eng­

lish and French-speaking Catholics, although the correlations

are lowest among the French.~ attempt to operationalize

the universalism-particularism pattern variable indicates

greater universalism among Catholics than among Protestants.

This evidence supports the view that a close congruency be­

tween objective S.E.S. and self-evaluated class is character­

istic of middle class cUlture~

Trends in the relationship between class identifica­

tion and objective S.E.S. are examined in Chapter VII. It

is hypothesized that the relationships are higher dUring
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economic depression than during prosperity. Although some

methodological problems are encountered in this analysis, it

is tentatively concluded that there is empirical support for

this hypothesis. The congruence between objective and sUb­

jective class is found to be highest among those who exper­

ienced the 1929 depression during their working careers.

Thus, data from 191+5-1969 indica.te a decline in the relation­

ship between class identification and objective S.E.S.

The main form of evidence used in this dissertation

is survey research material. The main strength of this type

of evidence is that it provides a picture representative of

the whole sampled population, and comparison between studies

is easy. A major weakness is that the respondents are usual­

ly contacted by "remote control" through interviewers or by

mail. One learns only a small amount of information about

each respondent and this can lead to over-simplification and

false impressions. Data from both Canada and the United

states are used. The llFour City Studylf of Hamilton, Sud­

bury, Ottawa, and Hull (and a pretest in Hamilton, called

the uHamilton Pretest") were designed specifically for use

in this study.51

The remaining data were drawn from other studies ob­

tained for secondary analysis. The Pineo-Porter National

Study of 1965 was used as an additional source of Canadian

51For details of fieldwork, see Appendix A.
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data.52 Several American national samples were also used for

secondary analysis. These were; the Centers Study in 1945,

a N.O.R.C. Study in 1949, the Vdchigan Survey Research Center

Election Studies in 1952, 1956, 1960, 1964, and 1968, a

N.O.R.C •. StudY in 1964, and a Gallup Study in 1969.53

To conclude, a note on terms. Throughout this intro­

duction, and in the following chapters, terms like flerror in

class identification" or "accuracy in class identification"

are used. It should be understood, of course, that this

refers to a fallible conception of reality as perceived by

the sociologist as an observer. It is certainly not the con­

tention here that seemingly idiosyncratic class self-identi-

fications are necessarily mecmingless. The "defini tion of

the situation" approach has proved its worth in sociology"

A completely idiosyncratic class identification may be very

important in understanding certain kinds of individual action.

Yet there does seem to be justification for accepting, as a

working assumption, the proposition that reality is objective

and external to the individual and that social class is based

52The permission of Peter Pineo and John Porter to
use this data is gre.tefully acknowledged.

53r gratefully aCY..!1owledge the assistance of the Nat­
ional Opinion Research Center Library~ the Roper Public Opin­
ion Research Center and the University of ~uchiGan Consor­
tium for Political Research in making these data available.
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on objective S.E.S. differentiation.54

Of course, the term "objective" can be confusing too.

It is assumed throughout that the heart of this distinction

between subjective class and objective class lies in the fact

that subjective class idenitification comes directly from the

individual, but that the objective measures of socia-economic---status are derived from societal conventions. \Strictly

speaking, it may be argued that there is no such thing as

objective stratification, for all stratification is based

upon human differentiation and evaluation, and therefore

stems from the consciousness of individuals. But, with Durk­

heim, we may consider the consensual rankings accepted by

society over a long period of time as "social facts", having

external objective reality from the point of View of the

individual. In this sense, the ranking of, say, occupations

in order of social standing forms an objective dimension of

stratification. )

54In accounting for group behaviour, objective class
seems to be the most useful. For instance 1 in a recent study
Kohn found occupation to be the most effective variable in
accounting for orientations and values. M. L. Kohn, Class
and Conformity (Homewood: The Dorsey Press, 1969). A similar
conclusion was reached by Haer. J. L. Haer, "Predictive
Utility of Five Indices of Social Stratification", American
Sociological Review, 2 (October, 1957), 541-546.



CHAPTER II

SUBJECTIVE CLASS IDENTIFICATION

IN CANADA AND THE UNITED STATES

This chapter describes the replication, using Canad­

ian data, of Borne of the aspects of subjective social class

identification that have become well established in the

United States, but have previously been unexplored in Can­

ada.1 The distribution of responses, by two samples of Can­

adians, to a class identification question is shown, together

with findings on the major socio-economic correlates of claE:s

identification, the criteria named by people as determinants

of class status, and the perceived occupational composition

of subjective social classes.

Data on class identification in the Pineo, Porter

National Study (hereafter referred to as the "National Studyff)

of Canadians are compared with corresponding findings from the

N.O.R.C. Study #466, a national study of the United States

IThis Chapter and Chapter VI are expansions of a
paper read at the annual meeting of the COOladian Sociology
and Anthropology Association, June, 1971, at St. John's, New­
foundland. See P. C. Pineo and J. C. Goydcr,"Social Class
Identification of National Sub-groups", forthcoming in11Social
Stratificatton in Canada",ed. J. E. Curtis and B. Scott
(Prentice-Hall).

27
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reported on by Hodge and Treiman.2 This comparison is par­

ticularly useful as these are closely related studies, shar­

ing many common elements in research design and content.3

There appears, from this analysis, to be considerable uni­

formity between the two countries. Attention is directed as

well, in this chapter, to examining the congruency between

the data in the National and Four City Studies. This compar­

ison is important because the National Study is characterized

by relatively high methodological rigour but only a small

number of questions dealing with class identification, where­

as the Four City Study is a less rigorous piece of survey

research, but was designed specifically for the purpose of

testing hypotheses about class identification. Reassuring

congruence is found between these two Canadian stUdies, in

the comparison of the common class identification data,

raising confidence in the validity of the more experimental

data in the Four City Study.

panadian/American Simi+~ties

A comparison is made here between the class identifi-

2For details on the fieldwork for the National Study,
see P. C.. Pineo and J. Porter, "Occupational Prestige in Can­
ada", £Bl!.~L<li~ R~.ew of Sqgj.o:I-Of-Y .§tllrJ..l.Jl.1hrop.Q.~ 4, 24-40.
The analysis by HodGe and 'i:l'Giman of tho class id.en{ification
data in the N.O.R.C. StUdy appears in~ R. W. Hodge and D. J.
Treiman, ItClass Id.entification in the'United States", ~­
iC,an Journal of pocioloF~, 73, 535-547.

3The National Study borrowed most of the research de­
sign from the N.O.R.C. Study. Both studies were mainly con­
cerned with tho public evaluation of occupational prestige.
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cation data in the National Study and the N.O.R.C. Occupa­

tional Prestige Study of 1964 (hereafter referred to as the

"N.O.R.C. Study"). The data shown here are from my second­

ary analysis of "the National Study and the N.O.R.C. data.4

An identical closed-response class identification

question was used in both studies. The wording was, "If you

had to pick one, which of the following five social classes

would you say you were in -- upper class, upper-middle class,

middle class, working class, or lower class?" The responses

to this question, for the two studies, are shown in Table 1.

For both Canadians and Americans, the middle class was the

most frequent choice, followed by the working class. Among

the Canadians in the National Study, 49 percent identified

With the middle class and 30 percent with the working class.

In the N.O.R.C. sample of American respondents, the middle

class was chosen slightly less frequently (by 44 percent) and

the working class slightly more frequently (by 34 percent).

However, the upper-middle class, chosen by 16 percent of the

American respondents, was somewhat less popular among Canad­

ians (chosen by 13 percent). A small proportion in each

study (2 percent) chose the upper class or the lower class.

The refusal rate on the class identification question, while

4Some of the data shown here differ slightly from
those in the paper because only pUblished results were avail­
able at that time, and in the secondary analysis the coding
of some variables was changed, and farmers were exclUded from
the tabulations.
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low in each sample, was minimally higher in the National

Study (3 percent) than in the N.O.R.C. Study (1 percent).

TABLE II-l.--Class identification of respondents in the Nation­
al Study (Canada) and the N.O.R.C. Study (U.S.), in percentages

National N.O.R.C.
Study Study

Upper Class 2 2

Upper-middle Class 13 16

lIdddle Class 49 44

Working Class 30 34

Lower Class 2 2

Don't know 08. Ob

No such thing 1 1

No answer 2 Oc

N 793 923

a
3 cases.

b
2 cases.

c
3 cases.

The mean class position (scoring upper class equal to

1, upper-middle equal to 2, middle equal to 3, worldng equal

to 4, and lower equal to 5) for renpondents in the Canadian

and in the American study is almost identical (Student's t in

the difference of means test = .83, p .05).5 However, based

5These are the class means excluding farmers.
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on a socio-economic index combining occupation of male head.

education of male head, and family income, the American res­

pondents hold significantly higher socia-economic standing.

It appears, from this anomaly, that class evaluations are

based on a national rather than an international frame of

reference, so that Canadians judge their class status in

relation to other Canadians rather than according to their

standing in North American society as a whole.

In both the National Study and the N.O.R.C. StUdy it

was possible to calculate the correlations of class identifi­

cation with several socia-economic characteristics. These

results are shown in Table 11-2. In these calculations all

farmers were excluded because it was impossible in the Nat­

ional StUdy to distinguish between farm owners and farm la­

bourers,or between types of farm owners. This separation of

6The index was based on the proposition that if the
single measures of S.E.S. have independent effects, the cum­
ulative effect would sbow up in higher relationships involv­
ing the index than for single measures. Each variable was
coded on four categories, and the values were added without
weightings giving a range of values from 3 to 12. In the
National S!UdY, the coding of occupation was; all profess­
ional and proprietary equal 4, clerical, sales and sk:111ed
equal 3, semi-skilled and unskilled equal 2, and farmers
equal 1. The coding for income in the National Study was;
income over $8~000 equals 4, $61000 to $71 999 equals 3,
$4 000 to S5)9~9 equals 2, and ~O to $3,9~9 equals 1. The
coding for education in the National Study was; post-second­
ary education equals 4, completed high school equals 3, two
years of high school equals 2, and elementary school equals
1. In the N.O.R.C. Study the categories for income were
identical, while those for education and occupation were
equivalent but slightly different.
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non-farmers and farmers in both studies follows Centers'

usage in all his class identification studies.? The data for

education and occupation in each study do not necessarily

pertain to the respondent. Respondents could be either male

or female, and they were questioned both about their own

S.E.S. characteristics, and those of their spouses. Varia­

bles pertaining to males and females were then constructed

from the responses. For instanc~, the occupation of the male

head constituted the occupation of male respondents or the

occupation of female respondents' husbands. 8

The coefficients in Table II-2 indicate that, as pre-

?Centers wrote, in the PStchOIOgy of Social Classes:
"It has appeared sound practice 1 ecause of the great differ­
ences in conditions of life tha~ obtain between urban and
rural peoples, to note, nominally at least, a distinction be­
tween urban and rural strata in the tables and graphs. In a
sense they almost constitute separate cUltures, and mingling
of the two samples might tend to obscure impor~ant differ­
ences in each". R. Centers, The P8tChOIO~ of Social Classes'
(New York: Russell and Russell, 196 ), p. 2.

8In the National Study, education was coded into 4
years of elementary or less, 5 years of elementary or more, 1
or 2 years of high school, 3 years of high school, 4 or 5
years of high school vocational or technical school, some
university, university degree, post-graduate degree or profes­
sional school. Income was coded in intervals of two thousand
dollars, and occupation was coded into 9 socio-economic cat­
egories, described in Pineo, Porter, Canadian Review of Soc­
iology and Anthro~olo~~ 4, 35. The education and income
codes in the N.a••~.tUdY were virtually identical to those
in the National StUdy while the occupation codes for the
N.O.R.C. Study were: Professional, technical and kindred work­
ers; Farmers and farm managers; Managers, officials and prop­
rietors, except farm; Clerical and kindred workers and Sales
workers; Craftsmen, foremen and kindred workers; Operatives
and kindred workers; Service workers; Farm labourers and
foremen; Labourers, except farm and mine.
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dictors of class identification, socio-economic status char­

acteristics are of similar importance in Canada and the

United States. The collective effect of the three main in­

dicators of S.E.S., male head's occupation, male head's ed­

ucation, and family income, when combined into the S.E.S.

Index, produces a correlation with class identification of

.42 in the National Study and .38 in the N.O.R.G. Study.

This means that only about 18 percent and 14 percent respect­

ively of the variation in class identification by respondents

in the National and N.O.R.C. Studies can be accounted for by

variations in the S.E.S. Index. Thus, the same pattern of a

relatively weak association between subjective class identi­

fication and objective S.E.S. found in the United States

appears to hold in Canada also.

TABLE II-2.--Zero-order correlations of social class identifica­
tion With measures of socio-economic status, for the National

Study and the N.O.R.C. Study, excluding farmers

National N.O.R.C.
Study StUdy

Occupation ot male .38 .36
(622) (780)

Occupation of female .34 .34
(463) (629)

Occupation of male's .18 .15
father (394) (SOD)

Occupation ot female's .24 .26
father (402) (543)
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TABLE 1I-2--Gontinued

Occupation of beat friend
of respondent

Occupation of relative res­
pondent feels closest to

High status contacts

Low status contacts

Income of family

Education of male

Education of female

Education of male's
father

Education of female's
father

Education of best friend
of respondent

Education of relative res­
pondent feels closest to

Index of occupation,
income, and education

aQuestion not asked.

National
Study

.40
(333)

.25
(275)

a

a

.37
(637)

.35
(65lr)

.32
(620)

.33
(574)

.29
(566)

.36
(508)

.26
(550)

.42
(607)

N.O.R.C.
Study

a

a

.27
(828)

-(~~8)

.31
(813)

.35
(790)

.26
(779)

.19
(603)

.20
(675)

a

a

.38
(757)

The only measure of S.E.S. that is a significantly

(at the .05 level) stronger predictor ot class identification
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in one country than the other is education of male's father

(r- .33 in Canada and .19 in the United States) but this

exception is unimportant compared with the general pattern

of congruency in the results for the two studies. However,

it does appear that the relationships between class identifi­

cation and S.E.S. are slightly stronger in Canada than in the

United States. Comparing the coefficients in Table II-2,only

one measure of S.E.S. predicts class identification more

strongly in the United States than in Canada. In both coun­

tries, the correlation of class identification with mela ed­

ucation is .35, but for the seven other measures of S.E.S.,

the relationships with class identification are stronger tor

Canadians than for Americans. This difference is probablY'

too small to be of any theoretical importance.

- In their analysis of the N.O.R.C. data, Hodge and

Treiman found, as Kahl and Davis had previously, that the

S.E.S. status of friends was an important predictor of class

identification. Status contacts were measured in the N.O.R.C.

Study by asking the respondents if they had any relatives,

friends, or neighbours having jobs appearing in a list of

eight occupations.9 The replies were coded into high and low

status contact variables in the following manner:
rt

9The occupations on the list were; Protessionals,
Businessmen, Farmers or Farm workers, Skilled craftsmen,
Office workers, Unskilled workers, Sal~s people, Factory
workers.
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The high status contact variable was constructed by
giving the respondent one point if he has any friends
who are professionals or businessmen, a point if he
has any neighbours who-are in either of these groups,
and a point for having any relatives in either of the
groups. The low status contact variable was derived
in a similar manner: the respondent receives a point
for having any friends who are factory 2£ unskilled
workers and additional points for having any neigh­
bours or relatives in these occupational categOries.lO
In my secondary analysis of the N.O.R.C. data, these

two variables were constructed according to these instruc­

tions, and the zero-order correlations of high and low status

contacts with class identification are seen in Table II-2. The

multiple correlation of both high and low status contacts

with class identification is .36, and Hodge and Treiman dem­

onstrated the strong independent relationship between these

variables and class identification, holding constant the res­

pondent's own socio-economic status.ll

A different status contacts question was used in the

National Study. Respondents were asked the occupation and

education (as well as the gender, language, ethnicity, and

religion) of their best friend, and the relative (other than

their father, mother, husband or wife) that they feel closest

to. It can be seen in Table II-2 that the socio-economic status

of both the best friend and the closest relative have substan­

tial zero-order relationships with class identification. Oc­

cupation of best friend, correlating .40 with class identifi-

545.
lOHodge and Treiman, American Journal of Soc1010gy, 73,

t1~., p. 547.
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cation, is the most powerful single predictor in the Table.

This strong relationship was diminished, but not eliminated,

by the introduction of controls. The partial correlation of

class identification with occupation of best friend, holding

constant family income, and occupation and education of the

male head, is .20, while the zero-order correlation of .25

between class identification and closest relative's occupa­

tion is reduced to .11 after partialling out occupation, ed­

ucation, and income.12

The creation of high and low status contacts vari­

ables in the N.O.R.C. data did not allow tor the comparison

of the relative strengths of the socio-economic status of

friends and relatives in predicting class identification. To

achieve this, in the secondary analysis ot the data separate

status contact Variables were created for relatives, friends,

and neighbours. The status of respondents' friends was

l2There is a problem in calculating these partial cor­
relations whether to include only the cases that are complete
for each variable entering into the calculation, or whether
instead to use the data that are complete for each pair of var­
iables being inter-correlated. The decision can have an im­
portant effect on the value of the partial coefficient, if the
refusal rate is high on one question, as was the case ~n the
National Study for the best friend and closest relative ques­
tion. The coefficients shown in the text are based on the
cases complete on male occupation, education and income, but
incomplete on best friend's closest relative's occupation. If
only the complete data for all five variables are used, the
partial correlation of class identification with best friend's
occupation holding constant male's occupation, education, and
income is .17 while the corresponding partial between closest
relative's occupation and class is .06.



38

measured by treating the incidence of a friend in each occu­

pation on the list as a separate indicator. Respondents re­

ceived a score of 1 if they had a friend in a particular oc­

cupation and a score of 0 if not, so there were eight separ­

ate indicators of the S.E.S. of friends of the respondent.

The same method was used to create indicators of the status

of respondents' relatives and neighbours.

The multiple correlations of class identification

with the set of eight indicators of the socio-economic status

of relatives, friends, and neighbours were .37, .38, and .34

respectively. It appears from this that the socio-economic

status of relatives, friends, and neighbours is of roughly

eqUivalent importance in determining class identification in

the American data. The multiple-partial correlation of class

identification with the eight indicators of relatives' socio­

economic status, holding constant family income and male

head's occupation and education, is .24. The independent

effect of friends' S.E.S. with the same controls is almost

the same, as a mUltiple-partial correlation of .26 was found

between class identification and the eight indicators of

friends' S.E.S., holding constant family income, male head's

occupation and male head's education.l3 Thus, although the

13The problem of non-responses was not serious in the
calculation of these partials, as the response rate on the
status contacts question was very high.
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gross effect of best friend's occupational status on class

identification was slightly weaker in the N.O.R.C. study

than in the National Study, the independent effect was some­

what stronger. It appears from this that while the status

contacts question used in the National stu~ was less cumber­

some to analyze than the N.O.R.C. question, the latter ver­

sion was superior as a predictor of class identification.

It should not be too surprising that the level of

awareness of objective, socio-economic class status is so

similar in Canada and the Un!ted States. It is frequently

held that modern industrial societies hold many important

characteristics in common and the comparative study described

here seems to indicate another case where this is true.

Comparison of the National Study with the Four City Study

The frequency distribution of class choices by res­

pondents in the National Study and the Four City Study is

shown in Table II-3. In both these Canadian studies the same

question, described earlier, was used. These distributions

for the two samples exhibit a degree of congruence that would

not necessarily be assumed considering the methodological

differences between the two stUdies. The National Study sam­

pled Canadians from all parts of the country, using inter­

viewers to collect the data, and a respectable completion

rate of 64 percent was achieved. The Four City Study sam­

pled only people living in Hamilton, Sudbury, Ottawa, and
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Hull. Using a mailed questionnaire with telephone and post­

card follow-up, the return rate was only 32 percent.14

TABLE 1I-3.--Clasa identification of respondents in the Nat­
ional Study and the Four City Stu~y~ in percentages

National Four City
Study Study

Upper Class 2 '1

Upper-middle Class ,13 13

Middle Class 49 47
Working Class 30 27

Lower Class 2 Ob

Don't know Oa 2

No such thing 1 4
No answer 2 5

'N 793 1104
>

a3 cases.
bl case.

The greatest divergence between the two studies

occurs in the proportions declining the class identification

question. The "Don't know" response rose from under one-half
. .

percent in the National Study to 2 percent in the Four City

14This is the percentage when people who had moved
and were not traceable were excluded from the denominator of
the calculation.
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Study. Similarly, in the National sample the proportion

affirming that there is no such thing as social class was

only 1 percent of the total, but 4 percent of the Four City

respondents chose this alternative. Outright refusals to

answer the class identification question numbered 2 percent

of the National sample and 5 percent of the Four City res­

pondents. Altogether, 3 percent of the National Study res­

pondents declined to categorize themselves in a social class,

yet in the Four City Study this figure rose to 11 percent.

It may be that the lower refusal rate in the National Study

is due to the fact that the only choices offered the res­

pondent when the question was read out by the interviewer

were the five class labels, but in the Four City Study the

declining options appeared in the questionnaire.

The zero-order correlations of class identification

with measures of S.E.S. for the National and Four City

studies are shown in Table II-4. As noted earlier, in all cor­

relations in the National Study involving class identifica­

tion and occupation, farmers are excluded. In the Four City

StUdy this policy was not followed, as the occupations were

coded into Blishen scores which have an accurate score for

farm labourers.15 Farm owners were assigned their Pineo-

l5For details on the construction of Blishen scores
seel. B. R. Blishen, "A Socio-Economic Index for Occupations
in I..ianada", B. Blishen et a1., Canadian sociea (Toronto:
MacMillan.of Canada, 19b~) PP: 74!-~;4•. In 1 the calcu­
lations in the Four City Study the first digit only of the
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Porter prestige score (44.1) since the~e is no Blishen score

for this category. The occupation question in the Four City

Study was designed to allow the coders to distinguish between

farm owners, workers on a family farm, and paid farm labour­

ers.16 All the respondents in the Four City Study were males.
,

In order to improve the accuracy of the comparison, the co-

efficients for the National Study were calculated for male

respondents in the sample only.

TABLE 1I-4.--Zero-order correlations of class identification
with measures of socio-economic status for male respondents in
the National StUdy (excluding farmers) and all respondents in

the Four City StUdy

National Four City
Study Study

Occupation of respondent .37 .42
(298) (954)

Occupation of respondent's .29 .28
wi.fe (182) (477)

Occupation of respondent's .10 .21
father (199) (868)

Occupation of wife's .19 .15
father (175) (688)

B1ishen occupation scores was used. Education, in the Four
City StUdy, was coded into years of formal education completed
and income was coded in intervals of two thousand dollars.

l6When Hodge and Treiman analyzed the N.O.R.C. data
they coded occupation into Duncan socio-economic scores, which
are the American equivalent -of Blishen scores. With this
coding they did not feel it necessary to separate out tarmers
from the sample.
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TABLE II-4--Continued

National Four CitY'
Study Study

Occupation of respondent's .38 .31
best friend (233) (613)

Income of family .37 .36a
(296) (945)

Income of wife b .19
(426)

Education of respondent .35 .37
(300) (962)

Education of wife .28 .22
(269) (837)

Education of respondent·s .20 .24
father (252) (733)

Education of wife's father .28 .26
(269) (627)

Education of respondent's .34 .27
best friend (232) (768)

Index of occupation, income .42 .44
and education (291) (904)

&Respondent·s income.

bQuest10n not asked.

The results in Table II-4 show a pattern of close con­

gruence for the two studies in the strengths of the different

socio-economic predictors of class identification. The rela­

tionships between class identification and respondent's ed­

ucation and income are almost identical in the two studies.

Respondent·s occupation correlates 5 points higher with class



identification in the Four City Study (r~ .42) than in the

National Study (r= .37). This may be due to the greater

accuracy in measuring the socio-economic status of occupa­

tions in the Four City Study due to the use of Blishen num­

bers. The other socio-economic correlates of class identifi­

cation generally hold equivalent strength in both studies.

One exception is that the socio-economic status of the best

friend of the respondent predicts class identification more

accurately in the Four City sample than in the National

StUdy.17

It was noted earlier that the Four City Study, un­

like the National Study, is a wholly urban sample. Also,

while the National Study achieved a completion rate of near­

ly two-thirds the attempted interviews, only one third of

the questionnaires sent out to Four City respondents were

returned completed. If people who are responsive to mailed

questionnaires and who live in Hamilton, Sudbury, Ottawa, or

Hull have ideas about social class that differ greatly from

the rest of the Canadian population, it is probable that

the data shown in Tables ;1:1-3 and 11-4 would reveal substantial

differences between the Four City Study and the National

l70ne possibility that seemed a likely explanation
for this discrepancy was that Four City respondents were
listing their wives as their best friends. However, when
female best friends were excluded from the calculation, the
correlation of class identification with occupation of best
friend remained .31.
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Study. As it was found that the two studies compare closely

in the distribution of class choices and in the strength of

the socio-economic correlates of class identification, it

appears likely that the special characteristics of the Four

City Study do not cause serious distortions in the results.

It does not follow aXlomatically that the Four City

results can be generalized to hold for the Canadian popula­

tion, but the congruence between these results and those for

the National StUdy, which is a better, though not perfect,

estimator of the population parameters, is reassuring. The

Four City Study was designed as a replication of the aspects

of the National Study pertaining to class identification.

But also it was intended that the Four City Study would col­

lect some more unusual data on subjective social class. These

data are important for the testing of some of the hypotheses

discussed later, and if the basic results for the Four City

Study agree with those in the methodologically more rigor­

ous National StUdy, then there are grounds for hoping that

the more experimental Four City data is reliable also.

The relationships between S.E.S. and class identifi­

cation are similar in Harr~lton, SUdbury, and Ottawa, but

differ in Hull. For instance, the correlation of class iden­

tification with respondentls occupation is .44, .46, .46, and

.28 in Hamilton, Sudbury, Ottawa, and Hull respectively. The

low coefficient in Hull is due, as is shown later, to the high

proportion of Catholics in that town. This is despite differ-
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ing mean S.E.S. levels in the cities. The mean scores on the

aggregate S.E.S. index (occupation, education, income) were

Hamilton 6.90, Sudbury 7.46, Ottawa 8.15, Hull 7.03. Thus,

the Ottawa sample had the highest mean S.E.S. and the Hamil-

ton sample the lowest. The mean class scores were, respec-

tively, 3.32, 3.23, 3.03, and 2.95 in Hamilton, Sudbury,

Ottawa, and Hull. The congruence between the Ontario cities

provides some evidence that if other Ontario towns had been

substituted for the research similar l'Gsults would have been

found. Also, it seems likely that the criteria and standards

for class identification extend beyond the municipal level.

If this were not so, it would be expected that the correla­

tions of class identifiation with S.E.S. would be higher in

individual towns than in the sample as a whole.18

The Per:c8.ived Crite~ia for Cla~s J:dent..;i.Ji.catj.on Among Canadia.tls

Centers was interested in learning the criteria the

public themselves (rather than social scientists) perceive as

18Warner used towns as the unit of analysis, and al­
though he argued that he selected typical American communities
for his research, he recognized: "Class varies from cOl1L.'11unity
to community. TIle new city is less likely than an old one to
have a well-organized class order; this is also true for cit­
ies whose growth hac been rapid as compared vdth those which
have not been dj.sturbed by hiGh increases in population from
other reeions or countries or by the rapid dioplacement of
old industries by new' ones". Haer found that, liThe relation­
Br~p between objective status characteristics and class aware­
ness becomes closer Idth increases in size and, presumably,
heterogenei ty of c1ties 11. J. Haer, "A COtJ.parative Study of the
Classification Techniques of Warner and Centers"t American
~ociological Review, 20, 691. Clearly, the relation of city
size and type to objective economic class consciousness
r~quires more detailed investigation.
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the factors determining social class status. In these in­

vestigations he used closed and open-ended questions, asking

both the criteria determining membership in the respondent's

own self-identified class and the criteria determining mem­

bership in other classes. The results from these different

questions showed little agreement.

The closed-response question was, "In deciding wheth­

er a person belongs to your class or not, which of these

other things do you think is most important to know: who his

family is, how much money he has, what sort of education he

has, or how he belie~es and feels about certain things?"

Here, "beliefs and attitudes" was by far the most frequently

mentioned (47.4 percent) criterion, followed by education,

family, money. Yet, when respondents were asked, "What would

you say puts a person in the middle class?", without being

offered a list of responses, the results were qUite different.

Money a~d income was named most frequently (36 percent), and

beliefs and attitudes was mentioned so seldom that it was not

even coded. Similarly, the perceived criteria for membership

in the world.ng class were things like "working for a liVing",

"manual, common, mill or factory work or labor", "lack of income"

etc.

In the Four City Study, the question was made as sim­

ple as possible. Respondents were asked, "What things decide

what social class a man belongs to?" and several lines were

proVided tor the answers. Given the conflicting results from
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the different questions used by Centers, this open-ended for­

mat seemed the best approach, since furthor validation of the

,~ closed responses seems necessary before this form can be used

with any confidence. Also, by questioning the Four City res­

pondents about the criteria for membership in social classes

in general rather than just their own, it was hoped that

franker responses would be expressed.

The first four class criteria written down by each

Four City respondent were coded and the distribution of res­

ponses is shown in Table 1I_5. 19 Of the 1104 respondents in the

sample, 906 listed at least one criterion determining class.

Income is the most frequently mentioned among the first class

criterion named by the respondents, accounting for 22 percent

of the first replies. Education was the first choice of 20

percent of the sample, followed by wealth (the first choice

of 17 percent) and occupation (the first choice of 14 per­

cent). The socio-economic criteria, income, education,

wealth, and occupation, totalled 73 percent of the first

choices. These results are consistent with findings from the

Hamilton Pretest, using the same question. Here, 70 percent

named S.E.S. criteria first.

The other first choices are split among a number of

minor categories, led by "personal qualities" which refers to

19This set ot categories was derived from responses to
the same question in the Hamilton Pretest Study.
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any personality traits such as honesty, courage, morality,

etc.20

TABLE II-5.--Criteria for determining class membership, named
by respondents ,in the Four City Study, in percentages

First Second Third l'~ourth

choice choice choice choice

Income 22 18 11 ,6

Education 20 19 11 10

Wealth 17 12 11 7.

Occupation 14 15 10 11

Personal qualities 9 12 17 14

Family 5 3 7 9

Lifestyle 2 3 3 5

Social standing 2 2 2 2

Friends & associates 2 4 ·7 7

Residential area 1 3 5 6

Activities &interests 1 1 2 3

Clubs & associations 08. Oa 2 2

Other 5 7 12 18

N 906 637 555 409

a2 cases.

20Some of these rninor categories are qUite broad in
meaning. For instance, fffamily ll includes any reference to
family na~e, upbringing, ,ancestors, etc. Responses that could
not be classified in any of the other categories were coded
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As one moves from the first criterion mentioned to the

second. third. and fourth. the importance of the four socio­

economic criteria steadily decreases. On the second choice,

the socio-economic criteria accounted for 64 percent of the

replies. yet this proportion slipped to 43 percent on the

third choice and 34 percent on the fourth choice. In res­

ponding to the criteria question. the spontaneous response

seems to be to list S.E.S. criteria and then on further

reflection to name the sUbtler, non-socio-economic, criteria.

An anomaly in the data shown in Table II-5 is that the

rank order. in terms of importance, of the S.E.S. class

criteria does not correspond with the order resulting from the

correlations of S.E.S. with class identification. Although

the order for the first choices on the criteria question, in

descending importance, is income. education, and occupation,

the order seen in Table II-4, starting with the strongest pre­

dictor of class identification, is occupation, education, and

income. While this may reflect an inconsistency between the

criteria people state as determining class status and those

they actually use in judging their own class, it is also quite

possible that this anomaly ia merely due to occupation being

measured and coded with greater accuracy than education or

income, thereby produoing, the highest correlation with class

as "other". Samples from this category are; language, what
sociologists say, speech, appearance, chance, social aware­
ness, being law abiding, etc.
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identification.2l

The finding that people appear to perceive socio-ec-

onomic criteria for class status seems to render unlikely

the hypothesis, noted in Chapter I, that the weak association

between objective and sUbjective class is due to ignorance of

class or an ideologically produced distaste for invidious class

distinctions.

Another technique for learning the criteria people

perceive aG determining social class is to question them

about the occupational composition of different classes.

Centers explained the rationale for this method. "Because of

the relative objectiVity and intelligibility of occupational

labels to the general public, and because it is so essential

to determine the mea~ings of the respective classes in terms

of some stratification index, it was decided to try to find

out what the occupation~ compositi.on of each class was. fl22

In Centers' 1945 study, the respondents were handed a list of

occupational titles and asked which of them belonged in their

own class. A clear pattern, based upon the manual-non-man­

ual distinction, emerged in the responses. tiThe upper and

2lIn another question on class criteria used in the
Four City Study, 58 percent of the sample thought a man's
income was "very important" in determining his social class,
56 percent thought occupation was very importa~t, and 52
percent thought education very important.

22Centers, The Psychology of Social Classes, p. 78.
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middle classes," wrote Centers, "comprise mainly the business

and professional people, it is obvious, while the working and

and lower classes contain mostly the manual workers.,,23

This question was replicated in the Four City Study

with slight modifications. The titles of occupational groups,

rather than specific occupations, were used, and the Four

City respondents were asked to say what social class people

in each group belong to.24 The responses to this question

are shown in Table 1I-6. The results concur VIi th Centers' find­

ing that business and professional workers are placed in the

middle and upper classes by most people, but the boundary, in

terms of occupational criteria, between the middle and work­

ing classes is indistinct. Skilled labourers were placed in

the middle or upper-middle class by 65 percent of the Four

City sample, and in the working class by only 34 percent.

Yet clerical and sales workers, the lowest status non-manual

group, were categorized as upper-middle or middle class by

58 percent of the respondents and working class by 41 percent.

This is an indication of how post-war affluence has eroded

the validity of the traditional manual-non-manual distinction.

23Ibid., pp. 79, 80.

24Centers made these modifications to the question in
his 1950 Study.
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TABLE II-6.--Assignment of occupational groups into social
classes, oy respondents in the Four City Study, in percentages

U Upper- Middl Work- Lowerpner e
K middle ing

Professionals

Owners or executives
in large businesses

Semi-professionals

~vners or executives
of small businesses

Clerical and sales

Skilled workers

Semi-skilled workers

UnsY~lled workers

57

51

2

4

o

o

o

o

38

43

29

52

5

8

3

o

4

5

60

41

57

31

7

o

1

9

41

34

63

64

o

o

o

o

1

o

3

29

1011

1011

1016

1014

1020

1011

1017

1018

aTotals vary because of non-responses.

Summary

In this chapter Canadian and ~~erican data on the dis­

tribution of responses to a class identification question and

the socio-economic correlates of class identification were

described. There is a close similarity, according to these

aspects of class identification, between the Canadian Nation­

al Study and the American N.G.R.C. national study of 1961~.

Closely matching results were found also between the Canad-
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ian National Study and the Four City Study of people living

in Hamilton, Sudbury, and Ottawa, Ontario, and Hull, Quebec.

This was taken as a form of validation of the methodolog­

ically weak Four City Study.

It was discovered that respondents in the Four City

Study most frequently named socio-economic criteria as de­

terminants of social class status. Also, the Four City res­

pondents were able to distinguish the class status belonging

to various occupational roles. This analysis indicated that

the line between skilled manual and lower white collar work­

ers is becoming increasingly indistinct. Contrary to Cen­

ters' reSUlts, the Four City respondents ranked the class of

skilled manual workers above tha.t of clerical and sales \'lork-

era.

These de. ta on people t a perceptions of the class struc­

ture suggested that people are knowledgeable about the nature

of social class, and are \villing to make invidious cla.ss

distinctions. This seems to disprove the hypotheses that

name ignorance or egalitarian ideology as reasons for the

relatively weak association between subjective class identifi­

cation and objective S.E.S.



CHAPTER III

THE METHODOLOGY PROBLEM

The data shown in Chapter II established that in Can­

ada, as in the United States, the relationship between object­

ive S.E.S. and sUbjective class identification is relatively

weak according to theoretical expectations. Also, people seem

quite knowledgeable about social class and willing to make

class distinctions, so these factors do not seem to explain

the weak relationship.l

In this chapter, the possiblility that poor methodol­

ogy accounts for the incongruence between objective and sub­

jective class is examined. As well, consideration is given to

the possiblility of other correlates of class identification

besides the standard S.E.S. indicators used in the analysis so

far. It is found that methodology apparently does not account

for the incongruence between objective and subjective class

and no other important objective correlates of class identifi­

cation can be located.

Closed-Response and Open-Ended Class Identif1cation Qpestions

It was seen previously that one of the strongest object-

lAlthough no direct research on the ideology of class
in Canada was conducted1 this inference from the data seen in
Chapter II seems to be ~he obvious interpretation•

.5.5
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ions to Centers' wor~, voiced by many of his critics, was his

use of a closed-response class identification Question.2

The objection was that the question in this form presupposes

a public consensus on the number and the names of the social

classes in a society. Offering the respondents set class

categories encouraged the person feeling no identity with

any social class to choose a class from the list friv­

olously. Research by Gross, Kahl and Davis, and others, dem­

onstrated that open-ended class identification questions did

result in a different pattern of responses from those pro­

duced from Centers' closed-response version. 3

Both forms of the question were used in the Four City

Study. First, the respondents Vlere simply asked, "What social

class do you consider yourself a member of?" After writing

the name of the class in a blrolk space, the closed-response

question was asked, with the wording, "If you had to pick one,

which of the follOWing five social classes would you say you

2See , for example, M. M. Gordon, ~oc~al Cla~8 in Am~­
!£an Soci~12gz (Durham: Duke University Press, 19501; t.
neissmau, ClaGs in Americo.n Societv (Glencoe: The ..:ree Press,
1963); H. n:-ITodges, Q~~i~~~~jJtica~+onj.£lassiH A~~~~
(Cambridge: Schenkman .PUbl.~Sil~llg Co., ~:16L} ; fIr; E. LaSSYloJ.l,
Class anrli-.S_t:r..~.lm (Boston: Houghton V.l.ifflin Co., 1965); B.
jjarber, ,eocj-ill srra~ific~i.i.9..n: tHew York: Harcourt, Brace and
Co. t 195'1};J'. A. l{'ahl, 11;]"~~4 ) ..rr~erican 91asB ,Structure (New
York: Holt, Rinehart and Winston, lYb5).

3See Chapter I.
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were in?,,4 The choices were, upper class, upper-middle class,

middle class, working class, and lower class. Also, two

other choices, "don't know" and "there is no such thing",

were offered. The open-ended responses were coded into these

same categories. Eighty-seven percent of the open-ended

responses could be fitted easily into the set categories, and

the correlation between the two class identification questions

in the Four City Study is .69. 5

The proportion of respondents in the Four City sample

identifying with each class, for both forms of the class

question, is shown in Table III-l. These data concur with find­

ings by Gross and by Kahl and Davis that the open-ended for­

mat results in a higher refusal rate, more frequent middle

class identification, and less frequent working class identi­

fication. 6

4For the layout of the questions in the Four City
Study, see Appendix B.

5A response was said to fit well into the categories
as long as it was at least a close syno~ym of one of the
closed responses. Responses such as, tllower middle class" or
"labouring class l1 would be considered easily codable into the
set categories. A response such as "good class" would be
rejected as uncodable. 78% of Pretest class choices fitted
well into the categories.

6J • A. Kahl and J. A. Davis,"A Comparison of Indexes
of Socio-Economic Status", ~o.rican Soc:L0logicnl Review, 20,
317-325. N. Gross, "Social Class Identification in the Urban
Communitylf t !!p~rican Sociological Review, l8 t 398-404.
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TABLE III-1.--Class identification of respondents in the Four
City sample, in percentages! for open-ended and closed-reB~

ponse c ass questions

Closed Open
rElsponse ended

Upper Class 1 1

Upper-middle Class 13 6

Middle Class ·47 54
Worldng Class 27 16

Lower Class 0· 1

Dontt know, no such thing, 11 22
no answer, uncodab1e answer

N 1104 1104

a3 cases.

It appeared from the questionnaires for the Four City

Study that some people were revising their responses to the

class categories in the closed question. As well, everybody

could see the closed categories and perhaps be influenced by

them. It is difficult to calculate how serious this bias was,

but it was probably a mistake to allow the two questions to

appear in succession in the questionnaire. In the small pre­

test using Hamilton respondents, that preceded the fieldwork

for the Four City Study, only the open~ended question was used.

A comparison of the Pretest results with those for the Hamil­

ton respondents in the Four City sample should give a more

accurate picture of the different results produced by the two
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types of class question.

Table III-2 shows the distribution of class choices for

the respondents in the Pretest and for the Hamilton sample

in the Four City Study. The figures for Hamiltonians in the

Four City sample show responses to both forms of the class

question. The most frequent working class identification was

found among Hamiltonians in the Four City Study in answering

the closed-response question. Working class identification

was lower when these respondents answered the open-ended

question, and considerably lower still for people in the

Pretest sample. While recognizing the need for caution in

interpreting percentages based on such small sample Sizes,

it does seem that there was a tendency for the responses to

the open-ended question by Four City Hamiltonians to fall be­

tween the extremes represented by the responses to the closed

question by Four City Hamiltonians and the "unbiased" results

for the open version used in the Pretest. It appears likely,

from this evidence, that the Four City respondents did tend

to sometimes revise their answers to the open-ended question,

taking the set categories in the closed question as their cue.

It has been argued that the open-ended form is, ipso

facto, the valid one on the grounds that a list of set cat­

egories influences responses. 7 If this is true, then the

7See ,
18, 403.

for example, Gross, American Sociological Review,
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correlations of class identification with S.E.S. should be

higher using the open-ended responses than with the closed­

response replies. For one thing, the higher refusal rate on

the open question should raise the correlations by minimizing

random error caused by ignorance of class. This hypothesis

was tested using the Four City Study and the Hamilton Pre­

test, and the results are shown in Table 111-3. The correlations.

of class identification with five measures of S.E.S. were

calculated for the whole Four City sample, using both forms

of class question. The same was done for Hamilton people in

the Four City sample only, using both forms of class question,

and also for the respondents in the Hamilton Pretest.

TABLE 1II-2.--Class identif~cationof Hamilton respondents in the
Four City Study, in percentages, to open and ciosed response
class questions, and of respondents in the Hamilton Pretest

Study to an open response question

Four City Four City Pretest
Closed response Open-ended Open-ended

Upper Class 2 Oa 1

Upper-middle Class 8 6 5

Middle Class 45 ·50 54
Working Class 37 ,22 13

Lower Class Oa 2 4
No answer, other, 9 20 22

uncodable
11 253 253 157

al case.
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According to this test, the assumption that the open­

ended format is necessarily superior to the closed version is

not supported. Looking at the figures for the whole Four City

sample, there is not a single instance where the correlation

of class identification with a S.E.S. indicator is higher

with the open-ended question. The greatest similarity in the

results is in the correlation between respondent's father's

occupation and class identification. With the closed ques­

tion this coefficient is .21 and with the open question it is

.20. The greatest discrepancy is in 'the relationship between

class identification and the respondent's education, where

the correlation equals .37 with the closed question but only

.31 with the open form.

The superiority of the closed-response class question,

according to this validity test, is seen even more sharply in

comparing the Hamilton Pretest with the Hamilton respondents

in the Four City sample. For the open-ended Pretest responses,

the correlation of class identification With respondent's

occupation is extraordinarily lOW, having a value of only .16.

This coefficient is .44 for the Four City Hamiltonians, with

the closed question. There are no obvious reasons for such a

difference. The occupation question was asked in much the same

way in the Pretest and in the main study, and there is no

statistically significant difference between the occupational

distributions for the two Hamilton samplea exa • 3.98, DF • 5,

p ') .05).
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TABLE 1II-3.--Zero-order correlations of class identification with
measures of oocio-economic status, for the total Four City
sample, Hamilton respondents in the Four City sample, and the

Hamilton Pretest
. ! ! ! r

Total Four City Hamilton Hamilton
Four City Pretest

Closed Open Closed Open
response response response response

Occupation of resp.a .42 .39 .44 .16
(954) (839) (228) (117)

Education of resp. .37 .31 .41 .23
(962) (847) (223) (115)

Income of respondent .36 .34 .33 .31
(945) (832) (219) (119)

Occupation of father .21 .20 .27 .20
of respondent (868) (761) (208) (115)

Education of father .24 .21 .27 .21
of respondent (733) (656) (167) (109)

FiKUres in parentheses are the totals used in calcula-
tions.

a1n both the Pretest and the Four City Study all res­
pondents were male.

The closest congruence between the Pretest and the

Hamilton section of the Four City sample is in the correlation

of income with class identification. Using the open-ended

responses in the Pretest, the coefficient is .31, while with

the closed responses in the Hamilton Four City sample it is

.33. One gets a very different picture Of the relative im­

portance of the socio-economic correlates of class ident1fi-
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cation according to whether the open or closed form of the

identification question is used. In the Hamilton Four City

sample, the rank order of S.E.S. attributes according to

strength of correlation with closed-response class identifi­

cation is, occupation, education, and income. The order is

income, education, and occupation according to the Pretest

results.8 It may be that people's spontaneous reaction to

the word social class is to think in terms of income differ­

ences, but when they are shown a list of class labels that

includes the category "worldng class" they react instead in

terms of occupational status.

The fact that the closed-response class identifica­

tion question is stronger than the open question in relation­

ships with S.E.B. does not necessarily mean that the particu­

lar closed question used is the best possible one. One test

of the adequacy of the set class categories was to ask the

respondents how many social classes they think eXist. This

question was used both in the National Study and in the Four

City Study and Table 111.;..4 shows. the responses. There is close

agreement between the two studies in the distribution of res­

ponses. The only noteworthy differences are the higher re­

fusal rate for the Four City sample and the higher proportion

of National Study respondents thinking there are more than

8The rank order using the open-ended responses of Ham­
ilton people in the Four City sample was, occupation, educa­
tion, and income.
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eight classes in Canada. Perceiving a very large number

of classes may be eqUivalent to perceiVing none, in the sense

that both responses reject the idea of a discrete set at

social classes.

TABLE 1II-4.--Number of social classes perceived by respondents
in the National and Four City Studies, in percentages

National Four City
Study Study

None, no answer .13 19

One class 0 1

Two classes 4 3
Three classes 37 38

Four classes 16 14

Five classes 14 17

Six classes 6 4
Seven classes 1 ,2

¥-ght or more 10 2

N 793 1104

The modal response on this question, in both samples,

was three social classes. This is consistent with the res-

ponses on the closed class question. In the National Study

the three categories, upper-middle, middle, and working,

accounted for 92 percent of all the answers, and they acoount­

ed for 87 percent or all responses in the Four City Stud7.
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The inclusion of the extreme choices, upper class and lower

class, seems justified by the faot that 30 percent ot the

people in the National Study and 31 percent ot those in the

Four City Study perceived either tour or five social classes.

Also, in evaluating the class status of occupational roles,

respondents frequently used the upper and lower categories.

Another test of the adequacy of the choices in the

closed class question is the strength of the feeling of iden­

tification people have with social classes. In the Four City

Study, people were asked, "How strong is your feeling of be­

longing to the class you picked in question 35 above (the

closed class question]?" The distribution of replies to this

question, for each subjective class, is shown in Table III-5.

Fifteen percent of those answering the question reported a

very strong feeling of belonging to the class they had select­

ed, 37 percent a fairly strong feeling, and 48 percent a feel­

ing that was not at all strong. Richard Centers used this

question in his survey in 1950. The American results from

this national sample show a much greater strength of class

consciousness than in the Four City Study. In Centers' sample

37 percent of those answering the question felt a very strong

feeling of belonging to a class, 40 percent a fairly strong

feeling, and 23 percent not at all strong a feeling. 9 This

9R• Centers, "The Intensity Dimension of Class Con­
sciousness and Some Social and Psychological Correlates", The
Journal of Social Psychol0Q', 44, 101-114. -
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could reflect either a Canadian/U.S. difference or a change

in class consciouness over time.

TABLE III-5,--Strength of feeling of belonging to a social class,
in percentages, for subjective classes in the Four City Study

Upper- TUpper middle Middle Working Lower otal

Very strong a 13 13 19 a .15

Fairly strong a 40 34 40 a 37

Not at all strong a 47 53 40 a 48

N 11 146 508 293 3 961

aToo small to percentage.

It is clear from Table III-5 that among the Four City

respondents, self-categorized working class people tend to

have a stronger feeling of belonging to their class than those

identifying with the middle or upper-middle class. Fifty­

three percent of the middle class felt a not at all strong

feeling of belonging to this class compared to a correspond­

ing proportion of only 40 percent for the working class. Cen­

ters' figures agree with this tendency. These findings pro­

vide justification for the inclusion of the working class in

the list of class choices in the class question. While people

do not seem to readily name the working class in the open-end­

ed class question, the high proportion selecting this class

in the closed question and the strong feeling of belonging
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to this class reported by these people, confirms that this

label does articulate a feeling of possessing something

other than middle class status.

- One other method was used to test the legitimacy of

the closed class categories. Respondents in the Four City

sample were asked immediately after the closed class identi­

fication question whether they felt they belonged in the upper

half or the lower half of the class they had picked. Eight

percent of the sample declined this question, 29 percent could

not specify which half they were in, 40 percent said they

belonged in the upper half of their class, and 24 percent

placed themselves in the lower half of their class. One

would expect that with this refinement of the class question.

the relationships between class identification and measures

of S.E.S. would be stronger. lO

In Table 1I1-6 the correlations between class identifi­

cation and S.E.S. attributes are compared using the simple

and the detailed class code. The simple code consists of the

five basic choices in the closed question. The detailed

categories are; upper, upper-middle, upper half ot middle,

middle unspecified, lower halt ot middle, upper half of work­

ing, working unspecified, lower half of working, and lower.

lOThis is particularly so considering the large pro­
portion choosing the middle class in the simple code.
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TABLE III-6.--Zero-order correlations of class identification
with measures of socio-economic status, for the Four City

Study, using simple and detailed class categories

Occupation of respondent

Occupation of respondent's
wife

Occupation of respondent's
father

Occupation of wife's father

Occupation of respondent's
best friend

Income of respondent

Income of wife of respondent

Education of respondent

Education of respondent's wife

Education of respondent.s father

Education of wife's father

Education of best friend

Consumer index

Simple
categor1esQ

.28

.21

.15

.19

.37

.22

.24

.26

.27

.27

Detailed
categortesb

.44

.21

.18

.36

.27

.27

.29

aSimple categories: Upper, Upper-middle, Middle,
Working, Lower.

bDetailed categories: Upper, Upper-middle Upper halt
of middle, Middle unspecifie~, Lower half ot middie, Upper
half of wQrkLng, Working unspecified, Lower halt of working,
Lower.
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The results in Table 111-6 show that the refinement of

the class code in this manner adds only a trivial increase

in the correlations. The correlation of respondent's occu­

pation with class identification is .42 using the simple class

code and .44 with the detailed categories. For most of the

other relationships shown in the Table, the differences are

only a point or two. In a few instances the detailed code is

actually less effective than the simple one. For instance,

the correlation of respondent's education with class identifi­

cation is .37 with the simple code and .36 using the detailed

code. It appears from this that attempts to improve the class

identificatj.on question by adding more choices would not prove

effective in raising the correlations between class identifi-
11cation and S.E.S.

Summing up, the pattern of class choices differs

according to whether an open-ended or closed response question

is employed. The refusal rate is typically higher on the

open-ended version, with a smaller proportion selecting the

working class than with the closed form. Relationships be­

tween indices of socio-economic status and class identifica-

tion are stronger with a closed-response question than with

the open-ended version. This is taken as evidence of the

lIThe ~lichigan University Survey Research Center, in
its series of election studies, has developed a similar de­
tailed class code. This code also increases correlations of
class with S.E.S. by only a small amount.
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superior validity of the closed form for the purposes of this

study. The set of categories used in the National and Four

Ci,ty Studies appear to be adequate. The number of choices

offered are perceived as legitimate by a majority of the res­

pondents~ and the working class, the category showing the

greatest differences in size between the open and closed ques­

tion, is characterized by the strongest feeling of belonging

by those choosing the class in the closed class question.

Attempts to improve the accuracy of the set categories by ask­

ing respondents to specify whether they belonged in the upper

or lower half of the class they picked produced only trivial

increases in the strength of relationship between class iden­

tification and indices of socio-economic status.

Other Correlates of Class Identification

In U.S. studies, there has been no evidence of other

strong correlates of class identification besides the stand­

ard objective S.E.S. indicators such as occupation, education,

and income. Kahl and Davis found such things as interviewer's

rating of house and residential area to be only weakly related

to self-identified class. Centers investigated the relation­

ship of class identification with a large number of social

and economic indicators, finding none as important as occupa­

tional status.12 However, in order to explore this possibil-

12J. A. Kahl and J. A. Davis, "A Comparison of Index-
es of Socio-Economic Status" American Sociolosical Review, 20
(June, 1955), 318-319.; R•. benters, The ~slchology of Social
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ity in Canadian data some items thought to be potential cor­

relates of class identification were included in the Four City

Study questionnaire as 1I10ngshotsll.

One of these was a question in which the respondents

were asked to say which items on a list of COnSumer goods

they owned or rented. This question on consumption was in­

tended partly as an alternative to the simple income question

as a measure of wealth. Consumption is more than merely an

indicator of objective wealth though. Veblen coined the term
II
conspicuous consumption" to denote, "specialized consumption

of goods as an evidence of pocuniary strength •••• ,,13 The

symbolic utility of consumer goods, as visable signs of

wealth, meant that "conspicuous consumption of valuable goods

is a means of reputability to the gentleman of 1eisure.1l14

For Veblen, this norm of reputability symbolized by consurnp-

tion was passed down, in industrial societies, from the "lei­

sure class u to those benea.th so that, "the observance of these

standards, in some degree of approximation, becomes incumbent

upon all classes lower in the scale.,,15

Classes (New York: Russell and Russell, 1961), P. 203.

13T• Veblen, ~he Theory of the Le~sur2. Class (New
York: The NeVI American Library of World Literature, Inc.,
1953), p. 60.

14.Ipid ., p .. 64.

15Ibiq., p. 70.



/

72

The correlations of each of these consumer articles

with class identification are shown in Table '1II-7. Respondents

were assigned the score 1 if they owned or rented the item

and 2 if they did not. The coefficients range Widely in

value and the items having a correlation with class identifi­

cation that exceeds the .001 significance level are, a second

toilet, an automatic clothes washer, an electric clothes dry­

er, an automatic dishwasher, a second telephone, and a second

car. People owning or renting any of these goods tend to cat­

egorize themselves in higher social classes than those who do

not. The items having a very low correlation with class iden­

tification are those possessed by almost all of the respond­

ents. For example, 91 percent of the sample possessed at

least one flush toilet and this small variation resulted in

a correlation of only .01 with class identification. The

correlations are not merely a function of the rarity of the

item however. Second flush toilet, possessed by 34 percent

of the sample, had a correlation of .18 with class identifi­

cation, yet colour television, owned or rented by only 26

percent of the sample, had a correlation of .10 with class.

The partial correlations of consumer items with class

identification, controlling for income, are shown in the

right hand column of Table III-7. While controlling for the

effects of income lowers all the zero-order correlations,

several of the relationships between class identification and

consumer items remain statistically'significant at the .05



TABLE I1I-7.--Zero-order correlations and partial correlations
controlling for income, of social class identification with

consumer goods, for respondents in the Four City Study

Zero-order Income
correlation partialled out

One flush toilet .01 -.02

A second flush toilet .18c .06

Refrigerator .02 -.03

Home freezer .07a .01

Automatic clothes washer .21c .12c

Electric clothes dryer .19c .09a

Automatic dishwasher .23c .1lb

One telephone -.03 -.06

A second telephone .28c .17c

One black and white T.V. -.01 .02

A second black and white T.V. .Ub .06

A colour T.V. .10b .04

One car .04 -.02

A second car .16c .09a

Consumer indexd .27c .12c

ap < .05 (one-tailed).

bp < .01 (one-tailed).

cp < .001 . (one-tailed) •

dTotal number of the goods owned or rented.

73
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level or better. Possession of a second telephone remains

the strongest correlate of class identification. It is dif­

ficult to interpret the meaning of this. Although a second

telephone is not expensive it is a luxury item that may be
,

perceived as symbolic of "gracious living". We could expect

that such indicators would be "fadish" and unstable in the

long-run. For instance, some new form of communication may

render a second (and first) telephone obsolete and then its

value as a predictor of class identification would presumably

disappear. From the relatively low correlations of the var­

ious consumer goods with income, it appears that consumption

level is largely independent of objective wealth. l6 At a

modest level, consumption seems to function somewhat as Veb­

len vi.sualized, as a symbolic indicator of aspired wealth and

aspired social class.

Another approach to the problem of finding new cor­

relates of class identification 1s the use of self-ratings

according to other criteria than class. The Four City res-

16The zero-order correlations of objective income with
the consumer items are; one toilet .09; second toilet, .33;
refrigerator, .13; home freezer, .i8; clothes washer, .26;
clothes dryer~ .30; dishwasher, .35; one telephone, .07; sec­
ond phone, .3~; one black and white T.V., .04; second black
and white T.V.! .15; colour T.V., .l7;one car 1 .16; and a
second car, .2v. The correlation of income with the aggregate
score was .44. This is equivalent to the multiple correlation
of income nth all the consumer items. The score was derived
by adding the number of items on the list the respondent rent­
ed or owned.
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pondents were asked a subjective income group identification

question: "If you had to pick one, which of the following

income groups would you say you were in?" They were also

asked to evaluate how cultured and refined they thought they

were compared to other Canadians. A similar rating was re­

quested on the~r honesty compared to other Canadians. This

series of questions was included on the expectation that a

subjective evaluation, such as class identification, might

more accurately be predicted by other subjective self-evalu­

ations than by objective socio-economic facts pertaining to

the subject. One of the things this series of questions was

designed to discover was whether people hold a unif~ed self­

conception or whether, subjectively, they can compartment­

alize their self-evaluations into the various parts of their

identity. That is, does a person who thinks he holds high

social class status also see himself as ranking highly accord­

ind to other criteria not necessarily related to class?

Table III.;.8 sho'ws the correl'ation of class identification

with the three self-rating criteria used in the Four City

Study. They differ widely in their strength of association

with class identification, indicating low SUbjective status

congruence. Subjective income group identification correlates

.54 with class identiricatio~, a figure higher than any of the

correlations between class and objective S.E.S. indices.

Self-rating on culture and refinement has a correlation of

.29 with class identification, a coefficient easily sign1f-
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icant at the .001 level with this sample size. On the self­

rating according to honesty, however, the correlation with

class identification is only .02, indicating no statistically

significant relationship at all. The strength of income

group as a predictor of class identification may be partly

due to the use of categories very similar to those used in

the closed-response class identification question.17 In

that respect, people may perceive the two questions as being

nearly synonymous.

TABLE III-8.--Zero-order correlations, and par.tial correlations
controlling for income, of class identification with other

self-rankings, for respondents in the Four City Study

Respondent's rating of
his income

Respondent's rating of his
culture and refinement

Respondent's rating of
his honesty

ap < .001 (one-tailed)

Zero-order
correlation

.02

Income
partialled out

.42a

l?Cantril first used this question in 1941. In his
study the correlation of income group identification with
class identification was .49, while the correlation between
objective income and class identification was .37. Cantril
used a different class code, omiting the working class, and
adding the choice lower middle. See, H. Cantril, "Identif­
ication with Social and Economic Class!', Journal of Abnormal
and Social Psychology, 38, 74-80. .
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Subjective income group identification maintains its

powerful association with class identification independently

of the effects of objectively reported income. The partial

correlation of subjective income with class identification,

controlling for objective income, was .46. The relationship

between self-rating on culture and refinement and class

identification also retained most of its strength after con­

trolling for objective income, having a partial correlation

coefficient of .23.

From data in the National Study it is possible to

gauge the strength of some other self-assessments as predic­

tors of class identification. The respondents in this study

were asked to rank a number of jobs in terms of their social

standing. The preamble to this question began: "Now let's

talk about jobs. Here is a ladder with nine boxes on it, and

a card With the name of an occupation on each." The inter­

viewers handed the cards to the respondents, who placed them

at the top of the ladder if the occupation had the highest

possible social standing, at the bottom if it had the lowest

possible social standing, or at some position in between

according to its standing in relation to the others. Once the

cards had been arranged in different ranks on the ladder, the

respondents were encouraged to review the entire array and

make any changes they wished. This ladder ranking was also

performed for a list of industries, ethnicities, and relig­

ions. Resppndents were scored according to how they rated
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the occupation and industry of the male head of their house­

hold, their fathers' job, and their own religion and ethnic­

ity.

The zero-order correlations between these self-ratings

and class identification are shown in Table III-9. Although

these self-ratings were obtained by completely different

methods from those described in Table III-8, they also produced

some strong correlations with class identification. Respond­

ent's rating of the male head's occupation and industry are

the most powerful predictors of class identification, having

correlations of .32 and .29 respectively, with class identi­

fication.18 The relationships between class identification

and self-rating on ethnicity and on religion are not even

significant at the .05 level. It can be seen also that the

partialling out of objective occupational status had little

effect on the magnitude of these correlations.

It has been clearly shown by students of stratifica­

tion in Canada that according to objective criteria there are

large differences, on the average, between Canadians of differ­

ent religions and ethnic affiliations.19 Yet, for individ-

l8The success of subjective industry rank as a pre­
dictor of class identification illustrates the advantage of
subjective variables. It is very difficult to order types of
industries into a scale of prestige, but by creating a purely
subjective variable, this problem is avoided.

19J • Porter, The Vertical Mosaic (Toronto: The Univer­
sity of Toronto Press, 19?0).
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uals, a person's self-evaluation of his ethnic or religious

status appears to be unimportant as a determinant of his class

identification. The superiority of the socio-economic self­

ratings as predictors of class identification may be partly

due to their perceived legitimacy as class criteria because

they are essentially achieved attributes. People may deny

the legitimacy of ascribed characteristics such as religion

or ethnicity simply in conformity with North American

achievement values, even thought they can distinguish status

differences along these dimensions.

TABLE III-9.--Zero-order correlations, and partial correlat­
ions controlling for occupation, of class identification with
other self-rankings, for respondents in the National Sample

7PIJ --

r Occupation
partla1led out

Respondent's ranking of .18a .178

his father's occupation

Respondent's ranking of .32a .27a
male head's occupation

Respondent's ranking of .29& .24a
male head's industry

Respondent's ranking of .10 .08
his/her ethnicity

Respondent's ranking of .03 -.03
his/her religion

N

693

708

/

&p < .01 (one-tailed).

bRanking task done by only halt of the sample.
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The findings seen in Tables III-8 and III-9 se'em to suggest

three conclusions. First, class identification does have

substantial relationships with other subjective ratings.

These vary widely according to the criteria for self-evalua­

tion, and probably according to the methods and categories

used in measuring the subjective variables. Secondly, the

eVidence available indicates a low level of subjective status

congruence. The inter-correlations of the subjective vari­

ables are generally 10w.20 Self-conceptions vary according

to the criteria for evaluation. Thirdly, subjective socio­

economic status is far more important than any of the other

subjective variables in predicting class identification. The

only non-socio-economic subjective indicator that showed any

sizable relationship with class identification was the rating

of culture and refinement used in the Four City Study.

For the final part of our search for new correlates

of class identification we turn to objective non-socio-econ­

omic Variables. Table III-10 shows the zero-order correlations,

for the National Study, between class identification and a

list of the common statistical social categories such as age,

gender, ethnicity, etc. There is little relationship between

class identification and any of these social variables. The

20The highest correlation between subjective self­
rankings used in the National Study was .48 between occupa­
tion and industry.
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only variables in the list having a relationship with class

identification that exceeds the .05 level of significance are

community size and religious affiliation. In Canada, Protes­

tants tend to choose higher social classes than Catholics,

and people living in large communities attribute higher class

status to themselves than those living in smaller communities.

However, both are very weak relationships. From Porter, one

might have expected a stronger association between religion

or ethnicity and class identification. The discrepancy may

be due to Porter's use of aggregated data, whereas indiVidual

data is used here.2l The political preference of respondents

in the National Study was gauged by the question: "When it

comes to politics, which political part,. do you usually sup­

port? That is, in federal elections do ,.ou (would you) us­

ually vote for the Conservatives, the Liberals, the NDP, the

Social Credit, or what?" In the National sample, supporters

of the federal ldberal P~ty tend to select slightly higher

social classes than supporters of the Conservative Party, but

the correlation coefficient fails to meet the .05 significance

level.22 None of these social characteristics have a signifi­

cant relationship with class identification after occupational

21Ibid •

22This concurs with findings by Alford on the low
level of class voting in Canada. See, R. Alford! Party and
Society (Chicago: Rand McNally & Co., 1963), pp. ~50-284.
The correlation Qetween vQte and occupation in the National
Study was -.02.
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status is partialled out.

TABLE III-l0.-~Zero-order correlations, and partial correla­
tions controlling for occupation, of class identification
with social characteristics of respondents in the National Study

r Occupation
partialled out N

Gender -.04

Religion •lIb

Country of birth -.01

Age -.03

Mother tongue .03

Community size b-.12

Political preference -.09

-.04

.04

.06

-.03

-.04

-.07

-.09

764

762

764

754

764

757

470

aThe coding of these variables was; Gender-- male,
female; Religion -- Protestant, Catholic; Country of birth
other than Canada, Canada; Age -- years of age in 10 year
intervals; I'lother tongue -- English, French; Community size -­
farm! non-farm under 1,000, l~OOO-lO,OOOl 10JOOO-30,OOO, over
30,OuO (non-metropolitan area), over 30,uOO \metropolitan
area); Political preference -- Progressive Conservative,
Liberal.

bp < .01 (one-tailed).

Summary

In this chapter, two sources of explanation for the

incomplete relationship between class identification and

S.E.S. were examined. First, the adequacy of the closed-res­

ponse class identification was tested. It was concluded that

this form is superior to the open-ended version for the pur-
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poses of this study, and the closed class categories appear

to be satisfactory, so far as we can tell. Secondly, other

correlates of class identification were considered. The

only variable proving to be a stronger predictor of class

identification than objective S.E.S. was the indicator of

SUbjective income group identification. Thus, the socio­

economic basis of class identification was confirmed. None

of the non-S.E.S. variables, either objective or subjective,

predicted class identification as accurately as the standard

objective S.E.S. indicators such as occupation, education and

income.



CHAPTER IV

THE EGO-INVOLVEMENT HYPOTHESIS

Having tentatively eliminated methodology, ignorance

of class, and egalitarian ideology as causes of the relative­

ly weak association between objective and subjective class,

attention is now turned to ego-involvement, the other cause

frequently suggested in the literature on class identification.

This is the hypothesis that the essential cause of the

incongruence between class identification and objective S.E.S.

is the difficulty people have in Viewing themselves dispassion­

ately. According to this view people are more likely to

rate the class status of others than their own class according

to objective criteria.

The main test of the ego-involvement hypothesis uses

data from the Four City Study. This is an indirect test,

that compares the class evaluations people make of themselves

with those they make of others. Some support is found for the

hypothesis. There is evidence that people evaluate the class

status of their friends and relatives somewhat more accurately

than their own class status. And it certainly is true that

they evaluate the class status of occupational roles more

accurately than in their self-evaluations. According to data

from the National StUdy, ego-involvement may distort the

accuracy of other types of self-evaluation also. Thus, it is
84



85

suggested that ego-involvement in self-evaluations is a gen­

eral tendency, that is not limited solely to class ident1f1-

cation.

Ego-Involvement

"Ego-involvement" will be understood as a general

term referring to the personal self-interests of the individ­

ual. It is not necessarily rational self-interest. Neither

is it simple status maximization.l It will be assumed that

this self-interest may be completely idiosyncratic so far as

the outside observer is concerned. In accounting for incon­

gruencies between objective and subjective social class, ego­

involvement is clearly distinct from causes outside the in­

dindual. The factors discussed previously, such as cultural

values, or the absence of a consensus on the meaning of the

term class, are essentially external to the individual. Sim­

ilarly, if people could not assign themselves in social class­

es because of insufficient differentiation of economic roles,

this would also be a matter external to the individual.

The reason for ego-involvement is that the social­

ization process is not total. The degree to which the thoughts

and actions of individuals are socially determined has been

lFor evidence that refutes the notion that people
always enhance their status, see, M. Deutsch and L. Solomon,
"Reactions to Evaluation by Others .as Influenced by Self-Eval­
uations", Sociometrz 22 (June, 1959),·93-112. The tendency
for high s.E.s. people to downgrade their class status suggests
this also.
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considered by symbolic interactionist theorists.

G. H. Mead was concerned with the social nature of

the individual. He believed that it was a characteristic of

the human personality, or "social self u , that it could look

at itself as an object. This capacity was indispensable for

rational conduct and could only be achieved by the individual

looking at himself as though he were another person. ~fuad

said: "The individual experiences himself as such, not direct­

ly, but only indirectly, from the particular standpoints of

other individual members of the social group as a whole to

which he belongs.'~ These others, taken together, constitut­

ed for Mead the Ugeneralized other" and he noted that "the

attitude of the generalized other is the attitude of the whole

community. ,,3

Gerth and ~lills refined parts of the interactionist

theory, placing more emphasis on the conditions limiting the

congruence between the self-image and the image held by the

generalized other. They redefined the generalized other,

stipulating that it did not necessarily stand for the whole

society but instead could include only parts of the society.4

2G• H. Meud, 9~~.~£iQl Ps~ch91osr, ed. A. Strauss
(Chicago: nle University of C~icabo ~ress, 1965), p. 201.

3.ill..!1., p. 218.

4rI. Gerth and C. W. Mills, Charncter and Social
Structure (New York: Harcourt, Brac€l"& World Inc., 1964).
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Within the context of class identification, this removed the

assumption of a society-wide consensus on the criteria for

social class position.5 Some people might internalize from

their generalized other the view that class is determined by

simple wealth, but others might hold that length of residence

or family name were more important.

Another modification introduced by Gerth and Mills

was the notion that, for adults, the self is partially au­

tonomous. They wrote: "For the adult, it is more accurate

to say that the attitudes and expectations of others facil­

itate or restrain the self-image. flG This autonomou$ self­

image could be derived from interaction that took place in

the distant past, and could conflict with present attitUdes.

A further factor which re-asserted the autonomy of the self

was the ability of people to influence the selection of those

who would be "significant others" or people having importance

in the determination of the self-concept. While one's assoc­

iates are partially determined by the institutional con­

straints of position and career, it is also easy to select as

intimates those who reinforce one's self-image. Finally,

Gerth and Mills pointed out the possibilities of simple mis-

5AccOrding to the Four City Study data on the perceiv­
ed criteria for class, this is a more. realistic position.
Although the majority of respondents named S.E.S. criteria,
some others named a variety of non-socio-economic factors.

6.!:e!9.. J p. 85.
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interpretation of the attitudes of others to oneself.

With this elaboration of Mead's symbolic interaction­

ist theory, making more explicit the limitations on a full

societal determination of the self-image, it is easier to see

the theoretical rationale for the ego-involvement hypothesis.

As Gerth and Mills note, there remains considerable room for

autonomous or semi-autonomous self-images.

It was not feasible to create a direct measure of

"ego-involvement" and try to observe whether the amount of

error in class identification varies according to the amount

of ego-involvement. Even then, the test would not be con­

clusive if ego-involvement were found to be a constant quan­

tity among all respondents. Instead, a comparison was made

between the accuracy of the class evaluations people make ot

themselves and of others. Normally we would expect that ego­

involvement would be greatly reduced in the evaluations

people make of others. Thus, if the ego-involvement hypoth­

esis holds, the class evaluations people make of others

should conform more closely with objective S.E.S. than the

self-evaluations of class status.

It is important to remember that it is being assumed

that the societal class criteria are the basic objective

socio-economic characteristics. According to the results

shown in Ch~pter'II, this is an accurate assumption. If

there were no such consensus about these criteria, so that

the determinants of class position were whatever anybody
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wanted them to be, then the ego-involvement hypothesis would

be meaningless and untestable. In fact, in such a case we

would expect that people are most qualified to evaluate their

own class status, and less qualified to evaluate others'.

In the Four City data, it was possible to compare the

accuracy of self-evaluated class with the respondent's evalu­

ations of his best friend's and relatives' class, and his

evaluation of the class status of various occupational posi­

tions. The respondents were asked: "What social class would

you say your best friend belongs to -- Upper, Upper-middle,

Middle, Working, or Lower?" This question was repeated, ask­

ing the class of the respondent.s wife, father, and father-in­

law. They were also asked to report the respective occupa­

tions and educations. Table IV-1 shows the frequen.cy distribu­

tion of responses to the four class evaluation questions, to­

gether With the respondents' self-placements into classes.

This set of questions was somewhat experimental, not having

been used in any previous surveys, but the distribution of

responses was reasonable. As might be expected, the lowest

mean class positions were assigned to the father and father­

in- law of the respondent. This is consistent with the fact

that they hold the lowest S.E.S.

Although it was feared that people might be sensitive

about making these class evaluations about their most inti­

mate "significant others" these fears proved groundless. The
refusal rate on this series of questions was in each case



90

either the same or lower than the refusal rate on the class

self-rating question. The two extreme classes, upper and

lower, were used somewhat more frequently in the ratings of

others than in the self-ratings. For instance, less than

one-half of 1 percent of the respondents placed themselves

in the lower class, but 5 percent placed their fathers in this

class.

TABLE IV-l .~-Socia1 classes assigned by respondents in the Four
City Study to themelves, their best friend, wife, father, and

father-in-law, in percentages

Respond- Best Wife Father Father-
ent friend in-law

Upper Class 1 2 1 1 1

Upper-middle Class 13 18 11 11 8

Middle Class 47 .50 51 28 ·37
Working Class 27 23 26 45 40

Lower Class Oa 1 1 5 . 3

No answer, don't 11 7 .10 11 11
know

968b 976c 976cN 1104 1104

a3 cases.

bExcludes those not reporting a best friend.

cExcludes respondents who were single or widowed.

Another apprehension was that the various class rat­

ings might be too highly inter-correlated to permit a test of
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the ego-involvement hypothesis. If the correlations of the

classes assigned to friends and relatives by the respondents

with the respondents' self-evaluated class had all been 1.00,
I

then we would already know from the data shown in Chapter II

that the strongest single predictor of any of these class

evaluations was respondent·s occupation. Such a case would,

of course, make the test of the ego-involvement hypothesis

impossible. If self-identified class were governed by egO­

centric, personal considerations, then this would be equally

true of the other class ratings.

There was some reason to expect substantial inter­

correlations among the various class ratings. It is widely

held among sociologists that the family is the basic, indivis­

able, unit of social stratification. For instance, in Human

Society Kingsley Davis writes:

With reference to the class hierarchy the family is a
unit: its members occupy the same rank. This is be­
cause one of the family's main functions is the as­
cription of status. It could not very well perform
this function if it did not, as a family, occupy a
single position in the scale. Children are said to
'acquire their parents status,' With the implication
that the two parents have a common status to transmit
and the child gets this status automatically as a
member of the family.?

This theory applies mostly to the wife of the respon­

dent. The Four City sample was composed of working adults,

who could be expected to be at least partly independent of

?K. Davis, Human Society (New York: The MacMillan
Company, 1961), p. 364.
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their parents's status. But a very strong association bo-

tween the class assigned by the respondent to his wifo and

his self-identified class did seem likely. Although this

~RS found to be a high correlation (r= .66) it may be Dur­

prising to some that it was not higher. 8 Also, it is intrigu­

ing that ~he relationship between respondent's self-ruted

class and the class he assigned to his best friend was almost

as strong (r= .65).9 In contrast, the class ratings of the

respondent's father and father-in-law were more independent

of the respondent's ovm class status, each correlating .39

with the respondent's class self-evaluation.10

The test of the ego-involvement hypothesis may be

somewhat hampered by the strong association between self­

identified class and the class assigned to the respondent's

wife and best friend. As noted above, strong inter-correl­

ations among class evaluations necessarily means that if ego­

involvement influences the accuracy of self-evaluated class

it also i.nfluences the other ratings. Of course, this is less

likely to be a problem with father's and father-in-Iaw's class

8As expected, when the sample was limited to full-time
working vuves only, this correlation was lower (r=.63,
N=222) rather than higher.

9This has some objective b3.sis. The correlati.on of
respondent's occupation with best friend's occupation Vias .52.
The correlation between husband's and wife's occupation was
.30.

10Respondents appeared to perceive greater cluss inher-
itance among their Wives than among themselves. The correla­
tion of the class assigned by the respondent to his wife cor-
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as these have weaker correlations with respondent's class.

This is not to mention the possibility of direct ego-in­

volvement in the class evaluations of best friend and rel­

atives. The status of,people close to one is a part of one's

own status.

It would have been desirable, had it been possible, to

obtain class ratings of people who were not intimately assoc­

iated with the respondent. The probability is that such rat­

ings would be more independent of the respondent·s self-rated

class than those used here. Of'course, very large technical

problems would be associated with this kind of question.ll

Due to the possibility of ego-involvement in the rat­

ing of wife's and best friend's class (and to a lesser degree

in the rating of father and father-in-law), the test used here

was a conservative one. Another factor that makes this a

conservative test is the probability of greater error in the

reporting of the S.E.S. characteristics of friends and rel­

atives than in the reporting of the respondent·s own objective

S.E.S. Other things being equal, one would expect, because

of this error, to see greater idiosyncracy in the class eval­

uations made by the respondent of the others than in his own

related .57 with the class assigned to the wife's father.

llIr distant relations had been tried, the non-res­
ponse might have increased greatly, and the accuracy of report­
ing S.E.S. characteristics would probably have become unaccept­
ably poor.
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class identification.

Bearing this in mind, we find at least partial sup­

port for the ego-involvement hypothesis. Table IV-2 shoVls the

correlations of the class ratings vdth occupation and with

education. As expected, according to the ego-involvement

hypothesis, there is a tendency for greater conformity vdth

objective S.E.S. in the ratings of others than in the respond­

ents' self-ratings. This is particularly true using educ~~

tion as the predictor of class. Here there is only one ex­

ception to the predicted pattern: the correlation of the res­

pondent's wife's education vdth his rating of her class is

.34, compared with a correlation of .37 between the respond­

ent's education and self-rated class. When occupation is the

predictor of social class there are two exceptions to the ex­

pected pattern. Respondents rely less on objective occupation­

al status in evaluating their \vives' (r~ .28) and their fa­

thers-in-Iaw's (1'= .37) class than in evaluating their own

class status (r= .42). The other class evaluations are all

more congruent with objective S.E.S. than the corresponding

self-evaluation. The largest difference is between the cor­

relation of father-in-Iaw's class with his education (r= .49)

and respondent 's education and self-identified class (1'= .37).

Although occupation is the better predictor of self­

identified class, the respondent's evaluation of his best

friend's and relatives' class appears to be more influenced

by their respective educational achievements. This may be
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due to high measurement error in ascertaining these occupa­

tions.12

TABLE IV-2.-Zero-order correlations of clas~, as evaluated by
respondents in the Four City Study, of themselves, their best
friend, wife, father, and father-in-law, With occupation and

education

r class, r class,
occupation education

Respondent's class .42 .37

Best friend's class .44 .41

Wife's class .28 .34

Father's class .44 .47

Father-in-law's class .37 .49

The particularly low congruence between the respond­

ent's evaluations of his wife's class and her objective S.E.S.

cannot readily be explained. Some of the wives in the Four

City sample worked only part time. It was felt that this

might account in part for the weak relationships, but when

the calculations were limited to full-time working wives, only

trivial increases in the correlations resulted.13 It may be
I 1

l2There was a high incidence of vague occupation ti­
tles given in response to these questions. We were forced,
in coding the occupations, to accept a certain amount of
guessing and estimation.

l3In the Four City sample, 230 ot the 976 wives
worked full-time, and another 148 worked part-time. Among
the full-time working wives, the correlation of the class
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that Davis is correct in excluding wives from the stratifi­

cation system, although with the increasing proportion of

working wives in North American society. the validity of this

assumption may be declining. The relatively high correlations

between best friend's objective S.E.S. and his class status

according to the respondent suggest that the high error in the

evaluations of wife's class is not merely a statistical arti­

fact of the error in self-evaluated class, in the sense noted

previOusly.14

Because of the problems with the first test of the

ego-involvement hypothesis, a second method was tried. The

rationale was the same as in the first test, but this time

self-identified class was compared with respondents' evalu­

ations of the class status of various occupational roles.

Thus, according to the same logic as used in the test des­

cribed above, an affirmative test of the ego-involvement hy­

pothesis required that less error be observed in the ratings

of occupational roles than in the self-ratings.

It will be recalled from Chapter II that in the Four

City Study the respondents were asked to categorize people

having various occupational levels into social classes. The

assigned by the respondent to his wife with her occupation
and education was .33 and .35 respectively. The strongest
predictor of the wife's class (full-time working wives only)
was her income (r- .37).

14It is interesting also, to recall that best friend's
and wife's occupation predicts respondent's self-identified
class with just about equal strength (r••31 and .28 respect-
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wording of this question was: "What social class would you

say people in semi-professional jobs (such as commercial art­

ists, librarians, T.V. announcers, Y.M.C.A. directors) belong

to?" The choices were upper, upper-middle, middle, working,

and lower. The question was repeated for the following oc­

cupational groups; clerical and sales, semi-skilled workers,

o,vners or executives in large businesses, professional work­

ers, o,vners or managers of small businesses, unskilled work­

ers, and skilled workers. (For the layout of these questions,_

see Appendix B). Thus eight separate rankings were perform-

ed.

This question reqUired of the respondents a con­

sciousness of two aspects of the status hierarchy. First,

the question assumed a consciousness of the relative ranks

of the broad occupational groups used. Secondly, the ques­

tion assumed that the respondents could distinguish differ­

ent levels of class status. Of course, these assumptions

were safe ones, given existing knowledge about the public

ranking of occupational prestige, and prior research in sub­

jective social class. If both assumptions had not been met,

the question would have produced no clear pattern of respons­

es.15 As it was, the respondents were able to differentiate

ively).

15The order of appearance of the occupation group ti­
tles was t1scrambledl1 so as to disguise from the respondents
our ovm expectations regarding the status ordering of the
groups.
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clearly the class status of people in the various occupa­

tional groups. This was seen in Table 11-6 in Chapter II. 16

When the occupations were arranged objectively, in

the order they appear in Table 11-6 of Chapter II, it was found

that there was very little error in the class rankings.17

The correlation between the objective status of the occupa­

tional groups, and the class status assigned to them by the

respondents, was .81.18 Recalling that respondent's self­

identified class correlated only .42 with occupational status,

we see here strong support for the ego-involvement hypothesis.

This data suggests that, as predicted by the hypothesis, peo­

ple do evaluate the class of others more accurately than

their own.

This data Was reorganized in order to show this same

l6The mean social class scores of the occupational
groups were; professional workers, 1.48; owners or execu­
tives in large businesses1 1.56; semi-professionals, 2.78;
owners or managers of sm~l businesses, 2.45- clerical and
sales, 3.38; skilled worker~l 3.26; semi-skiiled workers,
3.65; unskilled workers, 4.~.

17The objective ranking (which is in fact a mixture
of arbitrary decisions by the researcher and data from occu­
pational prestige scores), is; professional workarsJ owners
or executives in large businesses, semi-professionaLs, own­
ers or managers of small businesses, clerical and sales,
skilled workers~ semi-skilled workers, and unskilled workers.
This scale was taken with slight changes from one deVised by
John Porter and discussed in P. C. Pineo and J. Porter, "Occu­
pational Prestige in Canada", The Canadian Review of Sociol­
Ogy and Anthropolog~, .4, 24-40.

18
Centers had a similar type of question in his 1950

sample 1 and these rankings also seemed to correspond with
objectJ.ve reality. See t R. Centers, "Social Class, Occupa­
tion, and Imputed Belie:r". The American Journal of Sociol-
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result in a slightly different way, and in greater detail.

This is shovm in Table IV-3. The upper panel gives class self­

identification by occupational status. Respondents' occu­

pations were recoded to match the occupational categories

used in the occupational rating question, but this caused

only a slight change in the relationship between self-identi­

fied class and occupational status.19 The lower panel in

Table IV-3 shows the rankings of the class status of occupa-

tions. In order to equalize the variance in the independ­

ent variable in the comparison, the data shown in Chapter II

were rearranged slightly so that the class raru~ngs of each

occupational group by only those respondents having occupa­

tions within that group were used. For instance, the ralli~­

ings of people in professional occupations were made by Four

City respondents having professional occupations.

~, 58 (~fuy, 1953), 546.

19The matching required some improvisation. For the
"professional" category the following CenE-us of C~ occu­
pational classification codes were included; lOl-109J 111-119,
121-129 131-139, 140, 141 145 -147, 151-153 161-1b9, 181,
184, 186, 18$· the "large business" category included codes
001-010; the r'semi-prOfessional" category included codes 171--
176, 142- 1441. 14~4 149, 1821 1831. 19l~ 1921. 195, 196, 198,
199, 407, 43 , 4,),), L155, 52u, 54 , 54,), 58 ; the "small
bus~~ness t category was excluded; the "clerical and sales"
category included codes 201-249, 301-339. To differentiate
between skill levels of manual workers, it was necessary to
establish arbitrary divisions using the Elishen numbers of
the occupations, according to the follo\ting scheme: sy~lled

workers, Bliahen numbers over 35; semi-sidlled, 30-34; un­
skilled, 29 or less. The correlation of class identification
ldth occupation coded according to this scale was .44.
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TABLE IV-3.--Class self-identification and evaluation of the
class status of occupational grou~s, by occupation, for res­

pondents in the Four City Study, in percentages

Class self-identification
Occupational

group

Upper Upper- Niddle Work- Lower Hmiddle ing

Professional 2 29 65 5 0 125

Large business 0 30 60 10 0 162

Semi-professional 2 15 67 15 0 98

Clerical, sales 3 12 60 24 0 145

Skilled labour 1 9 52 38 1 168

Semi-skilled 0 4 38 58 0 175

Unskilled 1 1 31 65 1 81

Total 1 15 53 31 0 954

Class assigned to occupational groups

Professional 46 51 2 0 0 127

Large business 39 54 6 2 0 166

Semi-professional 1 21 71 7 0 101

Clerical, sales 0 9 60 30 1 143

Skilled labour 0 39 44 16 1 176

Semi-skilled 1 2 36 59 2 175

Unskilled 0 0 13 62 26 86

Total 13 27 33 24 3 974
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It can be seen that the seemingly idiosyncratic

class identifications made by many of the respondents are al­

most non-eXistent in the ranking of occupational groups.

For instance, 5 percent of the professionals identified with

the working class, yet none felt that people in professional

jobs belonged to this class. At the other end of the occu­

pation scale, 31 percent of the unskilled labourers in the

sample identified, contrary to our expectations, with the

middle class, but only 13 percent of these unskilled labour­

ers classified unskilled labourers in the middle class.

Another important contrast between these two sets of

class evaluations is the greater use of the upper and lower

classes in the stratification of the occupational roles

question. Professionals and businessmen were frequently

placed in the upper class (46 and 39 percent respectively),

yet only 2 percent of the professionals and none of the bus­

inessmen actually classified themselves in this class. Sim­

ilarly, we see 26 percent ot the unskilled labourers saying

that unskilled labourers are l~wer class, but only 1 percent

.categorizing t~emselves as lower class.

Comparing the total distributions of class choices,

it can be seen that if people evaluated their own class in

the same way that they evaluate others in the same occupa­

tional group as themselves, a different subjective class

structure would result. Although the middle class would re­

main the largest single class, the working class would be
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smaller, comprising only 24 percent of the population. The

upper-middle and upper classes would be much bigger (27 and

13 percent of the population respectively), although tha low­

er class would remain a very small class.

One problem with this test of the ego-involvement

hypothesis is that the two types of class evaluation are not

perfectly comparable. The rating of occupational groups

requires an evaluation of the class status of a role, rather

than a specific person. In contrast, self-identified class

(or the rating of friends and relatives) requires an eval­

uation of a specific person, and the various role statuses

held by the person may all be considered. It might be ex­

pected that the accuracy of class self-evaluation would in-

crease if the respondent were asked, "What social class

would you say you belong to, according to your occupation?lI

However, it is not certain that this would be the

case. When the sample was limited to those naming occupa­

tion as the first criterion for class position, there was

scarcely any change in the correlation of class identifica­

tion with objective occupational status.20 In fact, the

criteria named by the respondent appear to have little to

do vdth the strength of the various S.E.S. indicators as

20For those naming occupation as the first class
criterion, the correlation of class identification ~~th oc­
cupation, education, and income respectively was .50, .46,
and .52.
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predictors of class identification.2l

Further evidence that limiting the criteria for class

evaluation would not increase the accuracy of class self­

identification comes from data in the National Study. The

public evaluation of occupational prestige is widely acknow­

ledged as a reliable measure of subjective social stratifi­

cation.22 Studies of occupational prestige have revealed an

impressively high consensus on the social standing of differ­

ent occupations. In the National Study, which was the first

large-scale investigation of occupational prestige in Canada,

Pineo and Porter found a correlation of .93 between the pres­

tige scores and the Blishen scores (1951) of 57 "very close­

lyll matching occupation titles.23 As Blishen scores (1951)

are based on the average education and income of incumbents

of each occupation, this high correlation demonstrated that

the fit between the objective rankings of occupation with

their subjective prestige ranking is nearly one to one.

Yet when individuals ranked their own jobs (or that

of the male head, in the case of female respondents) in terms

2lFor instance, for those naming income first, on the
class criteria question, the correlation of class identifi­
cation with occupation, education, and income respectively,
was .41, .44, and .31, yet the correlation of class identifi­
cation with ~ncome for the whole sample was .36.

225ee , for instance, J. Porter, The Vertical Mosaic
(Toronto: The University of Toronto Press, 1970), pp. 14-1;.

. 23p. Pineo and J. Po~ter, 1I0ccupational Prestige in
Canada" I Canadian Review of Sociology and Anthropology, 4,
32.
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of their social standing l this consensus broke down. The

correlation of National Study respondents' ranking of their

O\Yn job vdth the B1ishen scores (1961) of the occupations

was only .23.24 This suggests, of course, that people can

rate the prestige of other peoples' jobs according to ob­

jective criteria and with close agreement, but when they

rate their own jobs other factors intervene, causing highly

idiosyncratic ratings.25 Thus, we have here a pattern that

is consistent vuth the hypothesis of ego-involvement, yet

which uses a ranking task vmolly divorced from class identi­

fication, and all the attendant problems of egalitarian

ideology, ignorance, etc.

The difficulty people have in maJdng objective self­

evaluations does not seem to have been discussed by Centers.

However, Warner reproduced part of an interview with one of

his informants in a community study to illustrate the dif-

ficulties of eliciting accurate self-categorizations into

class. After the informant had described various aspects

of the class structure of "Jonesville" he was asked by the

24unpublished result from secondary analysis of
National StUdy performed by the writer.

25As explained in Chapter II, this raru~ng of ovm
job involved the respondents being. explicitly asked to rate
the social standing of their own jobs. If one traced how the
respondent ranked the stimulus card that actually correspond­
ed vdth the occup~tion he reported on the occupation question,
the correlation between rank of own occupation and the Blish­
en score of that occupation would probably be much higher.
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interviewer where he placed himself. The informant replied,

"Hell, leave that out. Although VIe associate with this

group most of the time, just leave me out of it. If you're

putting me in, this (upper-middle class-clique) is where we

belong. But just leave me out of it, and you can make up

your mind where we belong. 1126

Despite his reluctance, this informant did place him­

self in a class that corresponded vdth the one ascribed him

by the researchers on the basis of interviews vdth other

informants, but Warner noted that this was rare. "Unlil{:e

many people, particularly the upper-middle class, he had

scrupulously refrained from eiving himself a higher status

than he enjoyed • • • •
27

In Warner's data, there was a very strong relntion­

shi.p between the objective socio-economic status of a person

and the class status that others in the community assigned

him. For instance, in the Jonesville study, Evaluated Par­

ticipation, (the class assigned a person accorCl~ng to inform­

ants in the community) correlated .91 with objective occupa­

tional status, and .96 Yrith the Index of Status Character­

istics (an index of objective S.E.S. based, in this case, on

26W• L. Warner M. Meeker, and K. Ellis, pocial Class
in America (New Work: Harper & Row, 1960), pp. 50-51.

27Ibid •
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occupation, house type, and dwelling area).28 Of course,

class identification never approaches correlations with ob­

jective S.E.S. of this strength.

Ego-Involvement and the Intensity Dimension

It seems to follow, as a locical consequence of the

ego-involvement hypothesis, that people who care least about

social class would evaluate their class status most accur-

ately, and vice versa. But, on the other hand, it could

plausibly be argued that very "class conscious" people

would choose their class more in accordance with objective

S.E.S. criteria, for they would understand more clearly than

others the theory of class structure. That is, the problems

of egalitarian ideology and ignorance of class should be min­

imi~ed among people strongly identified vuth a social class.

It was possible to evaluate these two conflicting

predictions using the 1tintensity dimension" of class identi­

fication. This question was described in Chapter II. The

correlations of class identification with occupation, educa­

tion, and income are shown in Table IV-4 for respondents group­

ed according to whether they reported a strong, fairly strong,

or not at all strong feeling of belonging to a social class.

These data indicate a pronounced pattern of increas­

ing accuracy in class identification with decreasing inten-

28Ibid., pp. 168, 174. Of course, these results from
the Nation~tudy and the Warner Study are ecological cor­
relations, but this does not alter the argument.
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sity of identification. Thus, the prediction based on the

ego-involvement hypothesis appears to be correct. For in­

stance, the correlation of class identification with occu­

pation is .33 for those having a very strong feeling of be­

longing to the social class they chose, .41 for those having

a fairly strong feeling of identification, and .43 for those

feeling not at all strongly identified with the class they

chose.29

TABLE IV-4.--Zero-order correlations of class identification
with occupation~ education, and income, for respondents in
the Four City S-cudy, grouped according to their strength of

identification rdth a social class

Occupation Education Income

Very strong feeling .33 .29 .29
(138) (144) (134)

Fairly strong feeling .41 .35 .34
(344) (346) (342)

Not at all strong feeling .43 .39 .37
(453) (451) (450)

Another type of class consciousness question was ask­

ed in the Four City Study. This was, I~OW conscious are

29As vdll be shown later, the correlations of class
identification vdth S.E.S. indicators are higher among Prot­
estants than among Catholics. However, this alone does not
account for the pattern seen here. The trends in Tables IV­
4 and IV-5 are unchanged when variation in the independent
variables is equalized.
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people today of belonging to a social class compared to

people 20 or 30 years ago?" The list of possible responses

ranged from "Much more conscious of belonging to a social

class than people 20 or 30 years ago" to "Much less con­

scious than people 20 or 30 years ago" • Unlike the intensit)"

dimension question, this question probes the respondent's

perception of how others feel about class. Also, it deals

with simple awareness of social class rather than strength

of membership in a class.30 That the questions measure

somewhat different dimensions is demonstrated by the fact

that the correlation between responses to the two questions

is only .23. Nevertheless, on the premise that those per­

ceiving increasing class consciousness are themselves more

class conscious, the same reasoning as used above may apply.

The same pattern was found for thJ.s question as for

the intensity question. Table IV-5 shows the correlations of

class identification with occ~pation, education, and income

for those perceiving more consciousness of class than 20 or

30 years ago, no difference in class consciousness, and less

consciousness than before. The correlations are, for all

30Class consciousness is, of course, a term that can
take a variety of meanings. Morris and Murphy developed a
typology of clasB consciousness and within their system
class intensity refers to "stratum affiliation" while con­
sciousness of belonging refers to "stratum awareness". See,
R. T. Morris and R. J. Murphy "A Paradigm for the Study of
Class Consciousness", Social Strat fication on the United
States, ed. J. Roach • Gross • • urss 'n Eng ewoo
Cliffs: Prentice-Hali, Inc., 1970), PP.' 345-359.
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three measures of S.E.S. lower among those perceiving great­

er class consciousness than among those perceiving less

consciousness. The greatest differences are seen in the re­

lationship between class identification and income. This

correlation is only .16 among respondents peroeiving greater

class consciousness today, but rises to .50 among those per­

ceiving less consciousness.

TABLE IV-5.--Zero-order correlations of class identification
with occupation education, and income for respondents in
the Four City Study,grOUped according to their perception of
changes in class consciousness over the past 20 or 30 years

Occupation Education Income

More conscious of class .29 .21 .16
(357) (359) (347)

No difference .44 .44 .43
(164) (165) (158)

Less conscious of class .53 .48 .50
(433) (438) (440)

Summary

In this chapter an attempt was made to test the hy­

pothesis that the incongruencies between objective and sub­

jective class are due to ego-involvement. Two tests using

data from the Four City StUdy were designed. These were based

on the premise that there is less ego-involvement involved

in eValuating the status of others, so these evaluations

should be more accurate than self-evaluations. The first
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test showed that people were slightly more accurate in eval­

uating the class status of their best friend, father, and

father-in-law than in evaluating their own class. However,

they were less accurate in evaluating the class status of

their wives, and so it was concluded that this test gave only

partial support to the hypothesis.

The second test involved the class rankings made by

Four City respondents of people in different occupational

groups. These class rankings showed close congruence vdth

objective S.E.S., and this was interpreted as quite strong

support for the hypothesis.

Data from the National Study revealed that there is

also a large amount of idiosyncracy when people rate the

social standing of their own occupation. This seemed to

suggest that ego-involvement in self-evaluation may be a

general phenomenon, not limited solely to class self-identi­

fication. The ego-involvement hypothesis also appears to be

supported by the fact that Warner's Evaluated Participation

correlates much more strongly with objective S.E.S. than

class identification does.

Finally, a prediction based on the ego-involvement

hypothesis was investigated. It was suggested that those

who felt most strongly about their class status would be

least objective in evaluating their class. Findings from

the Four City Study indicated that this was true.



CRAPTER V

MINORITY STATUS AND CLASS IDENTIFICATION

IN THE UNITED STATES

In the following two chapters consideration is given

to the possibility that minority status displaces economic

status as a determinant of self-evaluated class status. In

this chapter data from the United States are used to test this

hypothesis. It is found that minority status can be an im­

portant criterion for class identification among religious

and racial minorities in the United States. With occupation

held constant, Jews tend to assign themselves higher class

status than white Protestants, while white Catholics place

themselves in slightly lower classes than white Protestants.

Black Protestants, on the average, assign themselves consid­

erably less class status than white Protestants of the same

objective socio-economic level.

However, it does not uniformly hold that minority

status, for these groups, displaces the socia-economic corre­

lates of class identification. \Vhile this seemed true in the

case of black Protestants and white Catholics, the relation­

ship between class identification and objective S.E.S. was

higher among Jews than among white Protestants.

111
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~anority status and Social Str~tification

It has long been recognized by students of social

stratification that class status may be influenced by relig-

ion, race, and ethnicity, along with objective economic

position, as indicated by such characteristics as occupation­

al status, education, and income. This is noted in most of

the well-known stratification texts. l For Barber, "the prob­

lem of the relation between membership in ethnic, racial, or

religious groups, on the one hand, and position in the system

of social stratification, on the other, is an important one

for the theory of social stratification.,,2

There are, of course, two ways in which minority group

status can affect class status. First, there is the simple

coincidence of minority status vdth socio-economic status.

It has been demonstrated many times that blacks in the United

States hold sUbstantiall;y" lower economic status than whites. 3

Similarly, although the differences are not so great, it is

well-known that the various ethnic groups in American society

lSee, for instance, B. Barber pocj.al Stratificat~on
(new York: Harcourt, Brace & '.7orId, Inc., 1957), Pi). 59-'76;
E. B. BerGel, Social Str.~tification (Hew Yorl';:: He Graw-Hill
Book COMpany, 'lYle., 19t;"2); PP.2"!),)-""2"56; Jl. N. Gordon, .i2.2..g.~
Class tn .A1;loric8.n Sociolo0":" (new York: HcGra'l'l-Hill Bool\: Co.,
Inc. ~ 1%"':; , pp. 252-254; '.L. E. Lu.sswell, Class Hnd Str8.-'cl;:-.1
(Bos'ton: Houghton Hifflin Co., 1965), pp. 331-35l t.

2Barber, p. 59.

3G• E. Simpson and J. M. Yinger, RaciHl and Cultural
Minorities (New York: Harper and Row, 1965), pp. 260-28).
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have tended to fall into a socio-economic ranking. 4 This has

been linked to such factors as period of immigration, and the

manpower needs of the country at the time of entry.5 The

ethnic ranking is closely associated with a ranking of relig­

ious groups. Thus, Protestants typically hold somewhat high­

er economic status than Catholics. This is probably due not

only to the ethnic composition of the two religious groups,

but also to certain intrinsic characteristics of Protestantism

and Catholicism.6 Of course, minority status does not auto­

matically mean low economic status. This is demonstrated by

the high average economic level of Jewish people in America,

achieved despite the handicap of a certain amount of anti-sem­

itism.

The more complex factor in the relationship between

minority status and class status is the evaluation of relig­

iOUS, racial, or ethnic status itself. Members of racial,

ethnic, or religious minorities may be accorded low overall

4E• L. Anderson, We Americans (Cambridge, Mass.: Har­
vard University Press, 1937); A. B. Hollingshead, Elmtown's
Youth (New York: John Wiley & Sons, Inc., 1961), pp ~3-120;
W. t. Warner and L. Srole , The Social S stem of American
Ethnic Groups (New Haven: ale niversity Press, 1 •

5Warner placed considerable importance on these two
factors. See, Warner and Srole, The Social System of Amer­
~can Ethnic Groups.

6Weber's well-known thesis of the Protestant work ethic
argued that Protestants tended to acqUire values conducive to
economic success. See, M. Weber, The Protestant Ethic and
The Spirit of Capitalism (New York: Charles Scribner's Sons,
1958) •
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status, even though they may hold lrtgh economic status. Rank

according to minority status can have important consequences,

influencing such things as patterns of interaction, member­

ships in associations, residential patterns, consumption, the

distribution of power, and so on.? Because of the frequent

inconsistency between economic status and minority status,

many situations develop which can cause severe strains. For

instance, Frazier found that the "black bourgeoisie" were

subject to stress because whites would not accord them the

status and deference commensurate with their economic sta­

tus.8 Warner showed that a correction in his Index of

Status Characteristics was necessary to compensate for vari­

ations in ethnic status. This was because his informants'

evaluations of people of different ethnicities included the

status of their ethnic group as well as their economic stand­

ing in the community.9

~lese were the theoretical reasons for supposing

that minority status would be a determinant, independent of

S.E.S., of class identification among white Jews, Catholics,

and black Protestants (the data could not be analyzed by

ethnicity). Yet this could not be assumed. The high prob-

7J. Dollard, Ca.ste and Class in a Southern Town (Hew
York: Harper and Row-;-I937).

BE. F. Frazier, Black Bourgooisi2. (NeVI York: The
Free Press, 1965).

9W• L. Warner, M. Meeker, and K. Eells, Social Class
in America (New York: Harper and Row, 1960), pp. 186-199.
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ability of incongruencies between self-evaluations and the

evaluations people make of others was seen in the previous

chapter. Also, the literature on self-concept among relig­

ious, racial, and ethnic groups is contradictory.

On the one hand, one encounters findings that sug­

gest negative self-images among racial, ethnic, and relig­

ious minorities. This has been found particularly among

blacks, but also among Jews and other ethnic and racial min­

orities. IO Yet, on the other hand, Frazier notes the in­

flated self-esteem among the Itblack bourgeoisie".ll Also,

the rise of black nationalism during the 1960's has signal­

ized a movement arIa:] from self-hatred. A different inter­

pretation of minority group self-concept is noted by Jackson

and Curtis. They speculate that tlmembers of a given group

would accord their group somewhat higher status than it

10K• B. Clark and H. P. Clark, "Racial Identifica­
tion and Preference in Negro Children', Reati.n[~ ~n Socia1
P8ychol~, ed. E. gaccoby et al, (3rd ed.; iIew York: Holt,
Rinehart and ;'linston, 1958); ;or. K. Horland, "A Comparison of
Race Awareness in Northern and Southern Children", A:7lerican
Journ~l of OrthoT)sy'ch:L~~, 36, 22-31; D. L. Noel, IIGroup
Identification among ilegroes: An :S'mpirical Analysis",
Journal of Socj.:'il_I['S~2, 20, 71-84; J. Adelson, itA StUdy of
11.inority Group Authoritarianisru"~ rrhe t.Tews, eel. M. Sklare
(New York: The Free Press, 1958), PP. 475-492; N. Anisfield
et al., "The Structure and Dyn&'Tlics of the Ethnic Attitudes
of Jewish Adolescents", JOJl.rnal of Abnor;na.l and Social F~­
ChOIO~;~, 56, 31-36; G. EnGel !Jt_~., 11 An Investigation of
Anti- emitic Feelings in nvo Groups of College Students: Jew­
ish and Non-Jevdsh", Journal of Social PsychologZ, 48, 75-82.

IIFrazier.
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would be accorded by members of other groups.lf12

If, as expected, minority status is a criterion for

self-evaluated class status among religious and racial

groups, does this criterion supplement or displace the ob­

jective socio-economic ~riteria? The former case was a

possibility. The predictive power of objective S.E.S. could

be constant among the minorities, yet the mean self-evalu­

ated status could vary among the groups due to the role of

perceived racial or religious status. But it seemed more

probable that minority status would tend to actually dis­

place objective S.E.S. as a criterion for class identifica­

tion.

On a purely technical level, self-evaluation of

class status according to ~inority status might reduce the

variation in class identifications, automatically lowering

the strength of association between class identification

and other variables. But besides this, there vms the proba­

bility of subcultural variations on the perceived criteria

for class status. Warner ranked the minorities in the

United States according to their I1deviation from the domin­

ant American culture l1 •
l3 Those most integrated into the

12E• F. Jackson and R. F. Curtis, "Conceptualization
and Measurement in the Study of Social Stratification", ;·leth­
OdOlO~Y in Social Research ed. H. M. Blalock and A. B. ljla­
locl~Hew 1or1c ~'~cGrarr-l1iil Book Co., 1968), p. 125.

l3~arnerl The Social System of American Ethnic
Groups, pp. 285-~96.
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core culture were English-speaking white Protestants while

Negroes were the least integrated. Catholics and Jews were

placed between these two extre~es. Gordon notes the "unique

sub-cultural heritage" caused by different religious values,

i~~gration, or the experience of enforced segregation.14

Thus, the feeling that the criteria for class identification

are universalistically applied objective socia-economic char­

acteristics may be a value most common to the core white

Protestant culture, but shared only partially by other

groups.

The Data

In order to investiGate these questions a sa~ple of

American respondents was needed that would be sufficiently

large for comparisons among minorities yet would be on the

national level, representative of the whole American soci­

ety.15 Also, a sample that would allow the examination of

l~~ H G d A' 'I t' . I\~' I . f ('fIi"l'l. or .on, _ SSlm). a lon l::l .H.illerJ_can Jl e l'/ew
York: OxfOrd University Press, 1964), p. 38.

15It was felt that one problem vdth previous re­
search in this field is the use of local samnles. This
aspect of \"Jarnerts worl~ has been criticized frequently. It
seems reasonable to assume that minority status is part of
the national stratific~tion structure. See, H. VI. Pfautz
and O. D. Duncan, "A Critical Evaluation of rlarnerts V/ork
in GOiili'TIuni ty Stratification11, America::l Sociolor;ical Review,
15, 1205-1215.
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trends over time was desired.16 The solution was to collect

several national samples, from different years, and merge

them so that they could be analyzed as one sample.

The studies used to create this "combined sample"

were: The Centers Study in 1945 (fieldwork by the Office of

Public Opinion Research at Princeton University), a National

Opinion Research Center (N.O.R.C.) study in 1949, the }lich­

igan University Survey Research Center (S.R.C.) Election

Studies in 1956, 1960, 1964, and 1968, a N.O.R.C. stUdy in

1964, and an American Institute of Public Opinion (A.I.P.O.)

study conducted in 1969.17 Each of the studies used a na­

tional sample. The Centers Study included only white males,

but the other studies sampled all adults in the United

States.18 As might be expected, for the years before 1956

it was difficult to obtain reliable data that contained the

l6parsons notes the importance of trends over time in
ethnic stratification. T. Parso!1s, "A Revised Analytical
Approach to the Theory of Social Stratification", Essays in
Sociological Theorx (Hew York: The Free Press, 1964), p. 424.

l7The Centers Study was the main source of data for
Centers' book, Jhe P9ychol0-SY of Soctal Clas~, the S.R.C.
studies were all primarily concerned ,nth presidential
election campaigns, the II.O.R.C. 1964 study ~as desig~ed to
furnish occupational prestige scores for a detailed list of
occupational titles, and the N.O.R.C. 1949 and Gallup 1969
studieB surveyed opinions on a number of national and inter­
national matters.

l8Comparing results from the 1945 stUdy with publish­
ed results from Centers' 1946 stUdy convinced us that tlrls
did not cause serious problems. R. Centers, IlClass Con­
sciousness of the American Woman", Int~~national Journal of
Opinion and Attitude Research, 3, 399-408.
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necessary variables (and suitable codes) for the analysis.

Although Centers carried out national class identification

studies in 1946, 1947, 1948, and 1950, the data sets for all

these studies are lost.19

Recoding these studies so that they could be analyzed

as one large sample required considerable compromises in the

detail of the categories for the variables used in the anal-

ysis. There were three different forms of class identifica-

tion question used in the eight studies, and in the combined

sample these had to be recoded into simply llmiddle class"

(or higher) and "working class" (or 10wer).20 Occupation

was coded into seven broad categories.21 In all the studies

farmers were removed as they are difficult to categorize

accurately in such a simple code, comprising a very socio-ec-

19This was confirmed by Professor Centers.

20The 1945, 1949, and 1969 studies used the question:
"If you Vlere ask.ed to use one of these four names for your
social class, which would you say you belonged in; the middle
class, lower class, vrorldng class, or upper class?" The
S.R.C. studies used the question: 1I~(here(s qUite a lot of
talk these days about different social classes. rbst people
say they belong to the middle class or to the working class.
Do you ever think of yourself as being in one of these class­
es?" "Thich class? Would you say that you are about an a.~te:t:'­

age (class selected) :!;lerson or that you are in the upper part
of (class select8d)?l/ The N.O.R.C. 1964 study used the ques­
tion: "If you had to pick one, which of the following five
social classes would you say you were in -- upper class,
upper-middle class, middle class, working class, or lower
class?"

2lThe occupation code was; Professional (technical),
business, white collar (clerical, sales), skilled labour,
semi-skilled labour, personal service, unskilled.
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onomically heterogeneous group.22 It was necessary to give

up information in the coding of both education and income,

in order to reach sets of categories common to each study,

and neither of these codes is as detailed as might be

hoped. 23 Due to the different levels of detail in coding

occupation, education, and income, it is misleading to com­

pare the relative power of these predictors of class identi­

fication, but the abbreviated coding does not invalidate

comparing variations in the strength of relationship of each

variable with class identification among different sub-groups

in the sample.24 The case total for the combined sample is

9764, with 5757 respondents reporting their religion as Prot­

estant, 2009 as Catholic and 278 as Jewish. There was a

22Centers separated out farmers in his analysis,
arguing that they constituted a special case. Centers,!h!
Psychology of Social Classes, P. 52.

23The education code was; Elementary school, high
school, on~ to three years of college! college graduate or
more. The income code was; Under $l,UOO $1,000-$1,999
$21000-$2,999, $3,000-$3,999, $4,000-$4,999, $5,OOO-$~1999,
$lU,OOO or more. In the sample 50 percent had only n1gh
school education, and 41 percent earned between $5,000 and
$9,999. Greater detail in these two categories, had it been
possible, would have raised the correlations of income and
education with class identification.

24That is if the correlation of, say income and
class identification is higher for one group than another,
that is meaningful even if the overall correlation for the
whole sample is lower than it would be given more detailed
coding.
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total of 8861 whites and 826 blacks in the sample.25

Results.
The proportion of white Jews, Protestants, Catholics,

and black Protesta~ts identifying vdth the middle class is

shown in Table V_l. 26 The groups are arranged in order of

their mean occupational status. The lower the score in

T~ble V-l the higher the mean occupational status. (The

rank order does not change when education or inco~e is sub­

stituted). The results reveal the expected pattern of de­

creasing self-evaluated class status vdth decreasing mean

occupational status. The differences in the percentage

identifying with the middle class are significant (p < .01)

between each group. Also, the mean occupational status of

each erour differs significantly (p < .001) from the others.

As one would expect, the differences in occupational

status between the groups are not of uniform mae;nitude. The

two largest groups, white Protestants and white Catholics,

are clustered qUite closely together, and this is reflected in

the small difference in the proportion classifying them­

selves in the middle class.

25Religion was not asked in the 19LI-9 study, and there
were no blacks in the 1945 study, and so these two se~ples

were excluded in most of the calculations.

26There was one black Jew, and less than 50 black
Catholics in the sample.
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TABLE V-l.--Percentage identifying vdth the !~ddle Class,
and mean occupational status, for white Jews, Protestants,

and Catholics, and black Protestants

\Vhite Vlliite Vfuite Black
Jewish Prot. R.C. Prot.

Class 74 47 43 23
(265) (4483) (1707) (641)

Occupation 2.65 3.49 3.67 4.95
(253) (4148) (1591) (577)

The differences between the four groups in the pro­

portion choosing the middle class are not due only to the

varyins levels of mean occupational status. Table V-2 shows

the proportion identifying vdth the middle class, by occu­

pation, among white Jews, Protestants, Catholics, and black

Protestants. If the differences in mean self-evaluated class

status seen previously were due solely to differences in oc­

cupational status among the four groups in the analysis, then

we would expect that vdthin each occupational category there

would be no significant differences in class identification

among the groups (neglecting inequalities among the groups

vdthin categories). Yet this is clearly not the case.

Table V-2 reveals substantial variations in the percentage

identifying with the middle class among white Jews, Prot­

estants, Catholics, and black Protestants at each occupa­

tional level. However, the theory of minority self-hatred

does not, alone, account for the findings. For instance,
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there is no evidence that self-hatred causes downgrading of

class status among Jews. On the contrary, Jewish people

were the group most frequently, at each occupational level,

identifying With the middle class. This is not what one

would expect on the basis of Warner's rankings.

TABLE V-2.--Percentage of respondents identifying with the
middle class, by occupational status, religion, and race

Occupational
Status

Professional

Business

Other white
collar

Skilled labour

Semiskilled,
service -

Unskilled

All occupations

Jewish
white

94
(47)'

77
(7.3)

74
(50)

74
(19)

37
(30)

a
(1)

74
(220)

Prot.
white

80
(608)

67
(718)

54
(628)

33
(895)

" ; 26 .
(996)"

11
(180)

46
(4025)

Catholic
white

75
(179)

61
(2.56)

48
(248)

(3~~)
26

(412)

30
(79)

43
(1552)

Prot.
black

58
(48)

19
(21)

21
(42)

29
(51)

18
(304)

13
(97)

22
(563)

aTwo small to percentage.

I~ contrast, blacks do appear to downgrade their

class status because of their low racial status. Comparing

Jewish and black professional workers, 94 percent of the Jew­

ish professionals in the sample ident~fied with the middle
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class, yet this proportion was only 58 percent among blacks

of the same occupational status. This pattern holds between

all the occupational categories shown in Table V-2. For ex­

ample, while 37 percent of the Jewish respondents in semi­

skilled or service occupations categorized themselves in the

middle class, this proportion fell to 18 percent among blacks

of the same occupational status.

The "core society" of white Protestants falls be­

tween the two extremes in class identification seen among

Jews and blacks.27 As might be expected, white Catholics

adhere more closely than Jews or blacks to the pattern among

white Protestants. However, there are some intriguing var­

iations in the distributions for white Protestants and Cath-

olics. Among Catholics, there is an effect like a regression

towards the mean in class identification. Thus, while 80

percent of white Protestant professionals classified them­

selves as_middle class, the corresponding proportion among

Catholics was only 75 percent. Similarly, higher propor­

tions of white Protestants in the business and "other white

collar" occupations identified with the middle class than

Catholics of equivalent occupational status. In the first

two blue-collar categories, the pattern among white Prot­

estants and Catholics showed little variation, but among

unskilled .labourers, the bottom category, 11 percent of the

27GordOn, Assimilation in American Life, p. 72.
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white Protestants, compared to 30 percent of white Catholics,

categorized themselves in the middle class.

The pattern among white Catholics is clearly due to

something more complex than the simple evaluation of relig­

ious status, or the incidence of low status ethnicities in

the Catholic religion. One may speculate that doctrinal

differences between Protestants and Catholics are responsi­

ble. It has been suggested, for instance, that there is less

shame in poverty and greater distrust of wealth in Catholic­

ism than in Protestantism.28

The patterns seen in Table V-2 are essentially un­

changed when education or income is substituted. For

instance, among respondents with family incomes over $10,000,

92 percent of Jews and 53 percent of the blacks identified

with the middle class, yet the corresponding proportions

among white Protestants and Catholics were 72 and 66 percent

respectively. Similarly, among respondents having college

education or more, 92 percent of the Jews and 68 percent of

the blacks identified with the middle class, compared to

89 percent of the white Protestants and 86 percent of the

white Catholics.

Some readers may feel that these findings are merely

due to a tendency for white Protestants and Jews to hold

higher status, within each socio-economiccategory, than

28H. Miner, St. Denis (Chicago: The University of
Chicago Press, 1967), p. 96.
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Catholics or blacks. While this clustering within categories

does occur) there is little evidence that this factor ex­

plains away the finding described here. 29 In the Canadian

data) described in the following chapter) it was found that

the pattern was essentially the same with both single and

two digit Blishen scores. Also, this argument cannot account

for the finding that lower blue-collar Catholics (in both

Canada and the U.S.) identify more frequently with the mid­

dle class than Protestants in the same occupational categor-

ies.

Objections of this type could be made about any anal­

ysis where an attempt is made to hold socio-economic status

constant. The greater the detail in the categories, the less

serious this problem should become. But it is impossible to

completely overcome. The use of very detailed categories

in a cross-tabulation causes the cell sizes to become too

small for reliable interpretations.

An interesting regularity in the data in Table V-2

is that minority status as a determinant of class identifi­

cation seems to reinforce the ranking established already by

the simple economic characteristics of the groups. When the

occupational distributions of the groups were adjusted so as

to conform to that for white Protestants, the proportion

29For instance, black professionals are somewhat
over-represented in the lower status professions, such as
clergymen and school teachers.
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identifying vdth the middle class became .65, .47, .45, and

.27 percent for white Jews, Protestants, Catholics, and

black Protestants respectively.30

This may be a structural effect due to the strength

of the minority sub-cultures, particularly in the Jewish

and black cases. That is, the fact that the majority of Jews

have ~iddle class status according to objective economic

measures may cause the Jewish community as a whole to hold

a middle class self-image. So, even Jews holding low econ­

omic status will tend to perceive themselves as middle class,

because of their group's status.31 Conversely, the generally

low economic status of blacks in the United States may be

the reason that even high S.E.S. blacks tend to identify vdth

the working class.

Among blacks, improvements in economic status along

with the rise of black nationalism may be changing this

self-image. The data clearly indicate a rise in perceived

class status among blacks. For instance, in the group of

studies from 1949 to 1960, 21 percent of black profession­

als or businessmen identified with the middle class. In

the group of studies from 1961r to 1969 this proportion rose

30The means and standard deviations on occupation
were set equal for the four groups.

31Hodge and Treiman have sho~m that the status of
one's associates is an important determinant of self-identi­
fied class. R. W. Hodge and D. J. Treiman, IIClass Identifi­
cation in the United States", American Journal of Sociology,
73, 535-547.
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to 50 percent.

We turn now to the question of whether minority

status supplements or displaces economic status as a deter­

minant of self-evaluated class status. The Pearsonian cor-

relations of occupation, education, and income with class
,

identification, for white Jews, Protestants, Catholics, and

black Protestants, are shown in Table V-3. The coefficients

8re corrected for restriction of range in the independent

variables.32 This correction was necessary because of the

possibility that the correlations would vary as a result of

differences in the standard deviations of occupation, educa­

tion, and income among the sub-groups in the analysis.33

Some caution is reqUired in interpreting the data in

Table V-3, as the results change somewhat according to which

S.E.S. measure is used. Generally the results using occupa­

tion as the independent variable are probably the most reli­

able, both because this is the theoretically superior measure

of economic status, and because the occupation code in the

32J • p. Guilford, Fundamental Statistics in PsychologY
and Education (3rd ed.; New York: McGraw Hill Book CO, Inc.,
1956), p. 320.

33
The standard deviations were; Occupation, Jews

1.388, white Protestants 1.678, Catholics 1.654, black Prot­
estants 1.748; Education, Jews 1.023, white Protestants .902,
Catholics .813, black Protestants .8~0; Income, Jews 1.188,
white Protestants 1.649, Catholics 1.454, black Protestants
1.923. The change caused by the correction was trivial
except in the case of Jews. All correlations in the remain­
der of this chapter carry this correction.



129

combined sample was more detailed than those for education

or income.34

TABLE V-3.--Zero-order correlations of occupation, education,
and income with class identification (corrected for restrict­
ed range in the independent variables) for white Jews, Prot-

estants, Catholics, and black Protestants

Relationship

Class and occupation

Class and education

Class and income

White Black

Jews Prots. Cath. Prots.

.43 .42 .33 .23
(244) (4025) (1552) (563)

.25 .41 .37 .27
(264 (4471) (1704) (639)

.39 .24 .26 .17
(226) (4392) (1670) (627)

However, with each of the three indicators, the

correlation of class identification with objective S.E.S.ls

lowest among the blacks in the sample. Thus, comparing the

coefficients for white and black Protestants, we find that

the correlations of occupation, education, and income with

class identification are higher among whites by, respectively,

19, 14, and 7 pOints.35 However, the pattern is not simply

that the correlations are lower among the minority groups

34Barber, pp. 184-185.

35The difference' between white 4nd black Prbtestants
in the correlation of class identification with income is not
statistically significant (p < .05).
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than in the white Protestant core society. The relationship

between occupation and class identification is almost iden­

tical among Jews and white Protestants. Education is less

strongly associated with class identification among Jews

than among white Protestants (r= .23 and .41 respectively),

but the relationship between income and class identification

is 15 points higher among Jews than among white Protestants.

There is a tendency also for the correlations to be

somewhat higher among both Jews and white Protestants than

among Catholics. This is most clearly seen in the correl­

ation of class identification with occupation, where r- .43,

.42, and .33 among Jews, white Protestants, and Catholics

respectively. These results suggest a kind of interaction

effect.36 It seems that the higher the mean economic status

of a group, the stronger the association between self-eval­

uated class and occupational status. But this does not

appear to.be due to a simple status maximization process

whereby people use the status they rank highest on when

deciding what social class they belong in.37 For one thing,

the correction for restriction of range should at least

partially compensate for differences in mean economic status.

36H• M. Blalock Causal Inferences in Non-Experimen­
tal Research (Chapel HIll: The University of North Carol­
Ina Press, 1961), p. 91.

37D. R. Segal, M. W. Segal, and D. Knoke! "Status
Inconsistency and Self-Evaluation", Sociometry, j3, 347-357.
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Also, such a theory does not adequately explain the findings

for Jews and Catholics.

A more satisfactory line of reasoning, it seems, is

to return to the sub-cultural theory noted previouSly.38 It

seems likely that the belief that self-evaluated social

class should be based on universalistically applied, objec­

tive socio-economic criteria is largely a middle class value.

Gordon notes that middle class values are strongest among

white Protestants and Jews.39 Working class values seem

more dominant among blacks and Catholics. Of course, there

is economic class differentiation in each group, but it does

seem likely that the values held by the majority in each

group tend to pervade among the minority. For instance,

Gordon writes, "Even the Jewish industrial workers them­

selves did not display the cultural values usually associ­

ated with a proletariat.,,40 And Lenski notes the converse

among Catholics: "For example, many of the attitudes and

actions of middle-class Catholics in our society represent

working-class responses to life because of the historic

position of the Catholic group as a whole in American

society. ,,41

Anchor

38GordOn, Assimiliation in American Life, p. 38.
"

39Ib1d ., p. 72, 186.

40Ibid., p. 186.

41G• Lenski, The Religious Factor (Garden City:
Bookc, Doubleday and Co., Inc •• 1963), p. 130.
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The homogeneity of values among minorities is prob­

ably conditioned by common experiences. For instance, ec­

onomic discrimination may destroy confidence in the legiti­

macy of middle class achievement values among blacks, and to

a lesser extent, among Catholics. 42

The findings in Table V-3 do not appear to be due to

any tendency for minority group membership to reduce class

consciousness. One measure of class consciousness is the

refusal rate on the class identification question. In the

combined sample, this refusal rate showed little variation

among the different sub-groups. The refusal rate was 3 per­

cent among Protestants and Catholics, 4 percent among blacks,

and 5 percent among Jews. Probably a more accurate test of

class consciousness is the class question used in the S.R.C.

studies. Here people were asked if they felt they belonged

to either the middle or the working class (rather than

being obl~ged to categorize themselves). The proportion

answering "yes" were, 63 percent of the white Protestants,

65 percent of the white Catholics, 72 percent of the black

Protestants, and 74 percent of the Jews. 43 Thus, there

appears to be no simple relationship between the basic sense

42This would be consistent with the fact that occupa­
tion is a stronger correlate of class identification (r= .24)
among blacks in the East, Midwest, or West than among south­
ern blacks (r= .11).

43Calculated from the 1956, 1960, 1964, and 1969
S.R.C. stUdies, inclUding farmers.
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of belonginG to a class, and objective economic class con­

sciousness (as measured by the congruence between self-rated

class and objective economic status).44

There are almost certainly other factors that govern

the congruence between self-evaluated class status and

objective economic status. Political factors are probably

important. Nationalistic feeling likely reduces objective

economic class consciousness, while labour unrest and left­

wing political activity probably raise it. However, the

hypothesis suggested above best seems to account for the

particular pattern of findings encountered here.

Up to this point, the role of external variables has

not been considered in the analysis. However, it seemed

possible that some of the findings might simply be due to

the demographic characteristics of the religious and racial

groups. This possibility was given the most detailed con­

sideration in the case of the difference between white Prot-

estants and Catholics in the correlation of self-evaluated

class vdth occupational status. The introduction of control

variables was only practical when comparing these two large

groups.

The proportions of foreign-born and urban are high

among Catholics and both characteristics could be expected

to contribute to the ~eaker association between class identi-

44These results also show that "false class conscious­
ness" can be felt as strongly as lftrue lt class conGciousness.
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fication and occupational status. Of course, Jews are highly

urbanized too, but the small numbers in this group preclUded

more detailed tabulations. Warner notes that new immigrants

tend to be outside of community class systems.45 It was

hypothesized that first-generation immigrants would have low­

er objective economic class consciousness than native-born

Americans. Also, the tendency for Catholic immigrants to be

of lower status, less assimilable ethnicities than Protestant

immigrants suggested that the association between class

identification and objective occupational status would be

stronger among Protestant than among Catholic immigrants.

Thus, it was conceivable that the difference between Prot­

estants and Catholics in the strength of occupation as a

criterion for class identification was due solely to the

incidence of a large proportion of foreign-born Catholics

having very low objective economic class consciousness.

The correlation of class identification with occu-

pation, by religion and immigration status, is shown in

Table V_4.46 As before, the coefficients were corrected for

restricted range in the independent variable. Among Cath­

olics, there is no difference between the native-born and the

foreign-born in the strength of relationship between class

45Warner, and Srole, The Social System of American
Ethnic Groups, p. 68.

46To simplify the calCUlations, blacks were included
in these calculations. There were not sufficient blacks or
Jews to allow separate calculations for these two groups.
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identification and occupation. There is a slight tendency

for the correlations to be higher among native-born Prot­

estants than among Protestant immigrants.4?

TABLE V-4.--Zero-order correlations of occupation with class
identification (corrected for restricted range) for Prot­
estants and Catholics by country of birth and community

size

Categories Protestant Catholic

Country of birth:

United States .43 .35
(4169) . (1310)

Foreign .39 .35
(126) (143)

Community size:

Over 500,000 .46 .38
(389) (420)

10,000-499,999 .43 .28
(1194) (558)

Under 9,999 .44 .32
(1618) (348)

As anticipated, the congruence between class identi­

fication and occupational status is greater among Protestant

immigrants than among Catholic immigrants. The differences

47It ma, be that Protestant immigrants assimilate
the core society values about class identification more
qUickly than Catholic immigrants. Although many of the
differences between Protestants and Catholics reported in
this section are small, and do not meet the significance
test, the patterns are almost always ~he same using income or
education.
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are not large, but the same pattern was observed using educa­

tion and income. It can be seen that immigration status

plays no important part in determining the basic difference

in objective economic class consciousness between Protestants

and Catholics observed in Table V-3. The correlation be­

tween class identification and occupation is substantially

higher among native-born Protestants Cr- .43) than among

native-born Catholics Cr- .35).

It seemed important also, to take community type

into account. Much of the hypothesizing in this chapter was

based on Warner's community study research. It has rightly

been pointed out that Warner's findings do not necessarily

apply on the national level.48 Catholics in the United

States tend to live in the larger cities, while Protestants

have a higher proportion living in rural areas. The higher

correlation between class identification and occupation among

Protestants than among Catholics could simply be due to a

general tendency for higher objective economic class con­

sciousness in small communities.

However, the data indicate that this is not the case.

The lower panel in Table V-4 shows the correlation of class

identification With occ~pation, by religion and community

size.49 There is little variation in the results. In each

fact

48Pfautz and Duncan, American Sociological Review, 15.

49JewB are highly urbanized also, of course. The
that community size does not alter the Protestant-
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interval of community sizes, the congruence between self­

evaluated class and occupation 1s higher among Protestants

than among Catholics. The correlations among Catholics are

actually largest in the large cities (over 500,000), where

they are relatively most numerous. 50

Other control variables were used in the analysis

also, including father's country of birth, region, and

gender. Although these form part of the "standard package"

of conventional control variables, they were of less theoret­

ical interest in this study, and so detailed discussion of

these results is omitted. None of these variables "explained

away" the basic Protestant-Catholic difference. 51

Summary

Data from the United States were used to evaluate the

possibility that minority status displaces economic status as

a determinant of SUbjective class identification. There is

evidence that minority status acts as a criterion for class

identification. Holding occupational status constant, Jews

Catholic difference suggests that the findings for Jews are
not merely epiphenomena of urban living.

500f course, this is not qUite the same test as
examining patterns among people living in individual cities
of different sizes.

51Some readers may have preferred to see all of the
control variables simultaneously held constant in this
analysis. The decision against this type of approach was
taken primarily because of limitations in the data. The set
of data in the combined sample that is complete for all these
control variables is very small, and certain combinations of
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place themselves in higher classes than white Protestants or

Catholics, while black Protestants tend to assign themselves

the lowest class status.

However, it does not appear that minority status

simply displaces objective economic status as a criterion

for class identification. While the congruence between ob­

jective S.E.S. and subjective class identification was lower

among black Protestants than among white Protestants or Cath­

olics, this relationship was strongest among the Jewish mi­

nority group. In interpreting these findings, it was hypo­

thesized that the use of universalistically applied, objective

socio-economic criteria for class self-identification is

largely a middle class value, held by Jews and white Prot­

estants, but only to a lesser degree by Catholics and blacks.

control categories would contain cell sizes so small that no
confidence could be held in the results.
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CHAPTER VI

MINORITY STATUS AND CLASS IDENTIFICATION

IN CANADA

A replication of the results for Protestants and

Catholics, found in the previous chapter, was attempted

using data from Canadian studies. It was felt that it would

be useful to find out if the difference between American

Protestants and Catholics in the congruence between objective

and subjective class holds in Canada. An international com­

parison of this type is valuable as it allows one measure of

the generality of the original finding. As the structure of

religious stratification 1s similar in Canada and the United

States it was reasonable to anticipate similar results in the

two societies. l

This proved to be the case. The results reported in

this chapter reveal that, in Canada as in the United States,

the relationships between class identification and measures

lIn both societies, Protestants hold higher socio-ec­
onomic status than Catholics. According to the survey data
used in these two chapters, the gap is greater in Canada. In
the U.S. data (combined sample), the mean occupational status
of Catholics was .042 deviations below the grand mean, and the
mean occupational status of Protestants (black and white) was
.011 deviations above the grand mean. In the National Study
(Canada), the deviations from the grand.mean, for French Cath­
olics, English Catholics, and English Prote8~ant8 were, -.283,
-.104, and +.162 respect1vely.

139
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of objective S.E.S. tend to be higher among Protestants than

among Catholics. Also, some support is found for the hypoth­

esis, suggested previously, that these results are due to

deviations by Catholics from the core North American values.

There is evidence that Catholics hold more particularistic

norms for self-evaluation than Protestants do. Consistent

with this is a finding that certain other self-ranking var­

iables are qUite strongly correlated with class identifica­

tion among Catholics.

With the small Canadian samples aVailable, it was

only possible to examine the two large religious groups;

Protestants and Catholics. There are too few blacks or Jews

in Canada to allow an analysis of these groups. Because of

the importance of language differences in Canada, French and

English-speaking Catholics were analyzed separately.2

Results of the Replication

In the U.S. data it was found that an effect resem-

bling a regression towards the mean existed among Catholics.

A similar pattern was observed among the Canadian respondents

2Ethnicity was measured, in the National Study, by
the questj.on, liAs a child, what VlaS the main language spoken
in your home?U In the Four City StUdy, the question was,
"What is your mother tongue (the language you first learned
to speak)?" In the calculations, all language groups other
than French were included vdth the English) and all religions
other than Catholic were included vdth the Protestant. As
usual, the practice of excluding farmers from correlations
was followed. There was only a handful of French-speaking
Protestants in the two samples, and they were excluded from
all calculations.
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in the National Study. The proportions in the National

s ample identifying with the upper/upper-middle. middle. and

working/lower classes, by occupational status and religion.
"

are shown in Table VI_l.3

TABLE VI-l.--Percentage identifying with the upper/upper-mid­
dle, middle, and working/lower classes, for Protestants and

Catholics in the National Study

Protestant Catholic
Occupational

group
U/UM W/L U/UM Mid. W/LMid. N N

Professional a 51 44- 5 55 45 41 . 14 22

Small PrOPrietaryb 30 52 17 69 19 59 22 32

Clerical, Sales 23 53 23 47 6 60 34 35

Skilled 7 .59 33 69 .5 48 46 .56

Semi-ski11ed 1 46 53 72 10 46 44 84

Unskilled .5 38 57 37 14 36 50 44

Farm - 15 54 31 6.5 4 65 30 46

Total 19 50 31 414 12 50 38 319

aCategory includes Professionals, Semi-professionals,
Proprietors, Managers and Officials, large.

bCategory includes Proprietors, Managers and Officials.
small.

3The cell sizes became too small for precise inter­
pretaions when English and French Catholics were analyzed sep­
arately in this cross-tabulation.
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It can be seen that in the occupational categories

ranging from professional to skilled labour, Protestants

tend to classify themselves in higher classes than Catholics.

For instance, 51 percent of the Protestant respondents in

professional occupations placed themselves in the upper or

upper-middle class compared to only 45 percent of the Cath­

olic professionals. Among semi-skilled and unskilled workers,

this pattern is reversed. According to theoretical expecta­

tions, we would expect people in these lower blue-collar

occupations to identify with the working class. The results

in Table VI-l indicate that Protestants conform more closely

than Catholics to this expectation. Among Protestant semi­

skilled workers, 53 percent identified with the working class,

yet only 44 percent of Catholics of corresponding occupation­

al status chose this class. Similarly. among unskilled

workers, 57 percent of the Protestants but only 50 percent of

the Catholics classified themselves as working class.

The separate cross-tabulations of class identifica­

tion with male head's occupation among English and French­

speaking Catholics show essentially the same pattern for the

two groups, although the tendency for self-depreciation among

high occupational status respondents is somewhat more typical

of the English-speaking Catholics, while self-enhancement of

class position by low occupational status people is somewhat

more characteristic of the French-speaking Catholics.

The results shown in Table VI-l demonstrate that in



Canada, as in the United States, minority status has only a

weak relationship with class identification when comparing

Protestants and Catholics. In order for religious affilia­

tion to be a strong correlate of class identification, it

would be necessary for Protestants at every occupational

level to assign themselves higher class status than the cor­

responding Catholics. The data in Chapter III are actually

sUfficient, in this case, to show us that Protestant or

Catholic religious affiliation does not greatly affect self­

evaluated class status. However, for a small minority such

as Jews in the U.S. data, correlations using the whole sample

would not indicate the importance of Jewish religious affili­

ation as a determinant of class identification.

Although farmers cannot properly be fitted into this

occupational status scale, the figures for this group are

included in the bottom row of Table VI-l as an item of par­

enthetical interest. The majority of Canadian farmers, both

Protestant and Catholic, hold a middle class self-image

according to these data. This contrasts quite intriguingly

with the corresponding percentages from the U.S. data, where

65 percent of the white Protestant and 60 percent of the

white Catholic farm owners and managers identified with the

working class.

The pattern seen among the non-farm occupations

clearly suggests that the relationship between class identi­

fication and objective S.E.S. is stronger among Protestant



than among Catholic Canadians. This is confirmed using

correlational analysis.

Table VI-2 shows the correlations of 14 different

measures of S.E.S. with class identification, for English

Protestant, English Catholic, and French Catholic respond­

ents in the National Study. The coefficients reported here

are uncorrected for restricted range in the independent var­

iable. The differences in the standard deviations seemed too

trivial to require this correction.4 As many different

S.E.S. measures as possible were used here because the sub­

division of the sample into the three ethno-relig1ous groups

results in small N's in many of the calculations. Thus,

although differences between English Protestant, English

Catholic, and French Catholic respondents in the correla­

tions of class identification with individual S.E.S. measures

should be interpreted with caution, and are unlikely to be

statistically significant, it is possible to observe patterns

that hold for almost all the different S.E.S. measures.

4For example in the correlation of occupation of
male with class identification, the corrected coefficients
were, for English Protestants, English Catholics, and French
Catholics respectively, .46 .27, and .26. The corrected
coefficients in the correlation of income with class identi­
fication were, .40 .38, and .35 respectively, while the
corrected correlatIons of education With class identification
were, respectively, .39, .34, and .30 (National Study).
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TABLE VI-2.--Zero-order correlations of class identification
with measures of socio-economic status, by religion and eth-

nicity, for respondents in the National Study

English English French
Protestant Catholic Catholic

Occupation of male .47 '.24 .2,5
(,49) : (i16) . (157) .

Occupation of female .36 .25 .30
(280) (90) (93)

Occupation of male's father .24 .06 .07
(230) (73) (91)

Occupation of female's father .20 .40 .16
(234) (76) (92)

Occupation of best friend .42 .43 .31
of respondent (191) (65) (77)

Occupation of relative res- .33 .04 .21
pondent feels closest to (157) (54) (64)

Income of family .41 .37 .31
(357) (121) (159)

Education of male .39 .33 .28
(364) (124) (163)

Education of female .36 .29 .23
(348) (118) (154)

Education of male's father .39 .29 .23
(316) (107) (151)

Education 9f female's father .28 .21 .30
(310) (106) (150)

Education of best friend of .38 .35 .30
respondent (292) (94) (122)

Education of relative res- .31 .13 .23
pondent feels closest to (311) (105) (134)

Index of occupation, income, .49 .41 .32
and education (341 (113) (153)
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Looking at the results shown in Table VI-2, in every

case but one, the relationship between class identification

and S.E.S. indicators is stronger among Protestants than

among French-speaking Catholics. In the lone exception to

this pattern, the correlation of female's father's education

with class identificaton is .30 among French Catholics and

.28 among English Protestants.

The pattern is almost as consistent comparing English

Catholics and Protestants. For all but two of the correla­

tions there is a stronger association between class identifi­

cation and S.E.S. indicators among Protestants than among

English Catholics. The exceptions are the correlation of

female's father's occupation with class identification, where

the coefficient is considerably higher for English Catholics

than for Protestants, and the correlation of best friend's

occupation with class identification, where the coefficients

are almost-identical.

Thus, there appears to be considerable similarity in

the level of objective economic class consciousness among

Catholics of the two main language groups in Canada. In 8

of the 14 relationships examined the correlations for English

Catholics were higher than the corresponding figures among

French Catholics, and in the 6 other cases they were lower.

In fact, when English and French-speaking Catholics were

combined in the calculations, the coefficients for Protes­

tants and Catholics differed significantly at the .05 level
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in 3 instances. These were the correlation of class identi­

fication with male head's occupation, male's father's occu­

pation, and the index of occupation, income, and education.

It seems important that the results were so similar for Cath­

olics belonging to the two main language groups in Canada.

It was not possible to hold ethnicity constant in the Amer­

ican data, and the fact that it is not an issue in the Can­

adian results provides reassurance that this omission in the

analysis of the U.S. data was not serious.5

A subsidiary pattern in Table VI-2 is that socio-ec­

onomic status attributes pertaining to wives seem to carry

relatively more salience for Catholics (both English and

French) than for Protestants. In the correlation of class

identification with male head's occupation the coefficient

for Protestants is 23 points higher than the corresponding

figure for Catholics, yet in the correlation of class identi­

fication with female's occupation the difference is only 8

points. Similarly, compared to male's father's occupation,

female's father's occupation seems relatively more important

for Catholics than for Protestants in accounting for class

identification. Somewhat the same pattern holds in the cor-

50f course~ this does not completely settle the ethnic
issue, as the non-~rench Catholics in Canada and the United
States still have a different ethnic composition than the
Protestants. But French-Canadians are often treated as a
special case (because of their unique history) and the re­
sults shown here are one instance where they follow a general
pattern, common to other Catholics.
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relation of class identification with the education ot the

male's and the female's fathers, although not for the male

and female's own education.6

The findings from the National Study are corroborated

by the Four City data. Table VI-3 shows the correlations ot

a series of S.E.S. measures with class identification for

Protestants and English and French Catholics. The same gen­

eral pattern observed in Table VI-2 holds here also, although

the relative strengths of individual S.E.S. predictors ot

class identification among Protestants, English Catholics,

and French Catholics tend to vary somewhat. This is not sur­

prising considering the differences between the two studies.7

Comparing Protestants and French Catholics, the pattern ot

closer congruence between the objective and subjective

measures of class among Protestants is reversed in only two

instances; respondent's wife's occupation correlates .37 with

class identification among French Catholics but only .26 among

Protestants, and respondents's wife's income is a substantial-

6This is corroborated by other data in the Four City
Study. Respondents were asked how important wife's occupation
is in determining what social class a man belongs to. The
proportions answering that this is very or somewhat important
were, 15, 18, and 23 among English Protestants, English Cath­
olics and. French Catholics respectively. Sim1lar results
were found when asking about the importance of wife's income.

7~ho data from th. Nat~ona1 Study ahown here include
both male ~d female respondents. It will be recalled from
Chapter II that female status is a less important correlate
of class identification when the sample is limited to male
respondents.
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ly stronger predictor of class identification among French

Catholics (ra .29) than among Protestants (r- .14). Thus,

the tendency seen in the National Study for a relatively

greater importance of the wife's status, as a criterion for

class identification among French Catholics, holds in the

Four City data also.8

In the Four City StUdy, as in the National Study,

the relationship between S.E.S. and class identification

among English-speaking Catholics is higher than among French

Catholics but lower than among Protestants. However, in the

Four City data, the figures for English Catholics appear to

be somewhat closer to those found among Protestants than was

the case in the National Study. In 11 of the 14 correlations

of class identification with measures of S.E.S., the relation­

ships are stronger among English than among French Catholics.

In both stUdies, the best friend's occupation seems to be a

particular~y important criterion for class identification

among English-speaking Catholics. For instance, among English

Catholics in the Four City sample, class identification cor­

related .47 with best friend's occupation but only .43 with

respondent's occupation.

As in the analysis of the U.S. data, consideration was

given to the possibility that the findings could be accounted

8One factor here may be the fact that working wives
are les8 common among French Catholic families than among Eng­
lish people or 81ther religion. In the Four City .ample, the
proportion of working wives among English Protestants, English
Catholics, and French Catholics, was 44, 42, and 33 percent :
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TABLE VI-3.--Zero-order correlations of class identification
with measures of socio-economic status

f
by religion and eth-

nicity, for respondents in the our City Study

English English French
Protestant Catholic Catholic

Occupation of respondent .46 .43 .36
(487) (214) (235)

Occupation of respondent's .26 .22 .37
wife (268) (114) (90)

Occupation of respondent's .28 .19 .10
father (453) (187) (214)

Occupation of wife's father .21 .11 .11
(362) (141) (173)

Occupation of respondent's .31 .47 .22
best friend (315) (127) (158)

Income of respondent .48 .30 .24
(479) (211) (237)

Income of respondent's wife .14 .20 .29
(235) (99) (86)

Education of respondent .42 .36 .32
(486) (215) (244)

Education of respondents's .25 .28 .19
wife (428) (182) (213)

Education of respondents's .27 .26 .21
father (368) (161) (193)

Education of wife's father .36 .36 .13
(318) (137) (161)

Education of best friend .33 .27 .26
(382) (175) (197)

Consumer Index .31 .28 .18
(487) (211) (238)

Index of occupation, income, .53 .42 .37
and education (457) (207) (224)
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for by other demographic variables. It was found that there

is little variation in the strength of relationship between

class identification and objective S.E.S. between categories

of such variables as gender, age, community size of origin,

or present community size. In the National Study data the

congruence between objective and subjective class was higher

among Protestants in the established sects than among those

in the smaller Protestant sects, but this finding was not

upheld in the Four City data.

In the previous chapter it was suggested that the rel­

atively weak association between class identification and

objective socio-economic status among blacks and among white

Catholics may be because these two groups hold working class

values. It was speculated that the belief that class self- '

evaluation should be made according to universalistically

applied objective socio-economic criteria may be character­

istic of the core middle class American value system.

If this hypothesis accounts for findings in the United

States it probably holds in Canada also. It has been shown

that French-Canada has only a small professional middle class

and that the majority of the population hold working class

status.9

respectively.

9J • Porter, The,Vertical
ot Toronto Press, 1970).

, .
~

Mosaic (Toronto': The University
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Further examination of this hypothesis is possible

with the Canadian data. It seems probable that objective

criteria for class identification tend to be used under

universalistic norms of evaluation, and subjective criteria

tend to be used under particularistic norms. lO Parsons

describes the "dilemma of transcendence versus immanence."

In confronting any situation, the actor faces the
dilemma whether to treat the objects in the sit­
uation in accordance with a general norm covering
all objects in that class or whether to treat them
rn-accordance with their standing in some particular
relationship to him or his collectivitY.ll

The universalistic solution to this dilemma is to

folloW' "norms or value standards which are maximally generated

and vhich have a basis of validity transcending any specific

system of relationship in which ego is involved ••••u12

Conversely, when primacy is given to value standards "which

allot priority to standards integral to the particular rela­

tionship in which the actor is involved with the object" the

Parsonian dilemma is resolved particularistically.13

lOThat is objective in the sense of consensual soci­
etal agreement. This is because objective units, say, income
measured in dollars, can be appli.ed equally to all people.
Using a sUbjective measure, say, income evaluated as "high tl or
"low tf , makes this very difficult, though it may be a meaning­
ful measure on the personal level.

llTalcott Parsons et al., Toward a General Theory of
Action (New York: Harper and I~w, ~2), p. 81.

12Ibid ., pp. 81, 82.

13lbid., p. 82. See the rest of this page for a rig­
orous definition of the particularism-universalism pattern
variable in its cUltural, personality, and social system
aspects.



It seems probable that in a group where universal­

istic norms are dominant people will evaluate their class

status according to objective criteria that transcend the

particular relationship the person (as ego, in Parson's

terms) has with himself (as alter). Where particularistic

norms are dominant, it seems most probable that people will

tend to use subjective class criteria that are directly re­

lated to the intimate knOWledge and relationship a person has

with himself.14

According to this, we would expect that subjective

measures of status would tend to be more strongly related to

class self-identification among Catholics than among Prot­

estants. This can be tested with the self-ranking questions

used in the two Canadian studies. It will be recalled from

Chapter III that respondents in the National Study were

asked to rank the social standing of their ethnicity and

religion, as well as their father's occupation, male head's

occupation, and male head's industry. The correlations of

these ratings with class identification, for English Prot­

estants, English Catholics, and French Catholics are shown in

Table VI-4. The two subjective ratings from the Four City

data are also included here.

l4The particularism hypothesis can be considered as a
special case of the ego-involvement hypothesis, or at least
as a hypothesis about variations in the amount of ego-involve­
men amoni different ,roupG. thUI, under part1cular1at1o Dorma
tor .elt.evaluation, ego-involvement is the prescribed, social­
ly rewarded mode of behaviour.



154

TABLE VI-4.--Zero-order correlations of class identification
with self-ranking variables, by religion and ethnicity, for

respondents in the Nat~onal and Four City studies

Self-ranking on: English
Protestant

English
Catholic·

French
Catholic

National Study

Ethnicity

Religion

Father's occupation

Male head's occupation

Male head's industry

.07 .08 .06
(193) (61) (89)

.08 .13 -.05
(192) (60) (90)

.17a .26a .10
(389) (131) (169)

.32 .40a .2la
(397) (134) (172)

.21a .45a .3la
(191) (59) (87)

Four City Study

Income

Culture

.62a
(490)

.3la
(484)

.50a
(211)

.24a
(213)

.39a
(239)

.22a
(242)

~ < .05 (one-tailed).

It can be seen that self-evaluated ethnic status is

only a minor correlate of class identification, and this

relationship shows little variation among the three ethno­

religious groups, as r- .07 among English Protestants, .08

among English Catholics, and .06 among French Catholics.

Self-evaluated religious status is not a strong correlate of

class identification either, although there is somewhat more
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variation among the three ethno-relig1ous grOUps.15

The relationships are considerably stronger using

the three socio-economic self-ratings from the National

Study. These seem particularly important among English

Catholics. The rating of father's occupation correlates

.26 among English Catholics, but only .17 among English Prot­

estants and .10 among French Catholics. Similarly, subjec­

tive rating of the male head's occupation predicts class

identification more accurately among English Catholics

(r- .40) than among English Protestants (ra .32) or among

French Catholics (ra .21)

However, the most intriguing finding in Table VI-4

is the importance of the percaived prestige of the male

head's industry as a criterion for class identification

among Catholics in the National sample. The correlation of

subjective industry rank with class identification reaches a

value of .~5 among English Catholics and .31 among French

Catholics, compared to only .21 among English Protestants.

As only half the National sample was asked this question,

the sample sizes are small in the calculations, and conse­

quently the coefficients can only be considered rough indi­

cators of the importance of industry as a class criterion.

It is difficult to interpret the meaning of this kind of

l5The negative sign in the result for French Catholics
is inconsequential, as the correlation is not statistically
significant (at the .05 level).
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rating. For instance, it is not precisely known what qUal­

ities of a man's industry cause him to attribute high social

standing to it.16 It does seem clear, though, that contrary

to the pattern among Protestants, for Catholics,;where a man

works is more important, so far as class identification 1s

concerned, than what he works at.

The final set of figures in Table VI-4 show that

self-rating on income, asked in the Four City Study, follow­

ed the usual pattern of higher relationships with class iden­

tification among Protestants than among Catholics. Self­

rating on culture was also a more powerful predictor of class

identification among English Protestants than among English

or French Catholics. These two questions were in quite a

different form than the five self-evaluative questions used

in the National Study, and this may have something to do with

the different results produced by the two studies.

It-is probably asking too much to expect the correla­

tion of class identification with every kind of self-ranking

question to be higher among Catholics than among Protestants.

The important thing seems to be that this is the case for

some of these SUbjective self-rankings. One can make at

least a reasonable case that Catholics apply SUbjective eval-
-- .

l6For a discussion ~n the correlates of industry
ranldngs, see t p. Pineo and J. Porter, "A Ranking of Indus­
tries", in liThe Canadian Status System". (forthcoming).
One might expect that something as simple as amiable sur­
roundings might be a determinant of the ranking of male
head's industry among French Catholics~
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uations of their status when evaluating their class position,

while Protestants tend more toward objective evaluations.

Further data would be needed in order to come to a more def-

inite conclusion about this.

However, it is not certain that one would have to

search for non-socio-economic measures of self-perceived

status in order to find further correlates of class identifi-

cation among Catholics. The responses to the question asked

in the Four City StUdy, "What things decide what social class

a man belongs to?" showed little variation between the three

ethno-religious groups used in the analysis. On the first

criterion named by respondents, only 26 percent of the Eng­

lish Protestants, 25 percent of the English Catholics, and

26 percent of the French Catholics named criteria other than

occupation, income, wealth, or occupation. In other words,

a clear majority of about three-quarters of those in each

group appear to perceive social class in socio-economic terms.

Measures of Particularism-Universalism

There is little Canadian research directly focusing

on religious and ethnic differences in the strength of uni­

versalism-particularism. However, it has been frequently

shown that kinship orientation is stronger among French-Can­

adians than among English-speaking Canadians. l ? Blau shows

that fmnily relations are one of the few instances in modern

17See , for example, E.C. Hughes French Canada iA
Transition (Chicago: The University of Chicago Press, 1967);
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society where particularism is culturally prescribed, and in

fact indispensable.18 Thus, indirectly, this body of liter­

ature on the family in Canada seems to indicate the proba­

bility that particularistic values are strong among French­

Canadians. Norman Taylor reaches the conclusion that French

entrepreneurs hold more particularistic values than English

businesmen on the basis of how they run their firms. He

found, for instance, that personal contacts with employees

carry more weight among French than among English business­

men. l9

The French-Canadian familialism is frequently attrib­

uted to the Catholic Church, and references to the importance

of kinship relations among Catholics of other ethnic back-

H. Miner, Ibid.; p. Garigue, "French Canadian Kinship and '
Urban Lifen-;-rrench-Canadian Societt, ed. M.'Rioux and Y. Mar­
tin (Toronto: .... McClelland and Stewar Ltd,.~ 1968); M. Rioux,
"Kinship Recognition and Urbanization in ~'rench Canada",
French-Canadian Societz, ed. M. Rioux and Y. Martin (Toronto:
McClelland and Stewart, 1968; R. Piddington, "A Study of
French Canadian Kinship", International Journal of Compar­
ative Sociology, II, 22. This family orientation may, of
course, be dying out as Quebec rapidly modernizes. NOrman
Taylor uses the concept of particularism to explain his find­
ing 'of conservatism in business management among French-Can­
adian industrial entrepreneurs.

l8p• M. Blau "Operationalizing a Conceptual Scheme:
The Universalism-Par!icularism Pattern Variable", American
Sociological ReView, 27, 164.

19N• Taylor, "The French-Canadian Industrial Entre­
preneur and His Social EnVironment", French-Canadian 50c1­
~, ed. M. Rioux and Y. Martin (Toronto: McClelland and
'Stewart, 1968), pp. 271-295. . . .'
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grounds can be found. 20 In particular, this seems typical

of Italian Catholics.21 Similar findings have been reported

in family research in the United States. Lenski found

several indications of this Catholic family orientation in

his analysis of the Detroit Area Study. He noted: "Not only

are ties with the extended family weaker among white Prot­

estants than among Catholics, this is also apparently true ot

ties with the immediate family.,,22

Some direct measures of particularism were attempted

in the Four City Study. Two of these "particularism ques-_

tions" were based on !i hypothetical situation where the res­

pondent was asked to imagine he was in a car driven by a

close friend and they had an accident while speeding. The

first question asked whether the friend had a right to expect

the respondent to perjure himself in court by testifying that

his friend was driving Within the speed lim!t. The second

asked the .respondent how he thought he would actually testify,

~n the F~iY~~!1~i9i~~~:r~~~aA~~~:~~~t~:f3):nce
p. 66.

21J • Boissevain, The Italians of Montreal (Ottawa: The
Queen's Printer, 1970) p. 16. There is less research on Cath­
olics of other ethnicities~ although the next largest Catholic
group in Canada after the ~~ench were British (including .
Irish). See, J. Porter, Canadian Social Structure (Toronto:
McClelland and Stewart, 1967), p. 85.

22G. Lenski, The Religious Factor (Garden City: Doub-
leday and Co., Inc., i9b3), p. 218.-
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regardless of any obligations he felt. 23 The particularistic

response to these two questions was, of course, to take the

side of the friend over the obligations of a citizen to soc­

iety and the law.

The other two particularism questions dealt with the

strength of the respondent's loyalty to his family and rel­

atives. One asked whether the respondent agreed or disagreed

that, "When looking for a job, a person ought to find a pos­

ition in a place located near his parents, even if that means

losing a good opportunity elsewhere." The final question ask­

ed the respondent for agreement or disagreement on the state­

ment; "If you have the chance to hire an assistant in your

work, it is always better to hire a relative than a stranger."

The distribution of responses to these four questions,

for English Protestants, English Catholics, and French Cath­

olics, is shown in Table VI-5. A large majority of respond­

ents, in each of the three groups, chose the universalistic

response to each question. Among Protestants, over 80 per­

cent selected the most universalistic response on each ques­

tion, while among Catholics no fewer than 64 percent of

either language group chose the most universalistic response

in each case. This clear pattern suggests that the legiti­

macy of universalistic norms is widely acknowledged in Canada.

However, it may be that the questions were biased towards

23See Appendix B for the exact wording of these two
questions.
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TABLE VI-5.--Percentage distribution of responses to four
universalism-particularism questions~ by religion and eth­

nicity, for respondents in the ~'our City Study.

Question

Right of friend to expect
respondent to perjure~im­
self on bIs behalf

A definite right

Some right

No right

No answer

What would respondent
actually say in court?

Testify that friend was
not speeding

Testify that he was
speeding

No answer

A person ought to find a
job near his parents. even
if that means losing a
Good opportunity elsewhere

Agree, or agree somewhat

Don't know

Somewhat disagree

Disagree

No answer

English
Prot.

1

12

84­

3

562

10

86

5

4­

2

8

83

3

English
Catholic

2

11

84­

3

237

12

81

6

4­

4

12

78

2

French
Catholic

3

10

83

4­

277

12

82

6

9

12

11

64­

4
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TABLE VI-5--Continued

Q;uestion English
Prot

English
Catholic

French
Catholic

It is always better to
hire a relative rather
tnan a stranger

Agree, or agree somewhat 3 7 8

Don't know 4- 5 12

Disagree somewhat 10 12 14

Disagree 81 73 64

No answer 2 3 3

a Column totals in the other three questions are the
same.

encouraging the universalistic response. This certainly

seems likely in the car accident question, where the part­

icularistic response reqUired the respondent to admit that he

would be willing to lie in court.24

24The high level of universalism reflected in these
responses contrasts with the relatively weak relationships
found between class identification and objective S.E.S., even
among Protestants. These correlations suggest that univer­
salistic values are not held very strongly even among Prot­
estants. One possible answer is that the universalism-part­
icularism questions measure the cultural aspect of the pattern
variable (what should be), while the correlations of class and
S.E.S. reflect the social system aspect (what is). It was
originally intended to sub-divide the reliL~ous groups accord­
ing to their score on the universalism-particularism scale,
and examine whether the relationship between class and S.E.S.
was similar among the particularistic Protestants and Catho­
lics. However, the one-sided distribution of responses to
these questions made this type of analysis impractical.
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There does seem to be some indication from Table VI-

5 that Catholics hold more particularistic values than Prot­

estants. Although on the first two questions the responses

among the three groups were almost identical, on the third and

fourth questions, both English and French Catholics were some­

what more inclined than English Protestants to select the

particularistic responses. While 83 percent of the Protes­

tants disagreed that a person ought to give up a good opportu­

nity in order to work near his parents, the corresponding

proportions taking this view among English and French Catho­

ics were 78 percent and 64 percent respectively. Similarly,

the proportions disagreeing that it is always better to hire

a relative than a stranger as an assistant were 81 percent of

Protestants, 73 percent of English Catholics, and 64 percent

of French Catholics. Both differences in proportions between

Protestants and French Catholics are significant at the .05

level.

It seems wise, though, to interpret these results

with caution as there is a problem With internal consistency

among the four questions, and this casts doubt on their reli­

ability as a scale of universalism-particularism. Although

the first two questions deal with loyalty to a friend, and the

third and fourth with kinship orientation, it would be expect­

ed that if each question measures a tendency to value part­

icularistic norms there would be substantial inter-correlation

between them. Yet these inter-correla~ions, shown in Table
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VI-6, reveal that this was not the case. It can be seen that

there is scarcely any relationship between the friendship and

kinship questions.25 For instance, the "rights of friend"

question correlates only .03 with the Htake a job near par­

ents" question, and .05 with the "hire a relative over a

stranger tl question, neither coefficient being significant at

the .05 level.

TABLE VI-6.--Inter-correlations of four measures of univer­
salism-particularism, for respondents in the Four City Study.

Variablesa
Variablesa

W X Y Z

W ••• .44 .03 .05
(1034) (1048) (1052)

X ••• -.04 .03
(1028) (1031 )

Y • • • .35
(1058)

z • • •

aW: Rights of friend in traffic accident.

X: Testify for or against friend.

Y: A person ought to find a job near his parents.

Z: Better to hire a relative rather than a stranger.

25This raises the question of the validity of gener-
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Thus, two distinct pairs of values appear to be cap­

tured in this series of questions. First, there is friend­

ship orientation; the correlation between the duty the res­

pondent recognizes to his friend in the accident and whether

he thinks he would testify in his favour is .44. The second

pair of questions, measuring kinship orientation, are also

qUite strongly related (r= .35).

The lack of internal consistency among the two pairs

of questions makes it impossible to know which, if any, of

the questions are valid measures of the universalism-partic­

ularism pattern variable. This seems to be a very difficult

variable to measuro by survey techniques. Probably it is

necessary to use a much more sophisticated battery of

questions than the four tried here.26

Sununary

Data from two Canadian studies were used to replicate

the results found for Protestants and Catholics in the U.S.

data. Similar patterns seem to exist in the two societies.

alizing from particularism in family relations
whole. If the two types of meaeures used here
can we use material like the family literature
particularistic value system among Catholics?
further ~easures would be useful.

26The two questions pertaining to the traffic accident
situations were designed by Stouffer. See S. A. StOUffer, "An
Empirical Study of Technical Problems in Analysis of Role
Obligation", To\'!ard a General Theory of Acti.on, ed., T. Parsons
and E. A. ShiTs (lTew York: Harper and Row, 1952), p. 479.
Stouffer used three other role conflict situations which were
not used in the Four City Study because of lack of space
and because their applicability to French-Canadians seemed
doubtful.
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As in the United States, an effect like a regression towards

the mean was discovered among Canadian Catholics. As well, in

the Canadian data the strength of relationship between class

identification and measures of S.E.S. was lower among French

and English Catholics than among Protestants. These results

held in both the National Study and in the Four City Study.

Some attempts were made to devise tests of the hypo­

thesis, suggested in the previous chapter, that the use of

universalistically applied objective S.E.B. class criteria 1s

most consistent with the core middle class North American

value system. In support of this hypothesis, evidence was

found which suggested that some sub.jective measures of status

are stronger predictors of class identification among Catholics

than among Protestants. Also, indicators, both indirect and

direct, showing greater particularism among Catholics than

among Protestants were found. However, problems of internal

consistency were encountered with the particularism-univer­

salism questions.



CHAPTER VII

THE DEPRESSION HYPOTHESIS

In the previous chapters, the anomaly of the surpris­

ingly weak relationship between objective (S.E.S.) and sub­

jective (class identification) measures of social class has

been considered from two perspectives. In Chapter IV the

difficulty of performing objective, disinterested, self-eval­

uations was examined, and it was hypothesized that this "ego­

involvement" in class identification was responsible for part

of the incongruence between the objective and the subjective

measures of class status. Then, in the following two chap­

ters it was shown that there are significant variations in

the strength of relationship between objective socio-economic

status and SUbjective class identification.

In the present chapter the relationship between

S.E.S. and class identification is considered from the per­

spective of changes over time. American data is used to test

the "depression hypothesis" that "the relationship between
. .

objective S.E.S. and subjective class identification grows

stronger during economic depression and weaker during econom­

ic prosperity." Some support for the hypothesis is found,

as people who experienced the 1929 depression during their

working lives tend to be more likely to use objective S.E.B.

167
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criteria for class identification than those maturing after

the depression. As a result, the congruence between objec­

tive and subjective social class has decreased between 1945

and 1969.

!he Depression Hypothesis

The social consequences of fluctuations in the bus­

iness cycle seem to have been most thoroughly studied from

the point of view of political behaviour. Philip Converse

presented data from the 1956 S.R.C. Election Study which

supported his contention that: "In view of the economic axis

of class feeling we would readily assume that status polari-

zation should increase in time of depression, and decrease

in periods of prosperity."l By flstatus polarization" he

meant class divisions on political questions, or "the

strength of r~lationshiR between status and relevant polit-

ico-economic variables • • • •

Supporting evidence for this assumption is seen in

the Lynds' study of the reaction of a midwestern American

town to the depression. They found that the working class

in ~ddletown suffered sooner and more seriously than the

lA. Campbell et.a1.: The American Voter (New York:
John Wiley &Sons, 1966), pp. 356-357.

2p • E. Converse, "The Shifting Role of Class in Pol­
i tical Attitudes untl Bellavio.?,n, ?c~qdil?..£sJn Soci~~L!::Lsc.l101ogy,

ed. E. E. Ms.ccoby et all' (New 'York: Holt,. Rinehart and \"/in­
ston, Inc., 1958),-p. 394.
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"business class". The business class remained consistently

more optimistic about the economic situation, and the Lynds

commented: IIThis differing appraisal of when 'bad times'

eXist, whereby ~addletown businessmen, applying their own

yardstick to a situation, can say, 'Till 1932 the depression

was mainly something we read about in newspapers,' while at

the same time every fourth factory worker had lost his job

by 1930, affords an interesting commentary on the class basis

of many jUdgements by Niddleto\'ffi people. 1I3 High unemploy­

ment decreased the prospects of occupational mobility, caus­

ing greater rigidity in the class structure.

The Lynds reported increased radicalization and

union activity among workers in Middletown during the de­

pression, and the success of Franklin Roosevelt's radical

policies in the elections of 1932 and 1936 indicates the gen­

eral svdng to the left throughout the country.4

It seems to be widely accepted, at least implicitly,

that rising prosperity among the working class is one of the

3R. S. Lynd and H. M. Lynd, }~ddletovm in Transition
(New York: Harcourt, Brace & World, Ync., 1937), p. 16.

4Ibid., pp. 7-74. There may be international var-
iations in-:cIiis pattern. Runcinan reports a IIgr in and bear
it lt attitude toward conditions in the thirtien in England.
See

i
W. G. Runciman, Relative Deprivation ?ud Social JUBtice

(Pe ican ed.; London: Cox & \'Jyma.n Ltd., 1972) PP. 75-77. It
is difficult to say whether it is relative or absolute pov­
erty that causes working class radicalism. Lipset notes the
prevalence of radical politics in the under-developed coun­
tries of the world. S. 11. I.ipset, E..q,litical Han (New York:
Anchor Books, DoUbleday and Company, 1963) p. 45.
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most effective antidotes to working class discontent and rad­

ical left-wing politics. Goldthorpe and Lockwood note that,

"From the end of the nineteenth century, a MarXian, or more

accurately, a para-Marxian perspective on the question of the

affluent worker has been the dominant one; that is to say, it

has been generally argued (or assumed) that affluence ia con­

ducive to embourseoisement which itself leads to political

conservatism, or at any rate to political apathy, within the

working class.,,5

It is hypothesized that these consequences of the

1929 depression, the widening of the material gap between

rich and poor, together with a radicalization of politica,

caused people who experienced the depression during their
,

adult lives to be more likely to evaluate their class status

according to socia-economic criteria.6

The depression hypothesis ia tested here by examining

trends in the strength of correlation between class identifi­

cation and measures of S.E.S. between the years 1945 and 1969.

5J • H. Goldthorpe et al. "The Affluent Worker and the
Thesis of Embourgeoisement: Some Preliminary Research Find­
ings", Com arative Pers ectives on Stratification, ed. J. A.
Kahl ~Bos on: . tIe, rown and ompany, 1 p. 117.

< 6That is, as the material gap between classes widens,
people should be able to recognize the economic differentia­
tion more clearly and thus be able to place themselves in the
class system according to objective economic criteria. In
prosperous times, the opposite effect is expected, as class
divisions will become more difficult to distinguish. Radi­
cal left-wing political activity tends to raise consciousness
of objective economic class position and interests by publi­
cizing these to the working class constituency.
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If the depression hypothesis holds, it is expected that this

correlation coefficient will show a decline during this period,

as memories of the depression fade away, and as those who

lived during the depression die. It is assumed that fluctu­

ations in the business cycle during the post-war years have

had only minor social consequences compared to the upheaval

following the 1929 crash. The data used in this analysis are

not of sufficiently uniform quality to detect systematic minor

fluctuations in the strength of relationship between objective

S.E.S. and class identification.

Warfare is another historical condition that probably

reduces economic class consciousness and the consruence be­

tween objective and subjective measures of class.7 Again, the

quality of data used in the analysis does not permit us to

gauge the effects of, say, the Korean War on the relationship

between objective S.E.S. and class identification. It is

difficult to evaluate the impact of the Second World War, as

the first study in the time series was conducted only in 1945,

7In the twentieth century, war has been linked closely
with prosperity, as a war economy promotes full employment
together vdth controlled prices. Apart from these economic
effects, a major conflict such as the Second World War seems
to promote a sense of community that submerges class interests
under the more urgent demands of the national cause. De Graz­
ia writes, "Haunting nationalism with its affirmations of
unity, brotherhood, and common defense accompanies the nlarch
toward war." S. De Grazia, ~he Political Community (Chicago:
The University of Chicago Press, 1966) p. 157.
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at the very end of the war.8

Trends between 1945 and 1269

In Table VII-l the'correlations of class identification

with male head's occupation, respondent's education, and fam­

ily income (where asked) are shown for each of tho eight nat­

ional U.S. studies in the combined sample. A disconcerting

methodological problem was encountered in attempting this

analysis, as it became apparent that the strength of correl­

ation between class identification and measures of S.E.S.

varies according to the version of class question used. In

the Michigan University Survey Research center studies, the

correlation averaged several points higher than among the

other studies. 9 For this reason, the results in Table VII-l

are shown separately for the two groups of studies.

8The analysis is similarly hampered by the lack of
class identification data from the thirties. However, the
pervasiveness of the depression, together with its long dur­
ation seem to justify the study of its effects using post hoc
data.

9In these calculations farmers were excluded as usu­
al. The codes for occupation, education, and income were
similar but not identical among the eight studies. Class
identification was coded as "middle" or "working" in the
S.R.C. stUdies, but in the studies using. the Centers ques­
tion the categories were, t1upper, middle, workin~1 and lower".
Recoding class in these studies as middle or worK1ng causes
only insubstantial variations in the correlations. The S.R.C.
class code also included a further qUalification of the class
choice into the upper or average part of the chosen class.
Using this added detail in the correlations with S.E.S. adds
about two points to each correlation.
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TABLE VII-l.--Zero-order correlations of class identifica­
tion with occupation, education, and income, by year of study

I

Class with: Occupation Education Income

Year S.R.C. Centers S.R.C. Centers S.R.C. Centers
version version version version version version

1945 .52 .47 a
(845) (855)

1949 .37 .39 a

(953) (1032)

1956 .44 .44 .35
(1420) (1,502) (1461)

1960 .44 .43 .38
(932) (1020) (1015)

1964 .43 .43 .34
(S.R.C. ) (1285) (1372) (1332)

1964 b .36 .32 .31
(N.O.R.C.) (180) (828) (813)

1968 .41 .41 .34
(1226) (1400) (1368)

1969 .. - .33 .36 .25
(1147) (1388) (1384)

alncome not asked.

bModified Centers version.

One reason for this discrepancy may be that the S.R.C.

studies used a more detailed preamble to the class identifi­

cation question than the Centers question, used in the other

studies. The S.R.C. question began with the statement:

"There f s qUite a lot of talk these days about different social
i
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classes. Most people say they belong to the middle class or

to the Vlorking class." This may serve to reassure respond­

ents that the interviewer recognizes the legitimacy of class

distinctions, and, in fact, cause the respondent to feel

abnormal if he doesn't place himself in a class. This re-

assurance may encourage more candid answers from the res-

pondents than the brief Centers wording, IIIf you were asked

to use one of these four names for your social class, which

Id b 1 d · ,,10wou you say you e onge ~n. • • •

Despite the problem of comparability between the

Centers version and the B.R.C. version of the class question,

there is evidence of a decline over time in the strength of

relationship between class identification and objective

B.E.B. This trend is consistent with the prediction based

on the depression hypothesis. Among the four S.R.C. stUdies,

spanning the years 1956 to 1968, there is only a slight de­

cline in the correlation of class identification with male

head's occupation. However, among the studies using the

Centers question, the coefficient dropped from a high of .52

in 1945, to .37 in 1949, .36 in 1964, and .33 in 1969.11

l°Another factor may be the content of the other
questions used in the interview. The highly political con­
tent of the B.R.C. studies may have "politicized ll the respond­
ents, and made them more aware of their objective economic
class position and interests. This difficulty, eqUivalent to
"contamination of the data ll in a scientific experiment, is
almost unavoidable in secondary analysis of survey data.

llIt will be recalled from Chapter II that the 1964
N.O.R.C. study used slightly different wording than Centers'
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These figures indicate that the most rapid decline

took place in the short period between 1945 and 1949. In

fact, the drop of 15 points within four years in the class

identification/occupation correlations is astonishing. It

was possible, by working with other data published by Cen­

ters, to evaluate the authenticity of the 1945 and 1949 fig­

ures. It will be recalled that Centers conducted class

studies in 1946, 1947, 1948, and 1950. By calculating Pear­

sonian correlations from the cross-tabulations of class iden­

tification and occupation published by Centers, we get r- .50

in 1946, .47 in 1947-48 (data available only for the two

studies pooled together), and .40 in 1950.12

This seems to corroborate the validity of the 1945

result. Also, it does appear to be true that in the five

years between 1945 and 1950 the strength of occupation as a

predictor of class identification was falling rapidly. As

a further substantiation of this, we may note that the S.R.C.

study of 1952 carried the Centers version of the class ques­

tion, and occupation correlated .38 with class identification

in this sample. This is probably a slightly conservative

figure, as the occupation code in the 1952 stUdy was less de­

tailed than in the other studies mentioned here, and farm

class question, and included the extra class label, "upper-
middle". .

l2The occupation codes in these three studies were
fully comparable with the other stUdies, and exactly the same
(Centers version) class question was used.
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labourers could not be excluded from the analysis.13

These supplementary results do suggest, however, that

the correlation of .37 between class identification and oc­

cupation in the 1949 sample is a little lower than one would

expect from the other results. There is no evidence that

the fieldwork and data processing of the 1949 study were of

lower quality than in any other of the samples used in this

analysis. 14 It is probably fruitless to speculate about

whether the 1949 result genuinely reflects a minor variation

due to immediate events of that year, or whether this result

is merely a sampling fluctuation. 15

Education also appears to be declining in strength as

a predictor of class identification. The pattern is similar

13For this reason, it was impossible to include the
1952 stUdy in the combined sample. The correlation of occu­
pation with class identification was re-calculated in the
1945 study using the same codes as in the 1952 stUdy. This
indicated that a "correction lt of about 2 or 3 points should
be added to the 1952 results to compensate for the less de­
tailed coding.

l40ne clue may be that the frequency of high S.E.S.
respondents in the 1949 sa~ple is slightly lower than in the
other studies. Other attempts at quality checks were incon­
elusive. If the 19L~9 saI:1ple were of particularly poor quo~­

ity, one would expect that simple relationships such as the
occupation/education correlation would be unusually low.
This correlation was .61 in the 1945 sample, .50 in the 19l1-9
data, .51 in the 1956 S.R.C. sample, .56 in 1960, .48 in 1964
(S.R.C.), .11-6 in 1964 (N.O.R.C.), .50 in 1968, and .51 in
1969. See Appendix C for further details.

l5Sampling fluctuations are still quite large in sam­
ples of this size. In the 19l1-9 sample, ''Ii.th N= 953 in the
calculation of the occupation/class correlation, 95 percent
confidence intervals around the coefficient would range from
a low of .34 to a high of .42.
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to that seen with occupation. Among the S.R.C. studies, the

drop between 1956 and 1968 is only 3' points. In the

longer span of years covered by the studies using the

Centers question, a larger drop is seen. Here education

correlated .47 with class identification in the 1945 study

but had declined to r= .35 by 1969. Again, the most rapid

drop is in the first few years after 1945. Although pub­

lished results from Centers' other studies do not include

education, the general trend is sustained in the 1952 study,

where the correlation of education with class identification

was .35.

Trends in the strength of association between income

and class identification seem more confused. One difficulty

is that income was not asked in either the 1945 nor the 1949

studies. Among the S.R.C. ptudies, the relationship between

income and class identification appears to be subject to mi-"

nor fluctuations of no clear direction. Among the studies

using the Centers question, there is a hint that income is

declining in strength as a predictor of class identification

(r= .31 in 1964 and .25 in 1969). In the 1952 study (which,

it will be recalled, gives slightly low results) income cor­

related .28 with class identification.

Although most of the results seen in Table VII-l are

consistent with expectations following from the depression hy­

pothesis, it would be foolhardy to assume that alternate

explanations for the declining relatio~ship between class
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identification and S.E.S. are precluded. For instance, the

decline could be part of a long-term trend caused by basic

structural changes in American society not directly related

to the 1929 depression. Several writers have expressed var­

iations of this hypothesis that the objective basis for so­

cial class differentiation has tended to decline over time.16

For Nisbet, classes in the true sense ceased to exist some­

time around 1910.17

How can we decide whether the trend observed in

Table VlI-l is genuinely connected With the fading out of the

depression generation or merely part of a hundred year trend

toward a less differentiated labour force? Lacking the data

for a long-term time series analysis, the next alternative

seems to be to try to isolate the generation of people who

experienced the depression during their adult lives, and

observe whether the relationship between class identification

and measures of S.E.S. is higher among this group than among

those coming after the depression.

For this analysis, the samples were divided into

respondents aged 39 and under, and over 40. In the 1945

, 16See, for example, G. Sjoberg, "Are Social Classes
in America Becoming more RJ.,gid", American Sociological Review,
16, 775-783; R. A. Nisbet "The Decline and Failor Social
Class", The Pacific socioiofical Review, 2 t 11-17; R. E. Lane,
'IThe Politics of' Censensus n an Xge or Afrluence", American
Political Science Review, 59, 874-889; Goldthorpe·et-al.,
Comparative Perspectives on Stratification, pp. 115-137.

l7Nisbet, The Pacific Sociological Review, 2, 11.
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sample, most of those aged over 40 would have experienced

the 1929 depression, while most of those 39 or under would

have come to maturity after the worst of the depression waS

past. The more recent the study, the less probability there

is of people in the sample who experienced the depression.

For example, in the 1969 sample a person would have to be

aged 60 in order to have been 20 in 1929. Thus, if exper­

iencing the depression really did cause people to use ob­

jective S.E.S. criteria for class identification, it would

be expected that in the early studies the correlations of

class identification with S.E.S. would be larger among the

over 40 generation than among those under 40. In the more

recent studies, the expected pattern is that this difference

between the generations would decrease.

The results of this test are shown in Table VII_2.18

It can be seen that the trend is in the expected direction,

although the pattern is somewhat erratic.19 In the correla­

tion of occupation with class identification, the coefficients

were higher among the over 40 (depression generation) group

l8TO facilitate this set of calCUlations, the coding
of variables in Table VII-2 is identical to the uniform code for
the combined sample, described previously. As this is a less
detailed code, many of the coefficients have a slightly lower
value than they would under the more detailed coding used in
Table VlI-l.

19Th1s is not to say there may not also be a long­
term trend, towards less differentiated class structure. How­
ever, census data suggests this change is too slow to show up
in the short period from 1945-69.



in the 1945, 1949, and 1956 samples. The pattern changes

abruptly in 1960, with the coefficient 8 points higher among

the under 40 group than among those over 40. In the 1964

S.R.C. study the coefficient was 3 points higher among the

under 40 generation, but this is contradicted by opposite

results in the 1964 N.O.R.C. sample. The coefficient was

1 point lower among the over 40 generation in the 1968 sample,

and in 1969 there again is a higher correlation between occu­

pation and class identification among the respondents over

40 years of age. Clearly, with the difference between the

two age groups in the strength of this correlation oscil­

lating so widely, we can only be concerned with the broad

outlines of the overall trend.

This general conformity with the predicted pattern

is seen also in the correlation of education with class iden-

tification. Again, the groups with the highest proportion of

respondents who experienced the 1929 depression (i.e. those

over 40 in the earlier studies) exhibit the strongest rela­

tionship between education and class identification. But the

pattern is disconcertingly erratic here also. In particular,

the disagreement in the results for the 1964 S.R.C. and 1964

N.O.R.C. samples indicates the instability of individual

coefficients.20

20The mean age of respondents in the N.O.R.C. 1964
study is somewhat lower than among those in the S.R.C. 1964
sample, but it seems unlikely that this alone could account
for the inconsistencies. Due to the lack of early data, in-
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TABLE VII-2.--Zero-order correlations of class identification
with occupation and education, by age of respondent and year

of study
I

Occupation Education

Year
Under Over

, Under Over
40 40 Diff. 40 40 Diff.

!
1945 .49 .54 +5 .42 .47 +5

(332) (401) (331) (398)

1949 .36 .41 +5 .37 .43 +6
(451) (501) (482) (549)

1956 .41 .47 +6 .~1 .41 0
(679) (730) ( 94) (794)

1960 .49 .41 -8 .49 .44 -5
(327) (605) (337) (682)

1964 .45 .42 -3 .46 .39 -7
(S.R.C.) (531) (750) (562) (815)

1964 .32 .35 +3 .26 .34 +8
(N.O.R.C.) (339) (427) I (368) (446)

1968 .41 .40 -1 .45 .37 -8
(485) (739) (540) (855)

-
1969 .32 .36 +4 .39 .31 -8

(544) (590) (557) (817)

How concerned should we be about these fluctuations?

The aim of this analysis was to try to examine the effect of

the 1929 depression on the extent to which people use objec­

tive S.E.S. criteria for class identification. B,y ignoring
-

the influence of other factors. an over-simplified model has

come was not included in this analysis.
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certainly been created. Moreover, the prime causal agent in

this model, the 1929 dopression, ceased some thirty or

thirty-five years ago. From that point of view, it is re­

markable that any evidence at all was found to support the

depression hypothesis, and we should not be surprised if the

predicted patterns occur irregularly. Probably the impact ot

the depression on those living through it has not declined

merely by process ot the natural attrition ot this generation.

It would be surprising it memories of life and events in the

thirties had not faded by the sixties. The eradication of

these experiences may have accelerated at certain times in

the post-depression years. A possibility that is consistent

with the rapid decline of S.E.S./class identification correla­

tions between 1945 and 1950 is that the growth of anti-com­

munism during these years undid some of the social conse­

quences of the depression. If the swing to the left during

the Roosev~lt years increased the general level of objective

economic class consciousness, the increasingly hard right­

wing line during the late forties may have had the opposite

effect.21 The results seen in Table VII-2 do seem to be-

come most unstable in the later sixties.

However, it probably is unwise to become too ingenious

in finding excuses for what may simply be low quality data.

210ne possible consequence of the anti-communism, par­
tiCUlarly during the McCarthy investigations, may have been
to make social class a "dirty word".
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If one is required too frequently to resort to immediate

historical events to explain empirical anomalies, then the

whole aim of a social science based on generalizations be-

comes jeopardized.

~ Thus, while the results of this analysis do seem to

indicate unusually high objective economic class conscious­

ness among the depression generation, this must be considered

only a tentative conclusion. Confidence in the results would

certainly have been increased had it been possible to use on17

studies employing the Centers class question.22 Additional

results might have stabilized the patterns, but a large num­

ber of studies becomes difficult to handle.

Relatively little seems to be known about the compar­

ability of different studies. We do not know how m~ch surve7

results are affected by outside events. This chapter is an

experiment in this kind of comparative approach.

Trends among Protestants and Catholics

Protestants and Catholics in the United States appear

to be converging with respect to the strength of relationship

between class identification and objective S.E.S. This seems

to be because the depression hypothesis does not hold among

Catholics. These results are seen in TableVII-3, showing the

correlation of class identification with occupation and edu-

22Unfortunately, high quality studies using the Cen­
ters class question are scarce.
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cation, by religion and age. The studies in the combined

sample are grouped into two sets, those in the years 1945-56

and those in the years 1960-69.

TABLE VII-3.--Zero-order correlations of class identification
with occupation and education, for Protestants and Catholics
between the periods 1945-56 and 1960-69, and by respondents'.s

age

Protestant Catholic

Year
Total 39 or

under
Over
40 Total 39 or

under
Over
40

Relationship of class identification and occupation

1945-1956a .50 .45 .52 .30 .31 .23
(1412) (624) (706) (494) (246) (230)

1960-1969b .40 .41 .40 .32 .31 .33
(3602) (1447) (2135> (1293) (578) (709)

Relationship of class identification and education

1945-1956 .45 .44 .47 .27 .22 .29
(1486) (637) (755) (509) (248) (241)

1960-1969 .40 .42 .40 .32 .37 .30
(4060) (1528) (2510) (1439) (623) (808)

aThe 1945 and 1956 studies combined. The 1949 study
is excluded because religion was not asked.

bThe 1960, 1964 (two studies), 1968, and 1969 studies.

Although combining the studies in this analysis does

not give an accurate estimate of the real trends among the

two groups in the relationship between class identification



and S.E.S., (because of the two vorsions of class question)

it does accurately portray the relative trends of each group

With respect to the other.23 Thus, while among the Protes­

tants in the sample the correlation of class identification

with occupation is shown as declining 10 points, among

Catholics this coefficient rose by 2 points between 1945-56

and 1960-69. The pattern is much the same using education as

the predictor of class identification.24

Among Protestants, a depression effect is evident, as

the correlation of occupation with class identification is

highest among those over 40 in the 1945-56 sample; the group

having the greatest proportion of depression generation res­

pondents. Among those of the same age in the 1960-69 sample,

this coefficient was 12 points lower. However, among Catho­

lics, this pattern does not hold, as occupation correlates .33

among those over 40 in the 1960-69 sample, but only .23 among

those of the same age group in the 1945-56 sample. Using ed­

ucation to predict class identification produces similar re­

sults; the depression hypothesis holds among Protestants but

23The proportion of Catholics in the samples is rel­
atively stable. Thus, if a study gives, say, unusually high
correlations between class identification and S.E.S. this bias
is reflected proportionately among the Protestant and Catholic
groups, leaving the relative standings unchanged.

24It is intriguing that it is Protestants rather than
Catholics who are exhibiting the change. This is contrary to
the usual pattern in Protestant-Catholic differences. Tne
data imply that Protestants are becoming more particularis­
tic rather than Catholics becoming more universalistic.
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not among Catholics. Although the pattern of a closer assoc­

iation between objective S.E.S. and class identification among

Protestants remained in the 1960-69 sample, if the trend

towards congruence between Protestants and Catholics contin­

ues, the difference may disappear entirely in the future.

Again, the time lag between the depression years and

the beginning of the time series hinders interpretation of

the findings. There are two main possibilities. Either Cath­

olics were not affected by the depression in the same way

that Protestants were, or the Catholics were affected but

this wore off by 1945.

The greater stability among Catholics in the strength

of relationship between class identification and S.E.S. is

consistent with the argument that the Catholic value system

is better equipped to cope with changing economic conditions.

Unemployment or falling wages may pose less threat to Catho­

lics because of the tradition in Catholicism that poverty is

not shameful.

Bakke, in his study of unemploYment during the

1929 depression, notes the different attitudes taken to­

ward unemployment by the Protestant and Catholic

churches:

The Catholic church teaches us that the more we suffer
on earth -the greater will be our reward in heaven.
Up in heaven somewhere there ~s a book where suffering
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is recorded, and the more Buffering recorded the hap­
pier will be your life in heaven ••• Another Catho­
lic belief which is relevant to our present problem is
th~ faith that sins can be erased by means of penance,
that having thus been forgiven there is no need for
further punishment after death, nor even in this life.
~usfortune is not necessarily, therefore, a pUnish­
ment for past sins or even mistakes.25

"In contrast to these relatively comforting doctrines,"

Bakke writes, "the Protestant emphasis seems to be upon the

relationship of rewards and pUnishments on earth to one's

actual past behavior. Anything that happens to one now may be

a punishment for something one has done sometime previous to

the misfortune.,,26

It seems probable that these doctrinal differences may./

cause Catholics to be less inclined than Protestants to down­

grade their class status during hard times, or to upgrade it

during prosperity.

There is not sufficient data to permit a time series

analysis of class identification in Canada. However, a simple

retrospective question was asked in the Four City StUdy and

this yielded aome interesting results. This was the question,

mentioned previously, that asked people to compare class con­

sciousness among people now with the class consciousness of

people twenty or thirty years ago.

Some results from this question are shown in Table VII-4.

25E• W. Bakke, pitizens Without Work (New Haven: Yale
University Press, 1947), PP. 21, 22.

26
~., p. 22.
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It can be seen that there is some tendency for people to per­

ceive less class consciousness among the public now than dur­

ing the 1940's and 50's. Vfuile 34 percent of the respondents

thought class consciousness has increased, 45 percent thought

it has decreased.

TABLE VII-4--Percentage distribution of responses in the Four
City Study to the question: "How conscious are people today of
belonging to a social class compared to people 20 or 30 years ago?"

Response

No answer

People are much more conscious
of belonging to a class than

20 or 30 years ago

Somewhat more

About the same

Somewhat less

Much less

N

Total

'9

.19

15

11

24

.21

1104

Prot.

, 9

..12

12

10

30

26

562

Eng.
Cath.

, 6

.20

18

10

27

19

237

French
Cath.

10

33

21

13

12

11

277

',' ,I
I •

Also, the perception of declining class consciousness

is most COmIflon among Protestants. Among th:is group, 56 per-
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cent perceived some decrease, compared to 46 percent of Eng­

lish Catholics. These findings seem to support the evidence

of time trends seen in the U.S. It may be speculated that

were a Canadian time series aVailable, the relationship be­

tween objective and subjective class would show a decline

similar to the one observed in the American data.27

Summary

The depression hypothesis was tested in this chapter.

This hypothesis predicts that.ttthe relationship between ob­

jective S.E.S. and subjective class identification grows

stronger during periods of economic depression and weaker

during economic prosperity." It was found that, as predicted

by the hypothesis, the strength of relationship between meas­

ures of S.E.S. and class identification has declined over

time. This decline appears to be linked with the 1929 de-

pression as objective economic class consciousness was high­

est in the group having the largest proportion of respondents

who experienced the depression.

Caution was recommended however, in accepting this

interpretation, as contradictions were encountered in the

data. Another difficulty was that the strength of the

S.E.S./ class identification correlations varied according to

the version of the class question used.

27For an account of conditions in Canada during the
depreSSion

i
see 1-:. Horn (ed.), The, Dirty Thirties (Canada:

The Copp C ark Publishing Co., 1972).
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The depression effect does not appear to hold among

Catholics, with the result that Protestants and Catholics are

converging in the strength of relationship between class iden­

tification and S.E.S. This may be due to a greater capacity

of the Catholic value-system to withstand the consequences of

economic change.
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CHAPTER VIII

CONCLUSION

The main purpose of th1.s thesis was to test empir­

ically some hypotheses concerning the relatively weak rela­

tionship between objective and sUbjective measures of social

class. It was argued that most of the major theories of

social class have assumed that a congruence exists between

the class people th1.nk they belong to and their class
~

according to objective economic criteria.

It was shown that this expe,ctation has not been real­

ized in empirical work on subjective class self-identifica­

tion. Richard Centers' data showed that less than one third

of the variation in class identification responses could be

accounted for by variations in occupational status. This

finding has been confirmed in several later studies in class

identification.

Several explanations for this relatively weak rela­

tionship are suggested in the literature on social class.

Th~ most frequently mentioned are; poor methodology, egali­

tarian ideology, ego-involvement, and simple ignorance of

class. These hypotheses have not previously been tested,

however. and this thesis was designed to attempt this using

survey data.
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Although most previous work in cla~s identification

has employed American data, most of the data used here were

drawn from Canadian society. Consequently, the first

priority was to replicate some of Centers' basic findings

using the Canadian data. This replication also had intrin­

sic value, it was felt, because it provided the first

description of the subjective social class structure of Can­

adian society.

The results of this replication were described in

Chapter II. Class identification results from the Pineo,

Porter National Study (Canada) of 1965 were compared with

results from a N.O.R.C. StUdy (United States) completed in

1964. Confidence in the accuracy of this comparison was

enhanced by the fact that these studies closely resemble

each other in methods and content. The basic distribution

of class choices in each country was found to be very simi­

lar. In both Canada and the United states, the middle class

is the largest single self-identified class. Also, the

strength of relationship between class identification and

S.E.S. measures was found to be similar in the two countries.

Another aim in this chapter was to compare results

from the two Canadian data sources; the National Study and

the Four City Study. Closely matching results were found

between the two samples. This was reassuring, as the qUality

of methodology in the Four City sample was considerably

weaker than in the National Study.



1~

The hypothesis that the we~~ relationship between

class identification and objective S.E.S. is due to igno­

rance or egalitarian ideology was not supported by evidence

in the Four City Study. It was found that a majority of

people name socio-economic criteria in response to the

question: "What things determine what social class a person

belongs to?" Thus, people seem to be quite knowledgeable

about social class. Also, people are not reluctant to m~te

invidious distinctions when ranking the social class status

of different occupational roles. These rankings showed a

clear association between class status and occupational

status.

The question of the appropriate format for the class

self-identification question was considered in Chapter III.

Both the open and the closed version of the question were

asked in the Four City Study. Comparing the distribution of

responses to the two questions showed that the open-ended

format results in a higher refusal rate, more frequent

middle class identification, and less frequent working class

identification. It was found that the correlations of class

identification with various measures of objective S.E.S.

were higher using the closed-response question than with the

open-ended version. Taking this as a validity test, it was

concluded that the closed-response identification question

was the more appropriate form to use in this study. The

possibility of improvements to the closed question was



considered however. Respondents in the National and Four

City studies were asked how many social classes they thought

there are in Canada. In both samples the modal response was

three classes, and only small proportions thought there are

more than five classes. Thus, it does not appear that the

validity of the identification question would be appreciably

enhanced by the addition of further categories. Further

validation of the question came from the finding that while

people do not readily name the working class in the open­

ended self-identification question, those selecting this

class in the closed-response question frequently report a

strong feeling of belonging to their class. It was found, as

well, that adding a more detailed qUalification of the class

choice raised the correlations between class identification

and S.E.S. only slightly.

Another possible explanation for the relatively weak

association between objective and subjective class was con­

sidered in this chapter. This was the chance that other

types of indicators have strong relationships with class

identification. Subjective self-rankingson various socio­

economic status characteristics were found to have substan­

tial independent relationships with class identification.

However, none of the non-S.E.S. attributes, measured either

subjectively or objectively, were powerful predictors of

class identification.

The role of ego-involvement, frequently mentioned as
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a factor dampening the congruence between objective and sub­

jective class, was tested in Chapter IV. It was hypothesized

that if people do indeed have difficulty in evaluating them­

selves di~passionately, then they should be able to judge the

class status of others more accurately than their own class.

Data from the Four City study gave at least some support to

this hypothesis. The respondent's class evaluation of his

father and best friend was more accurate than the evaluation

of his own class. The results were inconclusive in the rat­

ing of father-in-law's class, while wife's class was eval­

uated less accurately than respondent's own class.

The extent of the distortion caused by ego- involve­

ment was most clearly seen when comparing the accuracy of

self-evaluated class With the evaluations of the class status

of occupational roles. Respondents in the Four City StUdy

were able to differentiate distinctly between the class

status of _different occupational roles, and these ranklngs

showed a high consensus. It was seen that ego-involvement is

not unique to class identification. Data from the National

Study showed that people can order a list of occupational

titles so that the resulting aggregate ranking corresponds

very closely with the average amount of income and education

of incumbe1).ts of each occupation. Yet when individuals

ranked their own jobs in terms of their social standing, this

consensus broke down. Another result, from the Four City

Study, which seemed consistent with the ego-involvement



hypothesis was the finding that the relationship between

class identification and objective B.E.B. is strongest among

those reporting little feeling of belonging to a class.

That is, it seemed that the less a person cares about his

class status, the more accurately he can evaluate it.

In Chapters V and VI consideration was given to

the possibility that minority status displaces objective

socio-economic status as a criterion for class identification.

In Chapter V this was tested using data from the United

States. It was found that, holding objective S.E.B. constant,

Jewish respondents placed themselves in the middle class more

frequently than white Protestants. White Catholics assigned

themselves working class status slightly more often than

white Protestants, while black Protestants identified with

the working class in greater proportions than any of the

other groups.

Unexpectedly however, it was found that minority

status, for these groups, does not always displace the socio­

economic correlates of class identification. While this was

true of black Protestants, and to a lesser degree of white

Catholics, the relationship between class identification and

objective S.E.S. was higher among Jews than among white

Protestants. It was hypothesized that the use of universal­

istically applied, objective socio-economic criteria for class

self-identification is largely a middle class value, held by

Jews and w~te Protestants, but only to a lesser degree by



Catholics and blacks.

Some of these results were replicated, in Chapter VI,

using data from the two Canadian surveys. The U.S. results

were supported. In Canada, as in the United States, the

relationship between class identification and objective S.E.S.

was stronger among Protestants than among Catholics. An

attempt to operationalize the particularism-universalism

pattern variable gave some indication that Catholics hold

more particularistic norms than Protestants do. It was also

discovered that some other self-ranking variables (especially

industry rank) are quite strongly correlated with class

identification among Catholics.

Trends over time in the strength of relationship

between class identification and S.E.S. were examined in

Chapter VII. It was hypothesized that the relationship

between objective and subjective class would tend to weaken

during prosperous times and strengthen during depression.

Support for this hypothesis was found, since the most accu­

rate class identifications were made by those who experienced

the 1929 depression during their working careers. There has

been a decline in the relationship between class identifica­

tion and objective S.E.S. between the years 1945 and 1969,

with the fading away of the depression generation. Caution

was recommended however, in accepting this interpretation, as

contradictions were encountered in the data. Another

difficulty was that the strength of the S.E.S./class identifi-



cation correlations varied according to the version of the

class question used.

The depression effect does not appear to hold among

Catholics, with the result that Protestants and Catholics are

converging in the strength of relationship between class

identification and objective S.E.S.

It was not possible, in this thesis, to deal with

every conceivable source df incongruency between the objec­

tive and subjective measures of social class. One possible

source, common to nearly all surveys, is error in the re­

porting of factual variables such as occupation, education,

age, and so on. This error may stem directly from the res­

pondent, or it may enter during clerical operations. There

is not yet agreement on how serious a problem this is, but

it appears to be the subject of increasing concern among

sOCiolOgists.'

If reports of factual information are subject to

instability, one wonders how stable class identifications

are. An interesting experiment would be to ask people the

class identification question several times, at different

times and under varying circumstances. Little is known

about the constancy of class consciousness, or the extent

'In one operation where respondents' reports of their
fathers' occupation was checked against census records, Blan
and Duncan found disagreement in 30 percent of the cases.
See, P.M. Blau and O.D. Duncan, The American occu,ational
Structure (New York: John Wiley &Sons, Inc., 196 ), p. 459.
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to which it alters according to the frame of- reference.

While it was beyond the scope of this thesis to

explore these, and other aspects of class identification, it

is felt that the study has dealt with some important issues.

The fact that the findings were similar in Canada and the

United States, yet differed markedly among various sub-

l' groups within each country seems noteworthy. The use of

parallel international analyses in which each society is

decomposed in the tabulations seems more rewarding than a

simple comparison of total societies.

The question of discrepancies between the objective

ratings of status made by sociologists and self-perceived

status seems to be one of general importance. This is a

largely unexplored issue. It would be useful to discover,

for instance, more about the incongruence between occupational

prestige scores on the individual level and on the aggregate

level. If people really exclude their own occupations from

the occupational status system, then this could have im­

portant implications for research using social class varia­

bles.

The longitudinal analysis of changes in class i.den­

tifi.cation over time raised several questions regarding this

type of comparative research. The problem of inconsistencies

in results among some of the studies provides a warning

against placing too much faith in any single set of data.

Also, the extent to which questionna1~e content influences
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responses on attitudinal variables is not fully established.

This part of the thesis was an explorator.y investigation

into some of these problems.

J' J



APPENDIX A

FIELDWORK IN THE FOUR CITY STUDY

We sent out 3600 questionnaires; 800 to Hamilton,

1000 to Sudbury, 800 to Ottawa, and 1000 to HUll, P.Q. Sam­

pling was done from the City Directories (not the telephone

directories) for these cities, drawing names randomly from

the front (alphabetic listing of names of residents) pages.

Females and students were excluded from the sample, leaving

only men in the labour force (though not necessarily employed

at the time of the fieldwork). The four cities were chosen

because they provided a sample that, among other things, had

a sufficiently large number of French respondents to allow

French-English comparisons in the analysis.

The fieldwork began in early July, 1971. The ques­

tionnaires, together with addressed return envelopes (postage

guaranteed) were sent out by second class mail. We had a

French translation of the questionnaire also. In Ottawa and

Sudbury, we estimated the ethnicity of the respondent from the

appearance of his name in the directory listing, sending only

one version if we were confident of a person's ethnicity, or

both if we were not sure. In HUll, everybody received a

French verSion, and people having an English sounding name

were also sent the English version. Only the English version

201
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was used in Hamilton.

In each city, we hired people to telephone the res­

pondents who had not returned the questionnaire to us after

about two weeks. The telephoners were instructed to obtain

the new address of people who had moved (and taken their

phone number with them) and also to notify us of people who

had received the inappropriate language version of the ques­

tionnaire. This method of follow-up had proved very success­

ful in a small pretest done in Hamilton in November of 1970.

However, this time the returns were very slow throughout the

summer. Contrary to the usual pattern in mailed surveys of

a high initial response, rapidly tailing off to a trickle

after a few days, we had a small but steady flow of question­

naires throughout July and early August, with only a slow

decline in volume.

In late September, with less than a third of the

questionnaires accounted for, we sent out a postcard asking

the respondent to return the questionnaire or to send for

another copy if he had lost or never received the original.

This produced another small wave of returns, but the final

return was still only 1104 completed questionnaires, giVing

a completion rate of 31 percent (or 34 percent when people

who had moved but could not be traced were excluded from the

calculation). The return rates for the i.ndividual cities

were; Hull 23 percent, Sudbury 28 percent, Hamilton 35 per­

cent, and Ottawa 39 percent. The problem of people who had
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moved was most acute in Hull, and this partially explains

the particularly low returns there.

The +ow return rate was probably due to the length

of the questionnaire (15 pages). Also, undertaking the field­

work in the summer seems to have hampered the returns and

contributed to the curious elongated pattern of returns. It

does not seem likely that there was any inherent flaw in the

follow-up procedure, as similar procedures in the Hamilton

Pretest gave us a completion rate of well over 50 percent.

On the other hand, the sense of personal rapport and other

benefits we anticipated from the telephone follow-up do not

seem to have overcome the problems of length and season.

Having no "control group" we cannot tell whether the high

cost of telephoning was worth-while, although our earlier

experiences with the Hamilton Pretest suggested that it was.
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"
McMASTER UNIVERSITY

HAMILTON, ONTARIO, CANADA

DEPARTMENT OF SOCIOLOGY AND ANTHROPOLOGY

Dear Sir:

We are conducting a survey of attitudes and experiences of men
living in Canadian communities in relation to work and various aspects of
community relationships. We invite you to participate in our research by
completing this questionnaire and returning it to us as promptly as
Rossible.

Although the results of the research may not benefit you directly,
we expect to obtain knowledge that may, for example, help peo(Jlp to find
jobs that make the best use of their skills or that may help understand
the experiences of persons who have moved from one job level to another.

To keep down the cost of our research, we are asking only a small
number of persons, selected by chance, to answer our questionnaire, so it
is very important that each person chosen for our sample return the
completed questionnaire to us.

When we analyse and report the results of the survey, we shall not
refer to the replies of any individual as we are interested only In
similarities and differences among replies from persons grouped together
by, for example, age, income, and community. Consequently, your replies
will be regarded as strictly confidential and you will not be identified
in any reports of the research. The large number stamped on t~e

questionnaire is only to keep our records straight and will not be used
to identify your answers.

You will probably notice that our numbering scheme for the questions
is unusual. This is for clerical purposes and we hope you will not find it
annoying.

If you have received questionnaires in English and in French, please
complete and return only the one in the language you prefer. We thank you
very much for your cooperatio~

Yours sincerely,

John Goyder, Ph.D. Candidate
Vincent Keddie, Ph.D. Candidate
Frank E. Jones, Professor of Sociology
Peter C. Pineo, Professor of Sociology



McMASTER PROJECT ON COMMUNITY RELATIONSHIPS AND JOB EXPERIENCE

MOST QUESTIONS CAN BE ANSWERED BY CIRCLING THE NUMBER BESIDE THE APPROPRIATE ANSWER

1 : 6 Sex: I. Male 2. Female

7 What is the name of the community you live in?

8-9 In what province (or country) were you born?

I. Newfoundland 9. Alberta 17. Scotlan3
2. PrInce Edward Island 10. British Columbia 18. United :::.tates
3. Nova Scotia II. Yukon 19. U. S. S. R.
4. New Brunswick 12. North West Terr. 20. Germany5. Quebec 13. England

2I. Poland6. Ontario 14. It al ~ 22. Wales7. Manitoba 15. Netherlands 23. Other (Plea<;e specify)
8. Saskatchewan 16. N. Ireland

10-11 If you were not born in Canada, in what year did you immigrate to Canada?

I. Born In Lanada 7. 1951-1955 13. 1967
2·. Before 1921 8. 1956-1959 14. 1968
3. 1921-1930 9. 1960-1961 15. 1969
4. 1931-1940 10. 1962-1963 16. 1970
5. 1941-1945 II. 1964-1965 17 . 1971
6. 1946-1950 12. 1966

12-13 In what province (or country) was your father born?

1. Newfoundland 9. Alberta 17. Scot land
2. PrInce Edward lsI an d 10. British Columbia 18. United States
3. Nova Scotia II. Yukon 19. U. S. S. R.
4. New Brunswick 12. North West Terr. 20. Germany
5. Quebec 13. England 2I. Poland
6. Ontario 14. Italy 22. Wales
7. Manitoba 15. Netherlands 23. Other (Please specify)
8. Saskatchewan 16. N. Ireland

14 Were you ever a member of the Armed Services (do not include Reserve, rOTC, TA, etc.)?

1. Yes, for less than a year
2. Yes, for 1 to 3 years
3. Yes, for more than 3 years
4. No

15-17 In what year were you born?

18 Are you

1. Single 2. Married 3. Separated 4. Divorced 5. Widowed?

19-24 What kind of work do you do? Please give the complete title of your job or occupation.
If, for any reason, you are no longer in full-time employment, please give details about
the last full-time job you held, in this question and in all the other questions
concerning your employment.

Examples of complete and incomplete job titles are:

Complete

Drill-press operator
HIgh school English teacher
Invoice clerk
Medical X-ray technician
Electrician foreman
Office machine mechanic
Farm owner
Farm hand

The complete title of my occupation is

25-27 In what kind of industry do you work?

Incomplete

Machine operator
Teacher
Clerk
Technician
Foreman
Mechanic
Farmer
Farmer

(For example: auto assembly plant, radio service, retail supermarket, farm.)

28 IF FARM OWNER: Main produce is

2

Acreage is
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Are you a member of a labour union or professional association?

1. Yes, labour union 2. Yes, professional association 3. No

46 If you answered Yes to question 45 above, which of the statements below comes closest to
describing your degree of involvement in the activItIes of your union or professional
association?

1. Officer, committee man, or steward
2. Regularly attend meetings and vote in elections
3. Occasionally attend meetings and vote in elections
4. Rarely attend meetings but vote in elections
5. Neither vote nor attend meetings
6. Not a member of a union or professional association

Plea~e (1 Tl!e47-48 Below are listed some of the things
the one you would look for first in

1. Chance to help people
2. Interest and variety
3. Good pay
4. The chance of overtime
5. Good workmates
6. Short working hours

often thought important in a job.
a job.

7. Chances for advancement
8. Security
9. A supervisor who leaves you alone

10. Pleasant working conditions
11. A strong and active union
12. Important work giving a feeling of

accomplishment

49 So far as this first thing is concerned, how would you rate your present job?

1. Very good 3. Neither good nor bad 5. Very bad
2. Fairly good 4. Fairly bad

Please circle the second important thingSO-51

1. Chance to help people
2. Interest and variety
3. Good pay
4. The chance of overtime
5. Good workmates
6. Short working hours

7.
8.
9.

10.
11.
12.

you would look for in a job.

Chances for advancement
Security
A supervisor who leaves you alone
Pleasant working conditions
A strong and active union
Important work giving a feeling of

accomplishment

52 So far as this second thing is concerned, how would you rate your present job?

1. Very good
2. Fairly good

3. Nei ther good nor bad
4. Fairly bad

5. Very bad

53

54

What chance do you think you have

1. A very good chance
2. A fairly good chance

How do you feel about the company

1. It's a very good company
2. It's a fairly good company
3. Undecided

of getting a promotion in your company or firm?

3. Not much of a chance
4. No chance at all

or firm you work for?

4. It's a fairly bad company
5. It I S a very bad company

55-56 How old were you when you began your first full-time job after you left school?
(Include service in the Armed Forces only if you joined for a career.)

57-62 What kind of work were you doing in your first full-time job? Please give the complete
job title (see question 19 for examples of complete and incomplete job titles).

The complete title of my first fUll-time job was

63-65 What kind of industry was this?

(For example: auto assembly plant, radio service, retail supermarket, farm.)

66 IF FARM OWNER: Main produce was Acreage was

67 Were you:

1. Working for wages, salary or commissions for an individual, a private company, or
a business

2. A government employee (Federal, Provincial, County or Municipal Government)
3. Self-employed and own business, professional practice or farm
4. Working without pay in a family business or farm?
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Please indicate which of the following were sources of information and advice in helping
you decide on the kind of job you hoped to find. (Circle as many as apply.)

1. Father
2. Mother
3. Brother
4. Sister

5. Teacher
6. Vocational guidance counsellor
7. Friend
8. Other (Please specify)

33-34 Please circle one or two of the following whose information and advice had the most
influence in shaping your ideas about the job you wanted.

1. Father 5. Teacher
2. Mother 6. Vocational guidance counsellor
3. Brother 7. Friend
~ . Sister 8. Other (Please specify)

38 When I was about 16, I spent my free time

1. Mostly with lots of friends
3. Mostly by myself2. Mostly with a few friends

40 Would you say that your friends' educational plans were

1. More ambitious than your own
2 •. About the same as your own
3. Less ambitious than your own

44 When you were about sixteen, were

1. Both parents were living
2. Only yOUT mother living

both your parents living?

3. Only your father living
4. Neither parents were living

45 When you were about sixteen, with whom did you live?

1. Your mother and father
2. Your mother and stepfather
3. Your father and stepmother
4. With your mother only

5.
6.
7.

With your father only
With someone other than your parents
Alone

46-51 What kind of work was your father (or the head of your family) doing when you were l6?
Please give the most exact title or description that you can remember.

My father's job was

52-54 What kind of industry was this?

(For example: auto assembly plant, radio service, retail supermarket, farm.)

55 If he was a farm owner: Main produce was Acreage was

56 Was your father (or the head of your family)

1. Working for wages, salary or commissions for an individual, a private company, or
a business

2. A government employee (Federal, Provincial, County or Municipal Government)
3. Self-employed and own business, professional practice or farm
4. Working without pay in a family business or farm

57-58 In what country did your father receive most of his education?

59-60 How many years of formal education did your father complete?

61 Where were you living when you were 16 years old?

1. In the same community as at the present time
2. In a different community. Please give its name

62 Was the community you lived in when you were sixteen

1. A very large city (over 500,000 persons)
2. A fairly large city, or a suburb of a fairly large city (between 100,000 and

500,000 persons)
3. A middle-sized city (between 50,000 and 100,000 persons)
4. A town or village (more than 1,000 but less than 50,000 persons)
5. A village of less than 1,000 persons or the open country (but not on a farm)
6. I lived on a farm

Years
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What was your income, before taxes, during the last 12 months?
state the amount after the deduction of business expenses.)

(If you are self-employed,

I. Less than $2,000 7. $7,000 - 7,999 13. $13,000 - 13,999
2. $2,000 - 2,999 8. 8,000 - 8,999 14. 14,000 - 14,999
3. 3,000 - 3,999 9. 9,000 - 9,999 15. 15,000 - 16,999
4. 4,000 - 4,999 10. 10,000 - 10,999 16. 17,000 - 19,999
5. 5,000 - 5,999 II. 11,000 - 11,999 17. 20,000 and over
6. 6,000 - 6,999 12. 12,000 - 12,999 18. No income, did not work for pay

13 How many weeks did you work in the past 12 months?

1. None 4. 14 - 26 weeks 7. 49 - 52 weeks
2. 1 - 4 weeks 5. 27 - 39 weeks
3. 5 - 13 weeks 6. 40 - 48 weeks

14 In the place you are Iiving in, are you

I. The owner 4. Living with relatives
2. Renting from your employer 5. Other (Please specify)
3. Renting from someone else

15 Is the place you live in

1. A house
2. An apartment or flat

3. A duplex or triplex
4. Other (Please specify)

16-31 Please check off on the list below all of the items that you own or rent (or that are
included in a rental agreement).

One flush toilet Electric clothes dryer A second black & white T.V.
A second flush toilet Automatic dishwasher A colour T.V.
Refri gerator One telephone One car
Home freezer A second telephone A second car
Automatic washer Black and white T.V.

32 How many social classes do you think there are in Canada?
(Please write the number in the blank space)

33-34 What social class do you consider yourself a member of?

lWrite name of social class)

35 If you had to pick one, which of the following five social classes would you say you were
in?

1. Upper class
2. Upper-middle class
3. Middle class

4. Working class
5. Lower class
6. Don't know

7. There is no such thing

36 Would you say you were in the upper half or the lower half of the class you picked in
question 35 above?

1. Upper half 2. Lower half 3. Could not say

37 How strong is your feeling of belonging to the class you picked in question 35 above?

1. Very strong 2. Fairly strong 3. Not at all strong

of the following five social classes would you say your38 If you had to pick one, which
father belongs (belonged) to?

1. Upper class
2. Upper-middle class
3. Middle class

4. Working class
5. Lower class
6. Don't know

7. There is no such thing

39-42 What things decide what social class a man belongs to?
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3:61 Is your best friend male or female?

1. Male 2. Female

62-67 What does your best friend do for a living?

68-69 How many years of formal education has your best friend completed? _________ ye ars .

70 What is your best friend's mother tongue (the language he or she first learned to speak)?

1. English 2. French 3. Other (Please specify)

71 What social class would you say your best friend belongs to?

1. Upper 2. Upper-middle 3. Middle 4. Working 5. Lower

72 Does your wife work? 1. Yes, full time 2. Yes, part time 3. No

Please give the complete title of your wife's job or occupation. If, for any reason, she
is no longer in full-time employment, please give details about the last full-time job she
held.

73-78 The ~omplete title of my wife's occupation is

4:6-7 If married, what was your wife's income, before taxes, during the last 12 months? (If she
is self-employed, state the amount after the deduction of business expenses.)

1. Less than $2,000 7. $7, 000 - 7,999 13. $13,000 - 13,999
2. $2,000 - 2,999 8. 8,000 - 8,999 14. 14,000 - 14,999
3. 3,000 - 3,999 9. 9,000 - 9,999 15. 15,000 - 16,999
4. 4,000 - 4,999 10. 10,000 - 10,999 16. 17,000 - 19,999
5. 5,000 - 5,999 11. 11,000 - 11,999 17. 20,000 and over
6. 6,000 - 6,999 12. 12,000 - 12,999 18. No income, did not work for pay

19. Not married

8-9 How many years of formal education has your wife completed? Years.

10 What social class would you say your wife belongs to?

1. Upper 2. Upper-middle 3. Middle 4. Working 5. Lower

What kind of work was your father-in-law (or the head of your wife's family) doing when
your wife was l6?

11-16 My father-in-law's job was

17-18 How many years of formal education has your father-in-law completed? ________ ye ars

19 What social class would you say your father-in-law belongs (belonged) to?

1. Upper 2. Upper-middle 3. Middle 4. Working 5. Lower

20 How conscious are people today of belonging to a social class compared to people 20 or
30 ye ars ago?

1. Much more conscious of belonging to a social class than people 20 or 30 years ago
2. Somewhat more conscious than people 20 or 30 years ago
3. No difference between people now and 20 or 30 years ago
4. Somewhat less conscious than people 20 or 30 years ago
5. Much less conscious than people 20 or 30 years ago

21 Here are three views about what social class is. Would you please circle the viewpoint
you~ agree with.

1. Differences in power create social classes. Some people are in positions of power
and authority and have the means to greatly affect the lives of those people who
are subject to that power and authority. So the class you belong to is decided by
the amount of power and authority you possess.

2. Differences in status, prestige,and style of life create social classes. Social
classes are made up of people with similar interests, life styles, abilities,
backgrounds, cultural pursuits, educational attainments, and so on.

3. Differences in wealth and money create social classes. The money you earn and
the things you own are the major factors in deciding the class you belong to. It
doesn't matter much what kind of education you have, or whether you work in an
office or a factory, the main thing is money.
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35

36

37
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You are riding in a car driven by a close friend, and he hits a pedestrian. You know
he was going at least 35 miles an hour in a 20 mile-an-hour speed zone. There are no
other witnesses. His lawyer says that if you testify under oath that the speed was
only 20 miles an hour, it would save him from serious consequences.

What right has your friend to expect you to protect him? (Circle only one)

1. My friend has a definite right as a frIend to expect me to testify to the lower
fi gure

2. He has some right as a friend to expect me to testify to the lower figure
3. He has no right as a friend to expect me to testify to the lower figure

What do you think you'd probably do in view of the obligations of a sworn witness and
the obligations to your friend?

1. Testify that he was going 20 miles an hour
2. Not testify that he was going 20 miles an hour

When looking for a job, a person ought to find a position tn a place located near his
parents, even if that means losing a good opportunity elsewhere.

1. Agree 2. Agree somewhat 3. Don't know 4. Disagree somewhat 5. Disagree

If you have the chance to hire an assistant in your work, it is always better to hire
a relative than a 'tranger.

1. Agree 2. Somewhat agree 3. Don't know 4. Somewhat disagree 5. Disagree

Please answer questions 38, 39, 40, 41, and 42 even if you are not eligible to vote
in provincial or federal elections.

38 Which political party do you normally

1. Progressive Conservative 4.
2. Liberal 5.
3. New Democrats

support in Federal elections?

Social Credit/Creditiste
Other (Please specify)

39 Which political party do you normally support in Provincial elections?

1. Progressive Conservative 5. Parti Quebecois
2. Liberal 6. Union Nationale
3. New Democrats 7. Other (Please specify)
4. Social Credit/Creditiste

40 Would you please indicate which political party you plan to support in the next
Provincial election?

1. Progressive Conservative 5. Parti Quebecois
2. Liberal 6. Union Nationale
3. New Democrats 7. Other (Please specify)
4. Social ( redlt/Creditiste

H Would you please indicate which political party you plan to support in the next
Federal election?

1. Progressive Conservative
2. Liberal
3. New Democrats

4.
5.

Social Credit/Creditiste
Other (Please specify)

42-45 In the space below, could you state your reasons for supporting the political party
(or parties) you generally vote for?
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1.

2.

3.

4.
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of the following views on strikes do you most agree with?
I don't believe that going on strike could ever benefit me, and I would not do
so under any conditions.
I would not be prepared to go on strike unless it was the only way to defend my
rights, and the strike had the full support of the union.
I would be prepared to strike if necessary to secure fair treatment at my place
of work, whether or not top union officials approved of this.
I would be prepared to strike at any time that it was necessary to support the
interests of workers and to help the working class movement anywhere in the
country.

70 How do you feel about the policy of a number of labour unions of affiliating with the
New Democratic Party?

1. Strongly approve
2. Mildly approve
3. Neither approve nor disapprove

4. Mildly disapprove
5. Strongly disapprove

71 Here are two opposing views about industry generally. Would you please indicate which
you agree with most?

1. A company is like a football team--because good teamwork means success and is
to everyone's advantage

2. Teamwork in industry is impossible because employers and workers are really on
opposite sides.

Of the people listed below, would you say that their political feelings are very like
yours, somewhat like yours, half alike and half different, somewhat different from yours
or very different from yours?

72

73

74

75

76

Your wife

Your parents

Your friends

Your workmates

Your neighbours

Very like
mine

Somewhat
like mine

Half Like
Half Different

Somewhat
Different

Very
Different

77-78 Which of the following descriptions best fits the area vou live in?

1. A very mixed area
2. A rather select area
3. An ordinary working class area
4. A pretty rough area

5. A nice, quiet& respectable area
6. A middle class area
7. An upper class area
8. Other (Please specify)

79 In some neighbourhoods the residents are all very much alike, while in others they are
very different from one another. What about the area vou live in?

1. People are very similar to one another
2. There are a few differences between people
3. There are several differences between people
4. People are very different from one another

5:6-7 When did you move into your present neighbourhood? State year

8 If you had to leave this

1. Very sorry
2. A little sorry
3. Not really sorry

neighbourhood, would you be

4. A little glad to leave
5. Very glad to leave

9-10 Could you briefly state your reasons for your answer to question 5:8?



APPENDIX C

VALIDITY CHECKS FOR THE COMBINED SAMPLE

It was seen in Chapter VII that the correlations be­

tween class identification and S.E.S. measures showed Bome

instability between the eight studies used in the analysis.

This was particularly evident when comparing the results with­

in age categories. In was unclear whether these fluctuations

were genuinely the result of short-term variations, or whether

they were merely due to sampling fluctuations.

One test' of this, it seemed, would be to examine the

intercorrelations, among the studies, of some of the objective

S.E.S. measures. These are simple factual variables that

should remain more stable than attitudinal variables such as

subjective class identification. These intercorrelations are

shown in Table C-l. It can be seen· that there are fairly sub­

stantial fluctuations. Many of these are greater than one

would expect from sampling error alone. For instance, the

correlation between occupation and education in 1960 (ra .56)

differs significantly (at the .05 level) from the same cor­

relation in the 1964 S.E.C. Study (ra .48). However, there

is a pattern of general decline over time in the intercorre­

lations of these S.E.S. measures, and many of these differ­

ences between correlations for different years seem to be

213
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artifacts of this trend.

The coefficients reported in Table C-l used the common

coding system for the combined U.S. sample, described in

Chapter V. It appears unlikely that the patterns would change

if more detailed codes were used in the calculations. For

instance, the weaker intercorrelations among the S.E.S. var­

iables in the later studies do not appear to be connected

vdth the coding system. In the 1969 study, using the orig­

inal detailed codes for this data set, the correlation of

occupation with education rose by only 2 points over the co­

efficient using the abbreviated code. The loss of accuracy

introduced by the abbreviated income code was somewhat great­

er, as the correlation of income with occupation rose from

.34 to .39 in the 1969 data when the detailed codes were used.

Another reliability check for the samples is the

simple proportions of different categories appearing in each

sample. Table C-2 shows some of 'these distributions. It can

be seen, for instance, that the proportion Catholic remained

quite stable from year to year, with a gradual increase over

the long run. The largest fluctuations appear to be in the

proportional sizes of different age groups in the samples.

The 1960 sample is the most out of line with the others. The

samples are similar in the proportions white and black, and

also in the proportions of respondents of each gender, with

the exception of the 1949 and 1969 samples where quota sam­

pling on gender was used apparently.
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Thus. it seems that samples by different research

agencies do. on the whole, give quite similar results for

simple factual variables. From this, one can conclude that

unstable results using attitudinal variables are not necessar­

ily due to any inherent flaws in the samples.

TABLE C-1.--Correlations of male head's occupation with edu-
.' cation, income, and father's occupationa

Year Occupation, Occupation, Occupation,
education income father's occ.

1945 .61 b .46
(854) (621)

1949 .50 b b
(969)

1956 .51 .44 .39
(1468) (1433) (977)

1960 .56 .45 .43
(957) (952) (611)

1964 (S.R.C.) .48 .36 .35
- (1329) (1285) (876)

1964 (N.O.R. C.) .46 .33 .31
(789) (773) (557)

1968 .50 .34 .28
(1270) (1242) (854)

1969 .51 .34 b
(1170) (1167)

aSame coding as in combined deck (described in Chal'-'
tar V).

bNot asked.
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TABLE G-2.--Distribution of categories of selected variables
in U.S. samples

Category 1945 1949 1956 1960 1964 1964 1968 1969SRC NORC

Religion

Protestant .49 a .74 .72 .69 .73 .62 .63

Catholic .19 a .23 .22 .25 .23 .23 .28

Jewish .03 a .04 .04 .03 .04 .03 .03

Other (none) .28 a .03 .01 .01 .04 .01 .06

Total 1.00 000 1.00 1.00 1.00 1.00 1.00 1.00

Age

Under 39 .45 .46 .46 .33 .40 .46 .39 .41

40 and over .54 .53 .54 .67 .60 .55 .61 .59

Total 1.00 1.00 1.00 1.00 1.,00 1.00 1.00 1.00

Race

White 1.00b .91 .92 .91 .89 .85 .89 .90
Black .00 .09 .08 .08 .10 .14 .09 .08

Other .00 .00 .00 .01 .01 .01 .01 .01

Total 1.00 1.00 1.00 1.00 1.00 1.00 1.00 1.00

Gender

Male l.00b .49 .44 .44 .44 .43 .43 .50

Female .00 .51 .56 .56 .56 .57 .57 .50

Total 1.00 1.00 1.00 1.00 1.00 1.00 1.00 1.00

aNot asked.

bWhite males only were sampled in the 1945 study.
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